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IMocranoBka mpodJjemu. IloGynoBa edexkTuBHOT
CHUCTEMH BapTICHO-OPIEHTOBAHOTO YIPABJIIHHA ITifI-
MPUEMCTBOM Tiependadae HEOOXITHICTh IIPOBEICHHS
MOCTIHHOTO MOHITOPHHTY 32 €(PEeKTHBHICTIO BHKOPWC-
TaHHS IHTEJICKTYaJbHOTO KaIliTaldy MiANPHUEMCTBA, SKa
HaNpsIMy TIOB’S3aHa 31 CTBOPEHHSAM JTOBIOCTPOKOBOT
BapTOCTI  miampuemctBa. JlIsg  HOCHITHUKIB,  sKi
3afiMaroTbCs NPOOJIEMATUKOIO YIPABIiHHSA I1HTEJEK-
TyaJIbHOTO KamiTaty, JAeTanmizamis 00’ekTiB 3a iforo
CTPYKTYpOIO (JIFOICBKHMH, CTPYKTYpHHUH, KIIE€HTCHKHI
KalliTaj) MOJIETHIyE TIPOLECH CIOCTEPEeXKEHHS, 300py
iHpopmarii, aHamizy, KOHTPOJIO Ta ONTHMI3awil
mporeciB  moAo0 ToOymoBH  e(pEeKTHBHOI  CHCTEMH
YIpaBIiHHSA.

CyyacHa cHcTeMa TIIOKa3HHKIB  e(QeKTHBHOCTI
ISUTBHOCTI  MIATIPUEMCTB  HEOAMIHHO Ma€ MICTHUTH
MOKa3HUKHM KIIIEHTCHKOTO KalliTalry, OJHAK BiICYTHICTBH
Takoi iH(popmamii B mOBHOMY oOcCs3i B (iHAHCOBIH
3BITHOCTI IIJOPUEMCTB CTBOPIOE TEPEIIKOAU VIS
¢dbopmyBanHs Takoi cuctemu. lle 3yMOBIIOE HEoOXina-
HICTh TPOBEACHHS JOCHIMKEHb B JaHOMY HAIpPsIMi,
30KpeMa, IIUIIXOM aHaJli3y Pi3HUX BU/IB iHpOpMaLitHUX
Jokepen  Juii  (DOPMYyBaHHS ~CHUCTEMH IIOKa3HHKIB
KIIIEHTCHKOTO KaIliTaly, IO aKTyalli3ye IpOoOJIeMaTHKY
(dopmyBaHHS ePEKTUBHOI TTAHENI TAKUX MTOKA3HUKIB IS
MOOYZOBH CHUCTEMH BapTiCHO-OPIEHTOBAHOTO YIIPaB-
JIHHS T IPHEMCTBOM.

AHaJIi3 OCTaHHIX JOcC/TizKeHb 1 myOJiKanii.
[IpobOmematumi po3poOKKM CHUCTEMH TIOKa3HHKIB, IO
XapaKTepU3ylOTh KIIEHTCHKUIM KariTajl, MpPUCBIUYCHI
npaui P. beiikepa [1], P.Becra [2], T.Baspu [3],
b. Teiina [4], b. Mappa [5], ®. Paiixensna [6], H. Xina,
Jx. Anekcanmepa [7] Ta iHIIUX.

IMocranoBka 3aBaaHHsi. MeTOIO CTaTTi € OOIPYH-

TyBaHHs ~ HEOOXIMHOCTI  JOCHI[UKCHb  ITOKA3HUKIB
KIIIEHTCHKOTO KaIliTaldy M IOTped BapTiCHO-OPi€HTO-
BaHOTO  YNpPABIIHHA  MiAIPHEMCTBOM B  YMOBax
(YHKIIIOHYBaHHS YKPaiHCHKOT €EKOHOMIKHL.

Buxiiag OCHOBHOIO Marepiany  JAOCTiIKEHHS.
Pospobka cucremnm TIOKa3HWKIB Ui €(DEKTHBHOTO

VIIPaBITiHHSA IHTENICKTYAIbHAM KaIliTaJloM TAIPHEMCTBA
po3moyanack pasoM 3 aKTHBHHM PO3BUTKOM  TeOpil
IHTENIEKTYIbHOTO ~ Kamitary 3  KiHig  1990-x  pokiB
(H.bouric  (N.Bontis), E.Bpykiar  (A. Brooking),
JI. Exginccon (L. Edvinsson), M.C. Menoyn (M.S. Malone),
C.Taiik (S.Pike), M.Pooc (G.Roos), I1X.CamriBan

HinnpunemuunTso i Toprieas. 2019. Bumn. 24.

(P.H. Sullivan), K.-E. Cgeii6i (K.-E. Sveiby), T.A. Crroapt
(T.A. Stewart), JI. ®eprctpom (L. Fernstrom) Ta inmm). ¥V
1999 porti KaHAICHKi JOCITTHAKY TIPOBEJM OIMUTYBaHHA 176
yopasmiaie 4 xommawmiii  (“Mount  Royal College”,
“PanCanadian Petroleum”, “Computing Devices Canada”,
“Enbridge”) Ta mpencraBwiM TIeperik TIOKA3HWKIB 3
KOHKPETH3AIIEI0 1X MPUHAIGKHOCTI [0  JIOICHKOIO,
CTPYKTYpHOTO a00 KIEHTCHKOTO KaIliTary, sKi Oymu
BM3HAYEHUMH HailepeKTHBHIIIMMU B TPOLIECAX OLIHKH Ta
BIOOpa)KEHHsI Yy 3BITHOCTI IHTENEKTYaJbHOIO KarliTaiy

(Tabum. 1).
B Tabnm. 1 mnpencraBneHo 8 HaleeKTHBHIMIMX
MOKAa3HWKIB (32 pe3ylbTaTaMd ONHUTYBAaHHS), IO

XapaKTepU3yIOTh IHTEIIEKTYAIbHIN KaIliTal, IpH YoMy 7
HaMOUTBII BUKOPHCTOBYBAHMX Ha IMPAKTHI MOKA3HUKIB
VBIMIITN B JaHUHA Teperik. 3 OrisiLy Ha CTPYKTYPY
IHTEJIEeKTYaIbHOTO KalliTaly HaiOiIbIIa MITOMa Bara 3a
KIJBKICTIO TpHMajaja Ha IOKA3HUKH JIFOJCHKOTO
kamitany (5 3 8), Apyre Micie 3aiiMaid MOKAa3HUKU
KIi€eHTchkoro Kamitamy (3 3 8), a MOKa3HUKH
CTPYKTYPHOTO Karitaiy Oyiu BiZICyTHI.

[oniGHI mocmimKeHHs, TPOBEJCHHI B OCTaHHI POKH,
JEMOHCTPYIOTh 3MIHY OpPIEHTHPIB B TOINISAAX YIpaB-
JHIIB CTOCOBHO pOJi pIi3HMX TMOKa3HWKIB iHTEJCK-
TYyaJIbHOTO KalliTally B CTBOPEHHI 10JaHOi BapTocTi. Tak,
y 2015 pomi xommamis “Brand Learning” mposemna
JOCIIDKCHHS, TIPHCBSYCHE TPOOJIEMATHIIl ApaiBepiB
3pOCTaHHS U KOMIIaHiH Ta OImyOITiKyBaia BiIToBiTHIN
3BiT. OnHTYBaHHSA, O 0XOommiIo 919 pecroHIEHTIB 3 92
KoMIaHii 3 42 kpaiH, Bkimowano 3amutanHs “Illo
HaAWBaKJIMBIIIE I 3pOCTaHHS KoMmaHii?”. Bimgmosimi
Oynu HacTynHuUMH [9]:

- KOJIM Halll KJIIEHTH Bi4yBalOTh ce0€ IIACIUBUMHU
(69 %);

- TajaHT 1 e(eKTUBHICTh Tpalll HAIIMX CIHiBPOOIT-
HUKIB (64 %);

- npudyTOoK (53 %);

- noxin (36 %);

- aKnioHepHa BapTicTh (28 %);

- KONM Haml CHiBpOOITHUKH BiTIyBarOTh cebe
mracuBuMH (27 %);

- MO3UTHBHUH cortianbHuil Bums (11 %);

- NMO3WTHBHUH BIUIMB Ha HABKOJIMIIHE CEPEIOBHUIILE

(9 %).

Tabauys 1
Haii6iab 1 BaroMi nokasHUKM iHTeIeKTYaJILHOr0 Kamitady [8, c. 26]
PiBenn o .
. [MoTounuii piBeHb
IToxazHuku Kamiran 3Ha4YeHHS e(eKTHB-
. BHUKOPUCTAHHS
HOCTI
Jlinepchki HABHUKH JIroncekui 4,55 1 5
3a10BOJIEHICTE KIIICHTIB Kimienrepkuii 4,43 2 4
MoTwuBarlist npaliBHUKIB JIroncekui 4,35 3 7
3a/10BOJICHICTh NPAIliBHHUKIB JIroncekui 4,23 4 2
3pocTaHHs 00CATiB AisSUTBHOCTI Knienrcpxuii 4,16 5 3
ITpodeciitanii qOCBixn Jroncekuit 4,14 6 1
KinbKicTh ckapr KITi€HTIB Kimienrepkuit 4,02 7 9
Indopmamiiiai  TexHONOrIi OCBIYEHOCTI .
(bopman JIroacekuii 3,91 8 8
[IEPCOHAITY
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B cBoro d4epry, omyOmikoBani y 2015 pormi
KoposmiBchbKHM  1HCTUTYTOM  CIIEITIITICTIB  yIIPaBJIiHCh-
koro o6miky (CIMA) pe3ynpTaTd ONUTYBaHb BiJTHOCHO
pEHTHHTY IpaiiBepiB BapTOCTi MO3BOJMIM BCTAHOBHTH,
10 HAWBaKJIMBILIIMMH 3 HUX € HACTYIIHI: 33J0BOJCHICTH
kiieHTiB (76 %); skicte Oi3Hec-mporeciB (64 %);
BiIHOCHHY 3 KiieHTamu (63 %); mroacekuit kamitan (61
%); penyrarist 6penais (58 %) [10]. Jocniguukun CIMA
3a3HAYAIOTh, 10 Y BIPTYATbHUX PEaNisiX KII€HT HOBUHEH
OyTH B IIEHTPI TOTO, IO POOUTH Oi3HEC, aKE KIIIEHTH
3HAXOMATHCSA HA TOYATKY Ta B KiHII 30aJlaHCOBAHOTO
JIAHITIOTa BAPTOCTI.

3Ha4yeHHs KIIEHTCHKOTO KaIliTally BHUXOJUTH Ha

mepmie  Micme B IPIOPUTETHOCTI yBarn 3 OOKy
VOpaBIiHIIB KOoMIaHii. BigmoBimHO y cydacHHX
yMOBax Bce OUIpIIOro  3HaUYeHHS  HaOyBarOTh

JIOCIIIPKCHHS, TPUCBAYCHI MTOKa3HUKaM KJIIEHTCHKOTO
KamiTamry  TiAIpPUEMCTBA, aKTyaJbHICTh  SKHX
3YMOBIIIOETHCS HACTYITHUMH NPHYHHAMH:

1. HabyTTs KOHKypeHTHUX nepesar. IIpencraBHUKH
koHcanTUHroBoi kommanii “EY” P. Bepk, k. Toguinr i
P. TaBepH 3a3Ha4arOTh, 110 B IEpIIy Yepry HPOBijHI
KOMIaHil poOJSTh KIEHTIB CBOIM KOOPAWHALIHHUM
LIEHTPOM, aIKE OPIEHTYIOUNCH HacaMmIiepe] Ha IoTpedn
Ta Oa)kaHHA KITIE€HTIB Ta YCBIOMITIOIOUH, IO JIOSUTBHICT
KII€HTIB #Ie IDNY-0-TUNY 3 JOBTOCTPOKOBHM CTaJIFM
3pOCTaHHSIM, BOHM MOXYTh JOCSATTH KOHKYPEHTHHX
mepeBar [11]. Tomy ympaBmiHHA  KIIIEHTCHKHM
KaIliTaJoM J0ToMarae IiANpHEMCTBY yIOCKOHATIOBATH
BIITHOCHHM 3 KII€HTaMH, THM CaMUM IIiJBHUIIYIOYH
PpiBEeHb CBOET KOHKYPEHTOCIIPOMOKHOCTI.

2. CrBopenns pomanoi BaprocTi. Ha mymky
KuTalicbkux nociinuukiB [12, c. 206], y nopiBHsHHI 3
JIFOJICBKUM 1 CTPYKTYPHHM KamliTajaoM, KIIEHTChKHMA
OLJIBII NPSIMO BILIMBA€E Ha CTBOPEHHSI BAPTOCTI KOMIIaHI1
Ta Jemami crae OimbIl BU3HAYAJIBHUAM  (DakTOpOM.
EdextuBHe  ympaBnmiHHA —~ KIIEHTCHKAM  KAlTiTaJllOM
CIPsIMOBAaHE Ha CTBOPEHHs JIOZaHOI BapTOCTi, aJlke
caMe KIIEHTH IIINPUEMCTBA € OCHOBHHUM JUKEPEIIOM
OTPUMaHHS MiAIIPUEMCTBOM I'POIIOBUX MOTOKIB.

3. 3abesnedyeHHs goxoxmy. Jlms BIDKUBaHHS B
JIMHAMIYHUX YMOBAaX Ta JUlsl MiATPUMaHHS HOPMAaJILHOTO
(YHKLIOHYBaHHS HiIPUEMCTBO Ma€ OTPUMYBATH JIOXII.
Came MOKa3HUKHU KITIEHTCHKOTO Karritamy
JIEMOHCTPYIOTh HACKUIBKY KITIEHTH 3a{0BOJICHI, BiJl 4Or0O
3J€XKUTh WMOBIPHICTH TOTO, IO BOHH OYyIyTh
NPOJIOBXKYBaTH  CHIBIPAIfOBaTH 3  KOHKPETHUM
I IPUEMCTBOM, 3a0€3MEeUyI0UN OTPUMAHHS JOXOY.

4. Po3ymiHHA HEOOXiTHOCTI IHBECTHII B PO3BUTOK
BimHOCcHH 3 KiieHTamMu. Cdepa BITHOCHH 3 KIIIEHTAMU
noTpedye KOIUTIB JUISl MiATPUMAHHS BXKE ICHYIOUHX
BIIHOCMH 3 KIIEHTaMH Ta Ui 3alydeHHS HOBUX
KJIi€HTIB. B 1mboMy BHIa/Ky, MOKa3HUKH KITI€HTCHKOTO
KalliTaxy JONOMAararmTh 3HANTH “nporamwHu’ y cdepi
YOpaBiIiHHA BIJHOCHH 3 KII€HTAMH Ta 3aJIydduTH
BiZINIOBiTHI 0OCSATH KOIITIB JIJIsl BUTIPABIECHHSI CUTYAITi1.

B pamkax OKpeMOoro MiANpPUEMCTBA TMOKa3HUKAMHU
KIIIEHTCBKOTO ~ KamliTady OyxyTe BHCTYNATH Ti, IO
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XapaKTepU3YIOTh BiTHOCHHU ITNPHUEMCTBA 3 BIIACHUMH
KIIEHTaMU — BiJl PiBHA 1X 3aJ0BOJICHOCTI J0 KIIBKOCTI
CKapr 32 MUHYJIUH TYOKICHD.

Krnacuoikarmis moka3HHKIB KIIIEHTCHKOTO KamiTary
3a pI3HIMH O3HaKaMH 3yYMOBIIIOETHCS BIACYTHICTIO
BIZITIOBITHOTO HOPMATHUBHOTO PETYJIIOBAHHS Ta BiIMiH-
HOCTSIMH IIiJIeH, BUXOASYM 3 SKHX I TOKa3HUKU
obuparoTbest. [t ynpaBiiHHS KIIEHTCBKHM KalliTaioMm,
copMOBaHO HACTymHY Ki1acH(iKalilo IOKa3HUKIB
KJIIEHTCHKOTO KamiTally, B OCHOBI SIKOI TOKJIaJeHo 9
OCHOBHHX O3HaK (Ta0IL. 2).

Jana wmacudikamiss TOKa3HUKIB  KIIEHTCHKOTO
KalliTaxy He € BHYCpPHHOK. Pi3HI mMoKa3HWKH OymyTh
MAaTH Pi3HUH MPIOPUTET B OILIHII KIIEHTCHKOTO KaIliTaIy

MANPUEMCTBA, ale iX TOMI CIPHATAME OiTbII
OOIPYHTOBAaHOMY BHOOPY OKA3HHKIB.
Buxomssum 3 piBHA gderamizamii, MOKa3HUKH

KIIIEHTCHKOTO KaIliTally TOAUIAIOTh HAa 3arajbHi Ta
JeTabHI. 3araibHi MOKAa3HUKH XapaKTEPU3YIOTh BCIO
CYKYIHICTh KITIEHTIB 200 BiJHOCUHHM 3 yCiMa KIIIEHTaMHU,
TOAl SIK JeTalbHl — BIAHOCHHM 3 OJHUM KJIIIEHTOM abo 3
KOHKPETHOIO IPYIIOIO KITIEHTIB.

[Monin 3a piBHEM CKIJIQTHOCTI TIiepeadavae HasIBHICTh
arperoBaHMX Ta TIPOCTHX ITOKAa3HUKIB KIIEHTCHKOTO
KalliTaXy: TPOCTI HE MICTATh CKIATHUX PO3PaXyHKIB,
TOAI SIK PO3PAaXyHOK arperoBaHMX MOXE 3allydaTd
CYKYIHICTb Pi3HHX ITOKa3HHKIB, THM CaMUM ITO€IHYIOUN
X e)eKTH B CyMapHUH.

B  acmexkTi NPUYMHHO-HACTIOKOBHX  3B’S3KIB
BHOKPEMJTIOIOTHCS (PaKTOpHI Ta pe3yNIbTyr0Ui MOKa3HUKU
KITIIEHTCHKOrO Kamitanmy. ®akTopHi MOKa3HHUKH (3 aHIJI.
“lead indicators”) BUCTYNaIOTh NepeyMOBaMK OakaHHX
3MiH y BiIHOCHHAX 3 KJII€HTaMH, a/pKe CaMe 3aBISKU
HHUM  BIJICHIKOBYEThCS  JOTPHMAHHS  KOHKPETHOI
crparerii. Pe3ymbTyroui mnokasHuku (3 aHria.  “lag
indicators™) ITeMOHCTPYIOTh HACIHIAKH, PE3YJIbTaTH BiJl
BCTAHOBJICHMX B3a€MOBIJHOCHH 3 KJIEHTaMH, Ta
3a3BHYall OIIHIOIOTH PeaNi3allifo 3arajJbHUX LTl abo
MIPOEKTIB BCTAHOBJICHOT CTpaTeTii.

3a 4acoBOIO O3HAKOIO MOKA3HUKHM KII€HTCHKOTO Ka-
MTaNy NOAULIFOTECS Ha MUHYII, TIOTOYHI Ta MaiOyTHI.
[lpuB’si3ka 10 4acoBOrO0 MPOMDKKY y BHKOPHCTaHHI
JAHUX TIOKAa3HUKIB JIONIOMOXKE MEHEIKepaMm 3’ICyBaTh
HEOOXIiTHICTh Ta aKTYaIbHICTh BIACHUX 3aXOJIIB.

BignoBigHO [0 TPHPOAM JOCTIHKECHHS BHOK-
PEMITIOIOTHCST KUTBKICHI Ta SKIiCHI IMOKa3HUKHU KIIEHTCh-
koro kamiranmy. 3a cioBamu M. I'. Bpayna [13, c. 89],
KIJIbKICHI IOKa3HHMKM 3aJ0BOJIEHOCTI KJIIEHTIB BaKJIH-
Billli HDX SIKICHI, OCKUIBKM BiZJOOp@XarOTh pealbHy
CIIOKMBAIIbKY TOBE/IHKY KIIEHTIB, Ka 200 MOIOBHIOE
Ballly Kacy abo BHiIy4ae 3 Hel. AJKe SKIIO BCi MOKYIIL
OJJTHOCTaHO BINHOCATH Bac JO PpO3psy KOMIaHii
CBITOBOTO KJIacy, BaM 1€ HIYOrO HE JIacTh, MOKU BOHH
pealbHO HE MOYHYTh KyMyBaTd TOBapd Ta MOCIYTH
Bamoi KoMmmaHii. B cBOIO d9epry, SKICHI MOKa3HHKH
3aJI0BOJICHOCTI KITIEHTIB CBOEYACHO TOTIEPEISITh BaC PO
mpo0eMy, i BU BCTUTHETE il BUPILIIATH.
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Tabnuysa 2
Knacugikanis mnoka3HUKIB KJIi€EHTCHKOT0 Kanmitajay
Ne ITpuknanon
3/l Osnaxa Bunu HOII)(aSHI/IKiB
1 | 3a piBHeMm gertamizamii 3aranpHi KinpKicTh KITIEHTIB
HeranbHi YacTka MOCTIHHMX KIIIEHTIB
2 | 3a piBHEM CKJIaQJHOCTI ArperoBasi [Hmexc 3a00BOJIEHOCTI KITIEHTIB
IpocTi KinpKicTh MOCTIHHIX KITI€HTIB
3 | 3a mpuuuHHO- dakTopHi KinpKicTh 3aTpEMOK Y IOCTaBKax
HaCJIIKOBUMH MOCTIMHNAM KIIIEHTaM
3B’sI3KaMH Pesynberyroui [TpnOyTKOBiCTH MOCTIITHNX KITI€HTIB
4 | 3a 9acoBOIO 03HAKOIO Munymi KinpKicTh pexnamariiii 3a MUHYIHH pik
[otouni O06cAar nmpoJaxis 3a yaopa
Maii0OyTHi KinpkicTh 3ycTpivei 3 HOTeHIIHHUMHA
KITI€EHTaMH 3aIUIaHOBaHA Ha HACTYITHUH
MicCSIb
5 | 3a mpupomoro KimpkicHi KinmpKicTh mianmucaHux yrof 3a MAUHYIHA
THXKICHb
SIkicHi PiBeHb rapaHTiiHOr0 00CIIyrOByBaHHS
6 | 3axapakrepom ®diHaHCOBI O06csr npogaxis
BHUPaXKECHHS Hedinancosi KinbkicTh MOBEpHEHb TOBAPIB
7 | 3acnocobom AbcomroTHI KinbkicTb cKapr Bifl MOCTIHHUX KJIIEHTIB
BU3HAYCHHS YHCIOBOTO 3a MicsIb
3HA4YCHHSA BignocHi YacTka pUHKY
8 | 3a BuKOHaBIEM BrytpimHi YacTka HOBUX KII€HTIB
PO3paxyHKIB 30BHIIIHI IHmeKc 3a10BOIEHOCTI KITIEHTIB
9 | 3a mxepenom Ha ocHoBI (iHaHCOBOT 3BITHOCTI Butparu Ha 30yT
oZiep>KaHHS JaHUX Ha ocHOBI yIpaBiiHCBHKOT 3BITHOCTI KinpKicTh KOPIOPATUBHUX KITI€HTIB
Ha ocHOBI iHTErpOBaHOT 3BITHOCTI [HIeKC CTIOXKUBYOT JIOSUTLHOCTI
Ha ocHOBI cTaTHcTHYHMX criocTepexeHb | Tloka3HMK 3ycuiib Kili€HTa

XapakTepucTUKa KITI€HTCHKOTO KaIiTady MOXe
OyTH TpEeICTaBJICHOI SK 3a JIOIIOMOTO (iHAHCOBHX,
Tak 1 HediHAHCOBMX TOKa3HWKIB. HexTyBaHHA
HediHAaHCOBMMHU TIOKa3HUKaMH, iH(GOPMAIlis PO sKi He
HaBOAWUTHCA B (IHAHCOBHMX 3BiTax MiJPHEMCTBA,
NPU3BOJUTE JI0 YNYyLIEHHS BakiIuBOi iHpopManii B
yIpaBIiHHI 00 BiIHOCHUH 3 KJIIEHTAMH, THM CaMUM
3YMOBJIIOIOYH BUHHUKHECHHS HeOAKaHUX CHTYaIlii.

B 3anexHocTi Bif TOro sike 3Ha4Y€HHS OYIyTb
mpuiiMaTH TOKa3HWKH KII€HTCBKOTO KamiTamy ix
MOUIAIOTh Ha aOCONIOTHI Ta BimHOCHI. Hampumkiarn,
KUTBKICTh cKapr Oyne aOCONIOTHHM, TOZI SIK YacTKa
PHUHKY HiAPHEMCTBA — BiTHOCHUM ITOKa3HUKOM.

BigmoBinHO 10 TOro, XTO BHKOHYE pPO3paxyHOK
MMOKa3HUKIB KIIIEHTCHKOTO KamiTally iX MOJIJSIOTh Ha
BHYTpilIHI Ta 30BHImIHI. BigHOCHO  OKpemoro
MiATPHEMCTBA BHYTPIIIHIMH BHKOHABIIMH MOXYTh
OyTH TUIaHOBO-€KOHOMIUHWH, MapKETHHTOBUN BiIail
abo BifIia 30yTy, TOJI SK 30BHIIIHIMU — BCi KOMITaHii,
o0 HAJAalOTh BIAMOBIMHI TOCTYrd  (HANPHUKIAI,
“Agency of Industrial Marketing”, “Examinare”, “Staff
Capital”, “CBiT Ta€MHHX HOKYMIiB” TOIIO).

dinancoBa 3BITHICTH € 00OB’SI3KOBOIO IO
CKJIaJITaHHsI Ha YKPATHCHKUX MIiANPHEMCTBAX, ajie 1 naHi
He 3a0e3NeduyloTh MPOLECH YNPAaBIiHHS KIi€HTCHKUM
KaIliTalloM HEOOXiTHOK iHPOpMAIi€, TOMY IOKa3-
HUKH KJITIEHTCHKOTO KamiTaly MOJUISIOTh 3a BHIAMHU
JDKEpeI Ofep KaHHS JaHWX, SKUMH MOXKYTh BUCTYIATH
(¢iHaHcOBa, yNpaBIiHChKA, IHTETpOBaHA 3BITHICTH
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miampueMcTBa  abo CTaTUCTHYHIX
CIIOCTEPEIKEHb.

OTpuMaHHS JaHUX PO KIEHTIB, SKi JOMOMAraroTh
HIBUJIKO Ta OOIPYHTOBAHO NPHHMATH YHPaBIIHCHKI
pIlICHHS, HE € METOI B YNPABIIHHI KIEHTCHKUM
KaIliTajoM, ajpke Taki JaHi MOXYTb OyTH BelIMUE3HUM
MacuBOM  iH(opMmarii, Ha  OTPUMAHHSI  SIKHX
BUTpAdaeThcsi OE3Jid KOIITIB Ta 4acy, a HeoOXiJHICTh

TakuX 0OCATIB 3HAXOAUTHCS I MUTAHHAM. Peamizaris

pe3ynbTaTtu

KOHKPETHHX  Mijdell  BHMarae  Bil  YIPaBIiHHS
BIATIOBIAHUX 3aXO0/IIB, HEOOX1IHICTH SAKUX
3YMOBIIFOETBCS  KOHKPETHHMH JaHUMH, BUPaKECHUMHU

nokasHukamu. ToMy B Mexax 4iTKo oOpaHoi crpareril
YIIPABIISTH KITIEHTCHKAM KaIliTaloM CJIiJl 32 JOTIOMOTOI0
cuctemu KPI (3 amrn. “Key Performance Indicators”),
IO XapaKTepU3YyITh HOr0 MaKCHMAaIbHO BHYEPITHO.
s posyminas wicig Bubipku KPI  kimieHTChKOTO
KariTay B CHCTEMI BiJIMOBITHUX MOKAa3HUKIB (pHc. 1) Ha
JIOTIOMOTY TIPHXOIWTH TOHATTS “HNaHeNb 1HIUKAaTOpiB”,
sSIKe PO3IJISIAETHCS JIOCITI THUKaMH, 30KpeMa
V. V. Ekkepconom [14, c. 14], skuii npornoHye
BUKOPUCTOBYBATH iX UIS TOTO, 1100 OiIbII edeKkTHBHO
OLIIHIOBAaTH CBIH Oi3HEC, 3[1MCHIOBATH HOrO MOHITOPHHT
Ta ynpaBuatd HuM. Ilin naHemwmo iHIMKaTOpIiB
JIOCIITHAK PO3yMi€ TIOBHOLIIHHY 1H(pOpMaNiiiHy cucremy
OizHecy, mOOyIOBaHy Ha OCHOBI IH(PACTPYKTypH
Oi3Hec-aHami3y Ta iHTerparii JaHuX.
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Puc. 1. Bzaemo3B’s130k Mixk cuctemoro KPI Ta noka3zHnkamMu KJII€EHTCHKOro KamiTay

Tabnuya 3
KPI nast ynpaBjiHHS KJII€EHTCHKHUM KaNiTAJI0M MiINPUEMCTBA
3]:‘;')[ Hassa (anrmniiicekoro) HasBa (ykpaiHCBKOIO) Iadopmaniitaa 6aza Bax(a;:i(anHHa-
1 | Net Promoter Score (NPS) Ianmexc cnoxwuBuoi | PesynbraTu npoBeneHHs | 30iMbIIeHHS
JIOSUTBHOCTI OITUTYBaHHS
2 Customer  Satisfaction  Score | ITokasuuk 3amoBosieHO- | Pesynbratu npoBeneHHs | 30impIIeHHS
(CSAT) CTi KIIIEHTIB OINUTYBAHHS
3 | Customer Satisfaction Index | Immexc 3amoBosieHOCTi | Pe3ynbratu npoBezieHHsT | 30UIbIICHHS
(CsI) KJTI€HTIB ONUTYBaHb
4 | Customer Lifetime Value (CLV) | IloxurreBa  Bapricth | MapkeTnHroBa iHdopmairist. | 30inbIeHHs
KJII€HTa ®diHaHcoBa 3BITHICTh
5 | Customer Effort Score (CES) IMoka3Huk 3ycuiab Kiie- | Pesynapratu MPOBEJEHHS | 3MEHIIEHHS
HTa OITUTYBAHHS
6 | Customer Profitability Score | IToka3uuk npuOyTKOBO- | Mapketunropa indopmariss | 36imbieHHs
(CPS) CTi KITiEHTa
7 | Customer Retention Rate (CRR) | Koedimient yrpumanus | Mapketunropa indopmariss | 36inbuieHHs
KJII€HTIB
8 | Customer Turnover Rate (CTR) | Koedimient mmuaHOCTI | Mapketinrosa inpopmariss. | 3MeHIIICHHS
KIIIEHTIB
9 | Customer  Acquisition  Cost | Burpati Ha 3anydeHHs | MapkeTuHroBa indopmaiiisi. | 3MeHIICHHS
(CAC) KII€HTA ®diHaHCOBA 3BITHICTH
10 | % of Customer Complaints | Hactka KIIIEHTChKUX | MapkeTHHroBa iHpopMaIis 3MeHIIeHHS
(CC(%)) cKapr

CucTteMa NOKa3HHKIB KIIIEHTCHKOTO KamiTaixy — Iie
CYKYITHICTh TIOKa3HHKIB, sIKi XapaKTepU3YIOTh BiITHO-
CHHU 3 KiieHTamu, Toal sk naneib KPI kmieHTchbKOro
KamiTany — 1e BUOIpKa MOKa3HUKIB KIIEHTCHKOTO Karli-
Taly, SAKi BIAMOBiAaOTh, BUMoOram Bm3HanHsi KPI, ta
JIOTIOMAraroTh YIpPaBIiHIM BiJCIIIKOBYBaTH MPOCY-
BaHHS JI0 CTpaTeriyHUX LijeH mianpuemcTa. Bumora-
mu BuzHaHHS KPI € 3po3yminicTs, opieHTaris Ha cTpa-
Terito, OOMEXEHICTh y 4aci, KOHTEKCTHUH XapakTep,
PEJICBAaHTHICTh, MiA3BITHICTh, HASBHICTh CTaJOHY,
CBO€YACHICTh, aJIPECHICTb, CTaHAAPTU30BAHICTh, JIOC-
TOBIpPHICTb, BINIUBOBICTh

igmopsinkosanicts maneni KPI kimieHTchKOTO Ka-
iTay CTpaTerii 3yMOBIIIOE HEOOXiHICTh KitacH(ikarii
nmannx KPI 3a crpareriyHUMM LUIIMH, ITPUKIagaMU
AKAX €: 30epeXeHHS KIIEHTCHKOI 0a3W; BiTHOBIECHHS
BTPAYeHOI KIIEHTCHKOI 06a3W; PO3IMIMPEHHS KIIIEHTCHKOT
6a3u; CIpHUAHHSA NOBTOPHUM IIOKYNKaM KI€HTIB; ON-
TUMIi3aIlis BUTpAT Ha OOCIYrOBYBaHHS KIIEHTIB; 30e-
pEeXEHHSI BUCOKOIPUOYTKOBUX KIi€HTIB Tomio. Takum
YMHOM, B MeXax JOCATHEHHs IIEBHOI CTpaTeriqHoi miji
MOXKYTh BHOKpeMITtoBaTHCs BinnosiqHi it KPI kiieHt-
CBKOT'O KariTaiy.
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YnpaBisiioun KIIEHTCHKUM KaIliTalloM, MEHEIDKEpH
MaloTh ONepyBaTH ITaHUMH HE TITBKH TPO KIUTBKICTH
KITIEHTIB, OOCST MPOAaXiB Ta YaCTKy PHHKY, aliec i eek-
THBHO BUKOpucToBYBaTH creuianbHi KPI, 3HaueHHs Ta
JMHaMiKa SKUX NPsIMO BIUIMBAE HA peaizallilo CTpaTeri-
YHUX LiIeil B acnekTi B3aeMouil 3 KilieHTaMH. AHaii3
MIPOTIO3UIIH TOCIYT MPOBITHUX KOHCAITHHIOBUX KOM-
maHii cBity (“Bain & Company”, “Bernard Marr & Co”,
“Deloitte”, “Driva Solutions”, “EY”, “KPMG”,
“McKinsey & Company”, “PwS” Tta inmi) momo edexk-
TUBHOI OpraHi3amii BITHOCHH 3 KII€HTAMH JO3BOJIMB
BCTAHOBHTH, 1[0 HaiyacTile HUMH BUKOPHUCTOBYIOTHCS
HactynHi KPI (ta6n. 3).Ananiz KPI mis ynpasninas
KJITIEHTCHKUM KalliTaIoM ITiIIPHEMCTBA J]aB 3MOT'Y 3pO-
OuTH HacTymHi BHCHOBKH. [lo-mepmie, 3anmponoHoBaHi
KPI mMoxHa YMOBHO TOMITIMTH HA Ti, PO3PAaXyHOK SKHX
IPYHTY€ETBCS HA MIPOBEJICHHI CleLiaIbHUX ONUTYBaHb, Ta
Ha Ti, PO3pPaxyHOK SKHUX MPOBOJUTHCS Ha OCHOBI MapKe-
THHTOBOi iH(popmanii Ta ¢iHaHcoBoi 3BiTHOCTI. Ilo-
npyre, omgHi KPI maroTe opieHTyBaTHCS Ha 301IBIICHHS,
iHOI — Ha 3MeHmeHHs. [lo-Tpere, A peaniii ykpaiHChb-
KUX MIANPUEMCTB B YMOBaX HECTaOIIbHOTO (hiHAHCOBO-
ro CTaHOBHINA He Bci i3 3anpononoBanux KPI € o6rpy-
HTOBaHUM BHOOpoM. Ha nmymKy aBTOpiB, HalOLIbII




PU3UKOBAaHUMHU B YIPaBIiHHI KITIEHTCHBKUM KalTiTaJlIOM
JUTSL YKpaiHCHKHX TANPUEMCTB € Bukopuctanus CLV Ta
CPS. OOuzmBa TOKa3HUKH XapaKTEPU3YIOTHCS BHUTpAT-
HHUM TIpoLiecoM 300py NaHHX, CKIAIHHMH JOBrOTpHBa-
JUMH pO3paxyHKaMH Ta BHCOKHM piBHEM CyO’€KTH-
Bi3My, III0 HE Ja€ MOXKJIMBOCTI YIPABIIHIM NPHAMATH
3Ba)KeHI aJIeKBaTHI PillICHHSI.

BucHOBKM i mepcneKTHBH NOJAJNBIINX T0CITi-
AKeHb Y JaHOMY HampsiMi.

1. B ocranHi poku 3pocTae pojb MOKa3HHUKIB Kili€-
HTCHKOTO KamiTaly B 3arajbHid CHCTeMi NMOKa3HUKIB,
II0 BHUKOPHCTOBYIOTHCSI B BapTICHO-OPIEHTOBAaHOMY
MiAXOMI IO YTpaBIiHHS IHTENEKTyaJbHHM KaIliTaloM
mianpueMcTBa. Lle 3yMOBIIOETBCS THM, IO MiATIPHEM-
CTBO, sIKe €()eKTHBHE YIPAaBJIsI€ BIACHUM KIi€HTCHKUM
KartitaroM, Ha0yBae KOHKYPEHTHI IepeBaru, CTBOPIOE
JOaHy BapTICTh, 3abe3leuye OTPUMAHHS JOXOAYy Ta
OOTpYHTOBYe HEOOXiIHICTh IHBECTHIIII B PO3BHTOK
BIJHOCHH 3 KJIICHTAMH.

2. Ha choromHi HOpMaTHBHO 3aKpimieHa kinacudi-
Kallisl TIOKa3HUKIB KIIEHTCHKOTO KaIliTaly JJis IiIpu-
€MCTB € BIJICYTHBOIO. 3alIpOTIOHOBAHO PO3PI3HATH TaKi
MMOKAa3HUKH 3a: PiBHEM JeTai3allii, piBHEM CKJIaIHOCTI,
NPUYMHHO-HACTIAKOBUMH 3B’SI3KaAMH, YaCOBOIO O3Ha-
KO0, TIPHPOJIOI0, XapaKTepOM BHPAXCHHS, CIOCOOOM
BU3HAYCHHS YMCIIOBOTO 3HAYCHHS, BUKOHABLIEM PO3pa-
XYHKIB, JDKEPEJIOM OZCPIKAHHS JaHUX.

3. VYcBimomimoroun O€3MUTBHICTE BUKOPUCTAHHS
BCi€l CHCTEMH ITOKa3HUKIB KIIEHTCHKOTO KalliTalry B
yIpaBJiHHI, OOIPYHTOBaHO HEOOXiJHICTH BUKOPHCTO-
ByBatH nanenb KPI kmieHTChKOTO KamiTaiy, Mijg SKO0
pO3yMieMO BHOIPKY MOKAa3HHKIB KIIEHTCHKOTO KarliTa-
Jy, SIKi BIAMOBiIal0Th BUMOraM BusHauHs KPI, Ta mo-
[OMararoTh YIpaBJiHLSM BIJCITIJKOBYBAaTH NPOCYBaH-
HS IO CTPATETIYHMX IJICH MiANMPHEMCTRA.

4. BpaxoByroun crierudiky peaniid po3BUTKY BIT-
YH3HSHOTO Oi3HeCy Ta BCcTaHOBHBINU mepernik KPI, mio
HailyacTime pPO3paxOBYIOThCS BCECBITHBOBITOMHMH
KOHCAJITHHTOBMMH ~ KOMIIAHIIMH  UIsl  YOPaBIiHHS
KIIEHTCPKAM KAaIliTaJoM Ui CBOIX KII€HTIB, OYyIO
BCTAQHOBJICHO, IO JUI1 YKPalHCHKHX MiINPUEMCTB He
BCi 3 PO3IJISIHYTUX € PEKOMEHIOBAHUMH JI0 BUKOPHC-
TaHHs. JlaHa cuTyalis 3yMOBIIOETBCS HE TUIBKH BH-
TPATOMICTKICTIO PO3PaxyHKIiB, aje ¥ HEeIOCTaTHICTIO
TOYHMX J@HUX JUIsi eQeKTUBHOro ynpasiiHHsi. OjHi
MOKa3HUKH BUMAraroTh IIPOBENICHHS CIelialbHUX JI0C-
JDKeHb, 1HII — HAasBHOCTI CIEHiaTbHOT MapKEeTHHIO-
Boi iHdopmanii, ToMy o6rpyHroBaHicTs BHOOpY KPI
KIIIEHTCHKOTO KamiTaldy Oyae MaTH iHAWBITyalTbHUH
XapakTep JUIs HiINpHEMCTBA.
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