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ITO3UINIOHYBAHHS TA PEITIO3UIIIOHYBAHHSA TOBAPIB SIK
CYUYACHUU IHCTPYMEHT MAPKETUHT'Y

Anomayin. [Ipobremu niompumanus sHcumme30amHocmi mogapie ma NOCIye Ha PUHKY 3ATUMAIOMBCS OOCUMb AK-
MYQIbHUMU, OCKLIbKU 3MIHIOIOMbC NIOX00U 00 YAPAGIIHHS NPo0axdcamu, Mooeii (inocoii biznecy, mexnonozii, siKi
3abe3neuyioms YMpUMAHHI KOHKYPEHMOCHPOMOICHUX no3uyil mogapis. Minausicms punkoeo2o cepedosuwya, besnepe-
YHO, GNIUBAE HA GUOIP NOMEHYIHUMU CRONCUBAYAMU 00 €KmMig Kynieui, ix imimayii KOpUCHOCMI ma 8ax3caiusocmi OJis
nokynyis. /[nsa ympumants cmadiibHOCMI GUKOPUCTOBYIOMbCS PI3HI MemoOu NO3UYIOHYBAHHS A Peno3uyioHy8aHHs
moeapis, AKi po3enadaomvcs y cmammi ma 0aioms MONCIUGICIb 30ANAHCY8AMU OCHOBHI 8adiCeNl PUHKY — NONUM Ma
npono3suyito. Busnaueno, wjo MONMCIUBO 6NAUBAMU HA CYO E€KMUBHE CHPULHAMMSA MO8Apy, 6I0N0GIOHO ONUCAHI
iHOUBIOyanbHi ma 3a2anvii pakmopu enusy. B cmammi nagedeni 0CHOBHI Xapakmepucmuxu opendy, npoanalizo8ano
ix énaue Ha iHOUBIOyaIbHe CHPULHAMMS NOKYNYEeM Md 83AEMO3ANEICHICMb 8i0 CYO €EKMUBHUX, HAOYMUX Xapakmepu-
cmuk inougioyyma.  Cucmemamu308anHo IHCMPYMEHMU WO00 ONMUMI3AYIl 3YCUNb OIS pe3yIbmamueHo20 No3u-
yioHysanns moeapie ma nocaye. Ilpoananizosano @yHkyii ma oCHO6HI Memoou peno3uyioHy8aAHHs MO8APi6 Ma NOCiye,
BUBHAYEHO HACTIOKU 3aCMOCy8anHs makux memoodis. Cucmemamuszo8ano nepenix ehekxmueHux 6aicenie 6niusy Ha
npoyec nO3UYiOHY8AHH Ma Peno3uyioOHYSAHHSA MOBAPIs, MAKUX K. KIIEHMOYSHMPUYHUL NIOXIO, AHANIMUYHI MapKe-
MUH208] OOCTIONCEHHSL 3 NOSTUONCHUM BUBYEHHAM ABUW A CUMYaYill, GUKOPUCTNAHHSA 8 PODOMI CYHACHUX MAPKEMUH-
208UX MEXHOJI02Il, THOUGIOYANbHI I Cneyu@iuni KOHMAKMU, VHIGEPCANbHUL KOHMEHM ) COYIAIbHUX Mepedcax, nepco-
HANi308aHI COYIANbHI Mepedicl, GUKOPUCMAHHA 0e8aucis, uam-60mis, NO3UYIOHYEAHHS MO6Apie uepe3 IMIONCOBAHI
cmpamezii po36UmMKy nionpuemMcma i3 6UOKpeMAeHHAM MPeHO08UX no3uyii. 3pobaeHo BUCHOBOK, WO THCMPYMeHmU ma
MeXHON02I] NO3UYIOHYBAHHSL MA PENno3UYIOHYBAHH MOBaApie 0YOYyMb 3MIHIOBAMUC PA30M i3 eB8OJIOYIEI0 CYCNITbCMEA.
Oonax 6a308uMU 3ATUULAMBCA OCHOBHI THOUKAMOPU BPIBHOBAIICEHHSA PUHKY U THOUBIOYANbHI, CyO ekmueni nompeobu
NOMEHYTUHUX CROJICUBAYIB, 8I0 AKUX | OYOe 3anedcamu piseHb KOHKYPEHMOCNPOMOICHOCIE MOBaApie ma nociye.
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POSITIONING AND REPOSITIONING OF GOODS AS A MODERN
MARKETING TOOL

Abstract. The problems of maintaining the viability of goods and services on the market remain quite relevant, as
approaches to sales management, models of business philosophy as well as technologies that ensure the maintenance of
competitive positions of goods are changing. The variability of the market environment undoubtedly affects the choice
of purchase objects by potential consumers, their imitation of usefulness and importance for buyers. To maintain sus-
tainability, various methods of positioning and repositioning of goods are used, which are considered in the article and
make it possible to balance the main levers of the market - supply and demand. It was determined that it is possible to
influence the subjective perception of the product so individual and general influencing factors are described accord-
ingly. The article presents the main characteristics of the brand, analyzes their influence on the individual buyer’s per-
ception and their interdependence with the subjective, acquired characteristics of the individual. Systematized tools for
optimizing efforts for effective positioning of goods and services. The functions and main methods of product and ser-
vice repositioning are analyzed, the consequences of applying such methods are determined. The list of effective levers
of influence on the process of positioning and repositioning of goods is systematized, such as: a client-centric approach,
analytical marketing research with an in-depth study of phenomena and situations, the use of modern marketing tech-
nologies in work, individual and specific contacts, universal content in social networks, personalized social networks,
the use of devices, chatbots, product positioning through simulated enterprise development strategies with trending
positions highlighted. It is concluded that the tools and technologies of positioning and repositioning of goods will

77



Bicnuk JIveiecbko2o mopzogenvHo-eKoHomMiuno2o ynieepcumemy. Exonomiuni nayku. Ne 71, 2023

change along with the evolution of society. However, the main indicators of market balance and individual, subjective
needs of potential customers will remain basic, on which the level of goods and services competitiveness will strongly

depend.
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IMocranoBka mpodiaemu. Ha choromHimHi# IeHb
MIPOCTIIKOBYEThCSL WiTKa TEHICHIlS BUKOPHCTAHHS
TEXHOJIOTi/ Ta IHCTPYMEHTIB iIHHOBAIIHHOTO XapakTepy
B KOHTEKCTI TIO3UITIOHYBaHHS TOBapiB Ha puHKY. Dop-
Ma Ta BUJ MiANMPUEMHHUIBKOI MisITBHOCTI 0a3yeThcsl HA
3arajpHil ¢inocodii OizHecy, sika IS KOXHOTO THILY
€KOHOMIYHUX BiJHOCHH Ma€ CBOI XapaKTepHi 0coOJH-
BOCTI. O0’€KTUBHOIO YMOBOIO YCHIIIHOTO
(GYHKIIOHYBaHHSI Cy0’€KTiB MiANPUEMHHULIBKOI JisUIb-
HOCTI Ha PHUHKY € HasBHICTb KOHKYPEHTHOI'O Cepelo-
BHIA, SKE CIOHYKa€ IO TOCTIHHOTO IMOIIYKY iHHO-
BaIliifHUX 3ac00iB Ta (HOPM MO3UITIOHYBAHHS TOBapPiB Ta
mocyyr. Y CBOIO Yepry, couiyM (GopMmye 3BOPOTHI BH-
MOTH LIO/I0 3a0e3Me4eHHs CIIOXKHUBYOTO MOMUTY, TOMY
MiIIPUEMCTBA, SKi HE BUKOPHCTOBYIOTH CYYacHI MO-
Jieni Ta 3aco0M MO3HIIOHYBaHHS TOBapiB, OYAyTh Bifl-
yyBaTW crarHauidHi nponecu. L{i sBuma He nume
HecyThb HeOe3NneKy Ui CyO0’ €KTiB MiANPHEMHHUIBKOT
ISUTBHOCTI, aJieé 1 HeraTWBHO BIUIMBAKOTH HA 3arajibHi
MMOKAa3HUKHM PO3BUTKY PEriOHIB, 110 BU3HAYAE AKTyallb-
HICTh TEMH CTATTI.

AHaJi3 ocTaHHIX AocHizkeHb Ta myOsikamiii.
JlocmimpkeHHIM TIPpoOJIeMH MTO3UITIOHYBaHHS TOBApiB Ta
MOCITYT 3aliMa€ThCsl BENIMKA KUTbKICTh HAYKOBINB Ta
npakTukiB: M. Ams6eprt, 1. Aucodd, P. I'panr, C. In-
nmsmenko, @. Kornep, €. Kpukascekmii, M. Iloptep,
E. Paiic, A. Crapocrtina, k. Tpayr, T. Himbcon,
A. ®enopuenko, @. Xemoypi Ta iH., IKIi B OCHOBHOMY
mpu MmosicHeHHI AediHinii “mo3umioHyBaHHS Ha3HBa-
I0Th TIEpEeBary Ta CIOXXMBYY LIHHICTH TOBApiB 1 HOCIYT
Ha MPOTHBAry JO AHAJIOTIB YHM TOBAapiB-KOHKYPCHTIB.
OpnHak €IuHOI MYMKH [IOJ0 BH3HAUCHHS 3MICTY Ta
CKJIaJIOBHX MPOIIECY MO3UIIOHYBaHHS TOBAPIB 1 MOCITYT
HEMaEe.

ITocTanoBka 3aBaaHHs. MeTta HOCHIIKEHHS I10-
JTaE B OOTPYHTYBaHHI TEOPETHYHUX 1 METOIUUHUX
3acaj mo0 BUOOPY 3ac00iB MO3HIIOHYBaHHS TOBAPIB i
TIOCITYT SIK HAa BHYTPIIIHEOMY, TaK i 30BHITHLOMY PHH-
Kax.

Bukiaang 0oCHOBHOrO Marepiady AOCJIiIKeHHS.
[TepBUHHUM KPOKOM y BUOOpPi IHCTPYMEHTIB Ta 3aX0/iB
TIO3UI[IOHYBaHHS TOBapiB € po3poOKa Ta OOIPYHTYBaH-
HS THITy cTparterii. [ mboro HEOOXiMHO BH3HAYHTH
JIOMiHYIOU1 CKJIaJ0Bi IIPOTHO3HOTO MEPioAy MisTbHOCTI
MiATPHUEMCTBA, IHITUMHE CIIOBAMHU, BU3HAYHUTH Oa)KaHUI
pesynbraT. OCKITBKH CTpaTeris IMO3WI[IOHYBaHHSI Ta
PETO3HINIOHYBaHHS TOBapiB Mae Ha METi Pi3HI 3aXOH,
HEOOXiTHO BU3HAYUTHCS, YM aKTYaJIbHO MiATPUMYBATH
JKUTTEBUH ITUKII TOBapy Ta WOTO 3MATHICTH 3a70BOJIb-
HSTH CITO’KHWBYI BJIACTUBOCTI, YH JOIIBHO MOJUDIKY-
BaTH MPOAYKIIIO Ta 3MIHUTH (PO3IIUPHUTH) 1 PYyHKITIO-
HaJIbHI POJIi.
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1. BikeHTBEB HABOAUTH HOCHTH I[IKABE BH3HAUECHHSI
MTO3WIIOHYBaHHs, SKE Ma€ BiIMIHHICTh Bim 0araTthox
iHmMX BU3Ha4YeHb: “Tlo3WITiOHYBaHHS — CHCTEMa CTe-
pPEOTHTIIB KIIiEHTa MIOM0 00’€KTa, MmO POOUTH IeH
00’€KT  MIHIMAJILHO  3pPO3YyMUTUM,  OC3MEYHHM,
BIAMIHHUM Bij 1HIIHAX”.

[epeciunuii cOXKMBaY 33JOBOJIBHSE CBOI OTPeOH
yepe3 CyO’€KTHBHE CHPHHUHATTA ToBapy. Ha Hamry
IIyMKY, el BUJ COPUAHATTSA (HOPMYETHCS Mifl BILTHBOM
IHAMBIAYyaJbHUX Ta 3arabHUX (aKTOPIB.

Jlo iHIUBITyaTbHUX HAJIeKATh:

e  (CmaKoBi Ta €CTETUYHI BUMOTH.

e  Inenrudikaris i3 3BUYHAM JJIS TIOKYIIIS TIO-
OyToM.

e  PiBeHb MIaTOCITPOMOYKHOCTI CTIOKHBAYA.

e  Halyri B ciM’1 Tpaauii BUOOpPY TOBapiB.

e  Bingkpurictsh (TOTOBHICTb) CIIOKMBaya JI0
3MIHH Y1 3aMiHU aHAJIOTaMH TOBapY.

e  [lcuxomoriuni dakropw.

e  ETnuni Ta KynIbTYpHI HOPMH IHAMBIAyYMa.

Jlo 3arampHMX (AKTOpIB MOXEMO BiJHECTH
HACTYIIHI:

e  3arajgpHa TEHICHIlS CIPUHHATTS TOBapy Ha
PHHKY.

e  IlinoBa kaTeropis.

e  JSkicth TOBapy ((axoBuit miaxin: 3HAHHS Ta
BiJIIOBiTHICTh JOKYMECHTAIIIT).

e  JlyMKa iHIMMX CHOXHBaYiB (IO3UTHUBHA, HETa-
THUBHA).

e  CropuiiHATTSA Ta BIUIMB PEKIIaMH.

e  bpenx ta BU3HaHMH MK TOBapiB peajbHU-
MU TTOKYTIISIMHU.

3MicT mux (HaKTOpiB Na€ MOMIIUBICTH 3pO3yMITH
MIIIPUEMITIM, SKi 3aCO0M HEOOXiTHO 3aCTOCOBYBATH
JUUISI TIEBHOTO CETMEHTA PUHKY 1 SIKi pe3yJbTaTH I MO-
ke TpuHecTH. J[ns BupimeHHS TPOOJIEMHUX TTUTAaHb
MTO3WIIOHYBAaHHS TOBapiB 1 MOCIYr CHOTOJHI AKTHBHO
3aCTOCOBYEThCSl OpeHnauHr. HacmpaBni me He mpocto
HayKa PO CTBOPEHHS IMiJKy OpeHmy ToBapy 4d Mij-
MIPUEMCTBA, aJie 1 popMa [IeCIPIMOBAHOTO BILTUBY Ha
MiJICBIIOMICTE MOTEHLIMHOTO CIIOKHBAa4a 3 YITKUMU
MOTHBAIliIfHUMU YHHHUKaMH. Bimomo, mo OpeHmam
BJIACTHBI XapaKTEPHCTUKHU, SAKi BU3HAYAIOTH CTYIiHb
3HAYUMOCTI Ta 3MICTOBHOCTI OpeHIy AJIs CIIOKHUBAUiB.
[ToOyTye mymKa, 0 3 TOYKH 30py BIUTUBY Ha ITOKYTIIIS
JI0 yBarv MOBUHHI OpaTHCs JIUIIE TaKi XapaKTEPUCTHKH
OpeHnay sk Opena-ueiiMm (brand-name) Ta OpeHA-iMiIK
(brand-image). Ha mamry mymKy, Bci 9 xapakTepHUCTHK
OpeHAy MarTh Oe3Mocepe/Hid BIUIMB HAa TIOBEIIHKY
MOTEHINHOTO MoKy [1].

OCHOBHI XapakTEpUCTHKH OpeHIy HaBeleHI Ha
puc. 1.
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Brand Identity —

Brand Name -
CJIOBECHA
CKJIaJI0Ba

Brand Value —

IHIUBITyaTb-
HicTh OpeHIy

Brand Loyalty — cTyminb

Brand Es-

Brand Attributes sence — 3MicT Brand Image —
— 3BOPOTHI Ta c(l;mocoq)m BII3HABAHICT
S H
acomiamii peniy MapKH

BapTicTh OpeHxy

Brand Power —

CIIPUHHATTS OpeHIY

Brand development In-
dex — momynApHICTH
OpeHny

IMIKOBaHICTh
MapKH

Puc.1. OcHoBHi XapakTepucTHKH OpeHy, 0 BIVIMBAIOTh HA AKTHBHICTH MO3ULIOHYBAHHS TOBAPIB i mocayr

Sk BiIOMO, OCHOBHHMM 3aBIaHHSIM IO3HUIIOHYBaH-
HS TOBapiB 1 mociyr € (opMyBaHHS PIBHS IOIMYJISIPHO-
CTI TOBapHOTO 3HaKy i, Oe3MepeyHo, piBHS JOBIPH 1O
HBOTO y MOTCHIIIHHUX CHOXKWBadiB. bpeHIWHT sIK Cy-
YaCHWHA 1HCTPYMEHT MapKETHHTOBOI TOJITHUKH MPOCY-
BaHHSA TOBapiB HE CIIOTBOPIOE YSABIEHHS TPO 00 €KT
CIIOKUBAHHS, a HaBMAaKW, HaJa€e MOMY INepCOHAIbHUMN
OpeHAa-iMiK. B3aram mo3uiioHyBaHHS TOBapiB i Toc-
JIYT — 1€ CKJIaJTHA TICUXOJIOTIYHO-TBOPYA MOJIEIh, YCITiX
SIKOi 3QJICXKWTH B BIAUYTTA KPEaTHBHOCTI Ta 3HAHBb
PO HEHPOIICHXOJIOTIYHI MPOLECH A0 MOOYIOBH YIiTKOT
cTpaTerii MO3WIIIOHYBAaHHS TOBAapiB Ta TOCIYT dYepes
BUKOPHCTaHHS TpogeciiHux kommnereHTHOCTeH SEO-,
PPC-, SMM-cneniaicTiB i KOHTEHT-MapKETOJIOTIB.

O. 303y7b0B y CTAaTTi HABOIAUTH THITH TIO3HITIOHY-
BaHHS TOBapiB depe3 MPU3MY KpUTEpialbHAX O3HAK. 3a
03HaKoI0 “3a crmocoOOM TOOJIAHHS TIEPENIKOa y CBi-
JIOMOCTI CTOXHBa4a” aBTOP HABOJAUTH HACTYITHI THITH
MTO3UIIOHYBaHHSA [3]:

— arpecuBHUN;

— OTIOMIKHMIA;

— JIaTeHTHUH.

Ha Hamry nymKy, 10 IIbOTO HEpEITiKy BapTO OJATH
TaKWA{ THI TIO3UI[IOHYBAHHS, SK CHPECUBHUNA, OCKiTb-
KH JIOCHTh YacTO BHHHKAIOTh Oap’epw TpHU JNOBEICHHI
KOHTEHTY 10 CrokuBaya. Lledl THUI MO3UIIIOHYBaHHS
TOBapiB XapaKTEPU3yeThCS BUKOPHCTAHHSIM HU3KU
3ac00iB, SKi MPHU3BOMATH 10 HETATUBHOTO CIPHHHSTTS
TOBapHOTO 3HAKY Ta BUKJIMKAIOTh Y CBIIOMOCTI CTIOXKH-
Baua auckoMdopTHi BiguyTTa. Ha *aib, Taki mpukia-
A TIO3UITIOHYBaHHS ICHYIOTb.

Jlenien HpromMan, ronoBHH# aHamiTHK Futurum
Research u CEO Broadsuite Media Group, y cBoemy
BUCTYIII HaBiB JIEKiJIbKa MOpaJ MIONO ONTHMI3amii 3y-
CWIb IJIsl Pe3yJIbTaTUBHOTO IMO3UIIIOHYBAaHHS TOBapiB
Ta MOCIYT:

1. [Ipn ¢dopmyBaHHI MapKETHHIOBOI cTpaTerii
JIOIIBHO OibIlle yBard MPHIIIATH KITi€HTOICHTPHY-
HUM acleKTaM, a/pKe THIU CIIOKHBAIBKOI MOBEIIHKH
Ta aKTUBHOCTI BHJIO3MIHIOIOTHCS 1 MOTPEOYIOTh BUB-
YEHHSI.
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2. HeobxinHo popmyBaTn cTpaTeriyHi mianu 3
BHU3HAYCHHSAM ITOKA3HUKIB, IO B3a€MOY3TOJUKCHI, iH-
IIMMHU CJIOBaMH, LiJi Oi3HECY MOBUHHI CTAaBUTHCS Ha
OCHOBI aHATITUYHUX MAPKETHHTOBUX JTOCIIi)KCHb.

3. Buxopucranas B poOOTI MigNpHEMCTBA CY-
YaCHUX MapKETHHIOBHX TEXHOJOTiH — Iie JacTh 3MOTY
MTOETHATH MapKETHHTOBI CTpATeTil Ta 3aIydUTH pode-
CiOHAJIIB — JAMPEKTOPIB i3 MAPKETHHTOBUX TEXHOJIOTIH
(Chief Marketing Technologist), mo € gocuUThH TOMy-
JSIPHUM Y 3apyOi’KHUX KOMITaHIsX.

4. Ha sxanp, Ha cydacHOMY pHHKY 30eperiocs
Take sBHIIE, SK “KacToMmizamis” croxwuBadiB. Cy-
YacHUI MapKETHWHT TIOBUHCH OyAyBaTHCS HA 1HAWUBITY-
anpHUX 1 crelmM(iyHUX KOHTAKTax, IO MpU3BENC IO
MOTHBAIIi1 KyITiBEJILHOT TIOBEIIHKH.

5. OHOBJICHHSI YHIBEPCAJILHOTO KOHTEHTY B
COIIAVIEHUX MEpekax depe3 BUKOPHUCTaHHS Bileo, ske
HajJa€ BiAIyTTS BipTyabHOI PealbHOCTI 1 THM CaMHM
HaIIIJTIOE CTIOYKUBAYiB Ha 3araM’ SITOBYBaHHS TOBapHUX
3HaKiB Ta OpeHpiB. llei xin migTpuMae mporec Mo3u-
LIOHYBaHHS TOBapiB Ta TMOCIYT, ajpke, SK CTBEp-
JOKYIOTB BiZIOMI MapKeTOJIOTH, OpeH/IH, SIKi HE BUKOPH-
CTOBYIOTh BiJICO 1 BiXKyaiu, 3aJIUIIATHECS B CTOPOHI Ta
HETi3HABaHUMHU.

6. SMM-crenianicTd NOBWHHI TpaIfoBaTH y
MIEPCOHATI30BAHUX COLIABHUX Mepexax, amke Qop-
MYBaHHs KOHTEHTY — II¢ JOCHUTh KOITKa Tpals, siKa
4acTO ITHOPYEThCS CIIOKUBAYAMH.

7. CydacHa Mpisi MapKeTOJIOTiB — BUKOPHUCTaH-
Hs I€BAMCIB, SIKi Yepe3 Pi3HOTO POAY AATYUKU, MASTIKH
MOXXYTh HaJlaBaTH KOPHUCHY iH(OpMAIIIO TPO CIIOXKHU-
BauiB, OT)KE€ HEOOXiTHO IMHPOKO BUKOPUCTOBYBATH
InTepHer peueii.

8. Bukopucranns 4ar-00TiB, sIKi € TpeacTaB-
HUKaMH{ IITYYHOTO IHTEJICKTY 1 ITOBOJI, ajie BHUTICHS-
FOTh 3aCO0M KOMYHIKaTHBHOT'O MapKETHHTY.

9. [No3umioHyBaHHS TOBapiB 4epe3 iMiKOBaHi
cTparerii pO3BUTKY MiANPHUEMCTB 13 BHOKPEMIICHHSM
TpEeHAOBUX TMO3ullid. YUepe3 Bimomui, po3KkpydeHHUI
IMIIDK TTINPHEMCTBA JIETIIE TIO3WIIIOHYBAaTH TOBAp,
BHKOPHUCTOBYIOUH 1M ’sI 3aKJIay.
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He MeHII Ba>XIMBHM €JIEMEHTOM CY4acHOTO Map-
KETUHTY JJIs1 3MIHH CTHJIFO TOBApiB € PEMO3HIIIOHYBaH-
Hi. 3a JOMOMOTOI0 IIhOTO IHCTPYMEHTY MAapKETHHTY
MOXXHa BIUTMHYTH Ha ()OpMyBaHHSI HOBOTO 00pasy To-
Bapy B IJICBIIOMOCTi CITOKMBAdiB Yepe3 apXiTeKTypy
TOBapy Ta Woro QyHKIIIOHATLHE TPpU3HAYeHHS [6].

Pemo3uitioHyBaHHS Ja€ 3MOTYy YHUKHYTH CTapiHHS
TOBapy Ta MEpPEeHTH Ha iHIIMK eTam >KUTTEBOTO ITUKITY
Yyepe3 iHHOBaUilHI MPOEKTH Ta aAuBepcuikarito (MoB-
HY 9H YaCTKOBY).

Perno3umionyBaHHs SK IHCTPYMEHT MAapKETHHTY
MOKE BUKOPHCTOBYBATHUCS 3a]UISL:

- TIATPUMKH KOHKYPEHTOCIPOMOXHOCTI TOBa-

py;

- PO3BHUTKY HOBOi KOHIICIIIIiT TOBapY;

- 3MIiHHU KJITIEHTOOPIEHTOBAHHMX ITiIXO/IiB;

- PO3UIMPEHHS IUILOBUX CETMCHTIB;

- OATPUMKH CTHIIIO YH HOTO 3MiHH;

- BIUIMBY Ha 30ajaHCYyBaHHS IMOMHUTY Ta MPOIO-
M.

OCHOBHUMHY METOJAMH PEIIO3HUIIOHYBAHHS €:

1. IMomyk Ta iHilifOBaHHA HOBHX cdep 3a-
CTOCYBaHHS ToBapy. Benuka KiJgbKicTh OpeHIIB

MPONIILTa PEMO3HIIIOHYBAHHS Yepe3 pealizallilo Xapak-
TEPHUCTUK TOBAapy B HOBUX cdepax Ta HampsMKax 3a-
CTOCYBaHHS.

2. OHoBIeHHA (DYHKIIOHATBHUX XapaKTepH-
CTHK NUISAXOM HaJaHHS TOBapy ANocKoHamocTi. Lle mae
3MOTY TPOJOBXHTH XHUTTEBUHA IHUKI TOBapy Ta cop-
MyBaTH HOBHH IMiPK KOHKYPEHTOCIHPOMOXKHOCTI HOTO
nipodiro.

3. MOXITUBICT, MAaHIITYJIFOBATH TOBAPHUMH
kateropismu. IlepeBin ToBapy 3 onHiei Karteropii B
IHIIIY YMOJXKJIMBIIIOE TIPOJIOBYKECHHS HOTrO iCHYBaHHS Ha
PHMHKY Ta 3a0e3le4yeHHs CTa0lIbHUX NPOJIaKiB.

4. ®dopmyBaHHs i1e1 KOPUCHOCTI Ta Oe3med-
HOCTI BXKMBaHHS YU BUKOPHCTAHHS.

BucHOBKM i mepcnekTHBH MNOJAJBLIIMX [0-
cJigxkeHb Yy naHoMy Hampsimi. [linOuBarounm migcym-
KW, BapTO 3ayBaKWUTH, IO IHCTPYMEHTH Ta TEXHOJOTIi
MTO3WI[IOHYBAaHHSI Ta PETO3WIIIOHYBaHHSI TOBapiB Oy-
IIyTh 3MIHIOBATUCS Pa3oOM i3 €BOJIOIIEI0 CYCITiIHCTBA.
Omnak 0a30BHMH 3aJUINATHCS OCHOBHI 1HIUKATOPH
BPIBHOBAXCHHSI PUHKY ¥ IHAMBIAyalibHI, Cy0 €KTHBHI
moTpeON MOTEHIIIMHUX CIIOKHUBAYiB, BiJ SKUX 1 Oyme
3aJIeKaTH PIBEHb KOHKYPEHTOCHPOMOXKHOCTI TOBapiB
Ta TMOCIYT.
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