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NIIXOAU 10 BUBOPY CTPATEI'TI MAPKETHUHI'Y
JJIA B2C 1 B2B BIBHECY

Anomauin. Cmamms npucesiuena usHaveHn10 nioxodie 00 subopy cmpameeii mapxemuney ¢ ymosax B2C i B2B
6i3Hecy, wo 00360JI€ NOG 513Y8aMU MONCIUBOCE CYO €KMI6 NIONPUEMHUYMEA 3 IXHIMU PUHKOGUMU nompebamu, 3a0e3-
neuye ompumanis iCMmomHux nepeeaz Hao KOHKYPeHmamu i CHpusie 600CKOHANEHHIO (DYHKYIOHYBAHHS 68 YMOBAX 3MIHU
306HIUHBO20 Cepedosunla. 3a3HayeHo, wo 8 NOPIGHAHHI MapkemuHeo6oi distbnocmi Ha B2C i B2B punkax icHyrome
CRINbHI 03HAKU, ale € 3HauHi iominHocmi. TIopieHAHO KMI0U08I NIOX00U 00 GUOOPY MAPKEMUHZ08UX Cmpamezii O
B2C i B2B 6isnecy 3 épaxysanusam yinb08oi ayoumopii, ocobaugocmeti npuiiHAmms piuieHb npo Kynieno, mpusaiocmi
YUKTTY npo0asicy ma MapkemuHeoeux kananie. Hazonoweno na neobxionocmi npu eubopi cmpamezii mapxemuney epa-
xogysamu mun 63aemo0ii 3 Kiiehmamu, cneyug)ika aK020 nog a3ana 3 nioxooamu 00 30ilUCHEeHHs NPOOaA;Cy, NPOBEOeHH s
ceamenmayii pumKy, Ha0auHs Kiieumcovkoco cepgicy 8 ymosax B2C i B2B 6izuecy. /losedeno, ujo 6paxysanms GiOMiHHO-
cmeti B2C i B2B nioxo0ie 003605€ KOMNAHIAM e(exmueno adanmyseamu cmpameeii mapkemuney 00 nompeo yinboeoi
ayoumopii ma Makcumizygamu e@exmuenicms C80IX MAPKemMuHe08ux 3yCcub. Brazano, wjo posyminns giominnocmel
00NOMA2AE MAKOHNC KOMNAHIAM eeKmUgHo CRIAHy8amu ma peanizygamu 81AcHi MapKemun208i Kamnauii, sabesneuy-
104U OitbULly pe3yibmamusHicms i yeniwnicms 0izHecy 8 000X punkoeux ceamenmax. Ha yiil ocnogi pekomenoosamno
suseamu mpeHou i nepcnekmusu Ha punkax B2C i B2B, axi gaxciuso 6pamu 3a 0CHO8Y POPMYSAHHA MAPKEMUH2OBUX
cmpameziil OisIbHOCMI RIONPUEMCME, WO € HeOOXIOHUM Ol OOCASHEHHs YCRIXY 6 pO3pi3i HANPSAMIE NOOAIbULO2O iX
pozeumxy. Brazano conoeni mpenou B2C i B2B punxig y 2024 poyi, sKi 6Ki0uawms 3p0CMAanHs posi yugposux mex-
HOMO2II ) CRINKYBAHHI 3 KIIEHMAMU, 6NPOBAONCEHHS [HHOBAYIUHUX Cmpameiti NPOCY8AHHs, NEePCOHANI3AYII0 36 SI3KIE,
gioeo- ma koumenm-mapkemume. OOIPYHMOBAHO, WO 83AEMOOIA 3 WBUOKO 3MIHIOBAHUMU NOMPEOAMU CROJNCUBAUIE |
8NIUB coyianbHux mepesic Ha pozsumox B2C i B2B 6isnecy € HAUOibul 8ANCTUBUMU NUMAHHAMU OJis NIONPUEMCIE )
CYUACHUX YMOBAX PUHKOBOI HEBUSHAYEHOCI.

KirouoBi cjioBa: crpateris MapKeTHHTY, MapKeTHHTOBa misuibHiCTh, B2C 1 B2B 06i3Hec, cmemudika puHKY,
M AIPUEMCTBA, CTpATETiuHI MiAXO0IH, ITIIHOBA Ay TUTOPIs.
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APPROACHES TO CHOOSING A MARKETING STRATEGY
FOR B2C AND B2B BUSINESS

Abstract. The article is devoted to the definition of approaches to choosing a marketing strategy in the conditions of
B2C and B2B business, which allows to connect the capabilities of business entities with their market needs, ensures
obtaining significant advantages over competitors and contributes to the improvement of functioning in conditions of
changes in the external environment. It is noted that in the comparison of marketing activities on B2C and B2B markets
there are common features, but there are significant differences. A comparison of key approaches to the selection of
marketing strategies for B2C and B2B business, taking into account the target audience, the peculiarities of purchasing
decisions, the duration of the sales cycle and marketing channels, was carried out. It is emphasized that when choosing
a marketing strategy, it is necessary to take into account the type of interaction with customers, the specifics of which
are related to approaches to sales, market segmentation, and providing customer service in B2C and B2B business
conditions. It has been proven that taking into account the differences between B2C and B2B approaches allows
companies to effectively adapt marketing strategies to the needs of the target audience and maximize the effectiveness of
their marketing efforts. It is indicated that understanding the differences also helps companies to effectively plan and
implement their own marketing campaigns, ensuring greater effectiveness and business success in both market
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segments. On this basis, it is recommended to identify trends and prospects in the B2C and B2B markets, which are
important to take as a basis for the formation of marketing strategies of enterprises, which is necessary for achieving
success in the direction of their further development. The main trends of the B2C and B2B markets in 2024 are
indicated, which include the growing role of digital technologies in communication with customers, the implementation
of innovative promotion strategies, personalization of communications, video and content marketing. It is substantiated
that interaction with the rapidly changing needs of consumers and the influence of social networks on the development
of B2C and B2B business are the most important issues for enterprises in today's conditions of market uncertainty.
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IHocranoBka mpobGiaeMn. MapKeTUHT pO3Is-
JAIOTh  SK B&KJIMBUA 1HCTPYMEHT JUIS MiATPUMKH
3B’SI3KIB MK MIANPUEMCTBAMH 1 IXHIMH KJTI€HTAMU.
OpHak y mepioJi HEBU3HAYCHOCTI Oi3HECY BaXKIMBICTh
BU3HAYCHHS €(EKTHMBHUX CTPATETiYHUX IIXOMIB Y
MapKeTHHTY 3HA4YHO 3pocia. [ligmpueMcTBa CTUKHYIIH-
cs 3 HEOOXiTHICTIO 3MIHIOBATH CBOI IIaHHM, IEepETIIsiaa-
TH pUHKY 30yTYy, KaHaJIH KOMYHIKaIlii, BHKOPHCTOBYBa-
TH HOBI METOJIM B3a€EMOIi, OO Kpare MparfoBaTH Ha
LUTBOBUX PUHKAX i MPOJOBXKYBATH 3aI0BOJBHATH ITOT-
pedu croxrBaviB.

Oco011BOT aKkTyaJbHOCTI IIPH LIbOMY HalOyBae po-
3YMiHHS BIIMIHHOCTEH MDK KJII€HTaMH, SKi MOXYTb
Oytu npencrasieHi iHmmmu Oi3Hecamu (B2B) um kin-
uesuMu cnoxuadamu (B2C), ockinbku miaxomu 1o
MapKeTHHTY OyAyTh 3HAYHO BiJIPi3HATHCS.

Ha Biaminy Bing punky B2B, nme pimieHHs npuii-
MarOThCSI Ha OCHOBI pallioOHATBHHUX OOTIPYHTYBaHb, HA
punky B2C yBara 30cepemKy€eTbcsi Ha 0COOMCTHX BITO-
noOaHHAX, eMoIlisfX i MomHux TpeHaax. OmHak B2B
PUHOK BIAPI3HAETHCA CKIAJHAMH TPOIECAMU TTPHIA-
HATTS PillleHb, 1€ €KCIEePTHICTh 1 JIOBipa BiirparoTh
KJIFOYOBY POJIb.

VY cBorw uepry, mapkeTuHr Ha B2B punky akuen-
TYeTbCsl Ha 1H(OPMALIHOMY KOHTEHTI Ta IHIIMX iH-
CTpYMEHTaX BIUIMBY JUIsl TOOYIOBH JIOBFOCTPOKOBHX
BITHOCHH 1 BHpilIeHHs npoOsieM Oi3Hecy KIIEHTIB.
BuBueHHs aKkTyalnbHHUX TEHICHLIH 1 MEPCHEKTUB Map-
ketunry s puHkiB B2C ta B2B HaOyBae Takox
0COOJTMBOTO 3HAYEHHS B YMOBAX IIBHIKHX 3MiH Yy TeX-
HOJIOTISIX 1 CITOKABYIH ITOBEIIHI.

3a 00cTaBHMH CHOTOJICHHSI BpaxXyBaHHS Pi3HHUII MiX
B2C Ta B2B migxogamu ctae BU3HAYaIbLHUM y POpMY-
BaHHI CTpaTerii MapKeTHHTY MJIs JTOCSATHEHHS KOH-
KypeHTHHX IlepeBar 1 MIJBUIICHHS e(EeKTUBHOCTI
IUSUTBHOCTI B MIHJIUBOMY Oi3HEC-CEPEOBHILI.

AHaJi3 ocTaHHIiX aociikeHb i myOaikanii ne-
MOHCTPYE IIMPOKHH CIIEKTp NUTaHb, IOB’S3aHUX 13
npo0JIEMaTHKOIO BU3HAYEHHS CIEIM()IKM MiAXOAIB 10
BEJICHHSI MapKeTUHroBoi nisuibHOCTI B B2C 1 B2B pun-
KOBHX CEerMeHTaX. 3Ha4HWid JOpOOOK € y HayKOBHX,
MPUKIAJAHAX 1 HABYAIBHO-METONMYHHUX MPalsx, sKi
MIPUCBSYCHI JaHIH TeMi.

JlocImiHKeHHIO PI3HUX AaCIMeKTiB MapKeTHHTY Ha
[IUX PUHKaX TPHUIiICeHa yBara 0araThoX 3aKOpJOHHHX 1
BITUM3HIHUX aBTOPiB, cepex akux . Kornep, P. Paiir,
P. ®@. Jlayrepoopn, C. Munerr, I[p. J[lyHkaH,
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M. Xapicon, . ynsu, ®. Yedcrep, K.-XK. JlambeH,
E. Henscon, A. Cammep, 1O. Haiinoscbkuii, H. Kap-
nenko, O. Kenmtoxor, O. Ky3smin, M. Oxnanpuep,
M. Herpouy, JI. IIoHOMApeHKO Ta iHii.

Jlo mepeniky ocraHHiX IMyOJikamii MOXHa BKIIIO-
qutn ctarti . CamoBchbkoi Ta C. IleTpomaBiIoBCHKOT,
SIKI BUBYAJIM KOMYHIKaIiiHy momituky Ha B2B Ta B2C-
punkax, i C. CagiHoi, sika po3risigaia TSHICHINT po3-
BHTKY CYYaCHHMX KOHIICTIIH MapKeTHHTYy. Baromwii
BHECOK Yy OpMYyBaHHS HOBHX MiJIXOJIB y MapPKETHHTO-
Biif IiSTIBHOCTI MIOZA0 MOXKIIUBOCTEH IU(POBOTO Map-
ketuHry 3poounu JI. Bepesoscbka Ta A. Kupuuenko,
YMOB JUIsl IHTepHET-MapKeTHHTY B Ykpaini — C. Poxio-
HOB, @ CTOCOBHO BHKOPWCTaHHSI IHCTPYMEHTIB MapKe-
TUHTY B yMoBax BiiiHu — O. BoBuaHcbka ta JI. [BanoBa.

OpHak, Ha Hally AYMKY, B HayKOBHX Martepiaiax
HEJIOCTAaTHS yBara npujaijieHa (popMyBaHHIO LiTICHOTO
YSABIICHHS MPO 3BaXKEHi MiAXOIN 10 BHOOPY MapKETHH-
TOBHX CTpaTeriii i3 BpaxyBaHHIM OCOOJUBOCTEH Be-
nenns 6i3Hecy Ha B2C i B2B punkax.

IMocTraHoBKa 3aBAaHHs. MeTOIO CTAaTTi € OOTPYH-
TyBaHHS MIiIXOAIB J0 BHOOpPY CTpaTerii MapKeTHHTY
mwis B2C 1 B2B 0i3Hecy, mo 03BOJIsiE TOB’S3yBaTh
MOXJIMBOCTI Cy0’€KTIB MiIIPUEMHHUITBA 3 IXHIMH PHH-
KOBMMH TOTpeOamH, 3abe3neuye OTPUMAaHHs iICTOTHHX
repeBar HaJl KOHKYpEHTaMH 1 CIpUsi€ BIOCKOHAJICHHIO
(YHKIIOHYBaHHS B yMOBaxX HEBHM3HAYCHHUX 3MiH 30B-
HIIIHBOTO CEPEIOBHIIIA.

Buk/aa ocHOBHOTo MaTepiany AociigxeHHs. Y
CydacHOMY CBIiTi Oi3Hecy, Je iCHye HaJMipHO BHCOKa
KOHKYPEHIIis, & IIBHIKI TEXHOJOTIYHI 3MiHH CTalOTh
3BUYHOIO HOPMOIO, PO3YMiHHS CTpaTeriii MapKETHHTY €
KITIOYOBUM (DaKTOPOM JJisi JNOCSATHEHHS Ycmixy. J[Ba
OCHOBHHUX Tiaxonu Ao 0i3necy — B2C (Big 6i3Hecy 10
cnoxuBaya) ta B2B (Bin 6i3Hecy mo 6i3Hecy) — Bce
OijplIIe MPUBEPTAIOTH yBary MiANPUEMIIB SIK HANIPSIMHU,
110 BU3HAYAIOTh PO3BUTOK MapKETHHIOBHMX CTpAaTETiil y
pi3HMX cdepax MiSUIBHOCTI.

VY nopisusani B2C 1 B2B nmigxonis 1o 3aificCHEHHS
MapKETUHTOBOI HisITBHOCTI MOYKHA BHUJIUIATH SIK CITiJTb-
Hi pHCH, TaK i QyHIaMEHTaIbHI BiIMIiHHOCTI (Tabm. 1).
Tak, B2C mMapkeTuHT CpssMOBaHHUU OifibIlle Ha KiHIIE-
BHX CIIO)KMBauiB (IHOWBITyadbHUX KIIE€HTIB), TOMI 5K
B2B opieHTOBaHMIA Ha KJTI€HTIB BiJ KOMITaHii 91 opra-
Hizamii (ToOTO Ha TPOMHUCIIOBHX CIIOXHUBadiB) [7, 9].
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Tabauys 1

IopiBHSAHHSA KJIIOYOBHX MiIX0AiB 10 BUOOPY MAPKETHHIOBHUX CTpaTeriii
nasi B2C i B2B 6i3necy

XapaxkTepucTrka

B2C
(Business to Consumer)

B2B
(Business to Business)

insoBa ayautopist

Kinmesi cioxuBadi, iHAUBIAyambHI KiTi€-
HTH

BizHec-kmenTH,
KOMIIaHii 200 opranizarii

TTpuitHATTS pilieHb

JlocuTh 9acTo MIBHIIKE
Ta iIMITyJIbCHBHE

PerenpHMit aHAMI3 1 IEperoBOpu

Emouiiina ckiamoBa

CTHUMYJTIOETBCS EMOIIISIMHU
Ta BITIYTTSIMU

3ocepemkeHo Ha GakTax i JaHuX

Tukn nponaxy

3a3BrU4ail KOPOTKHI, YaCTO iIMITYJILCUBHI
MOKYTKA

Moske OyTH TpUBAIUM 1
CKJIaJIHUM, BKJIIOYA€E TPYIOBI
pilIeHHS

MapKeTHHTOBI KaHaJIH

[[Iupoxuii crieKTp, BKIFOYAIOTH COITiaIbHI
Mejlia Ta KOHTCHT-MapKETHHT

Tpanutiiini MmeTou 30yTy, 6i3HEC-
3ycTpiyi Ta NpSIMUA MapKETHHT

IDicepeno. ckazeHo aBTOPOM Ha MiACTaBi y3aranbHeHHS [3, 4, 9]

Tabauys 2

B3aemonisi 3 KJIiEeHTaMH IK 0CHOBA BHOOPY cTpaTerii MApKeTHHIY

Oco0iMBICTh B3aeMOIIT

B2C (Business to Consumer)

B2B
(Business to Business)

Migxixg o npomaxy

OnepaTuBHUH, OpiEHTOBaHUI
Ha OJIHOPA30BI MPOJAXKI Ta
JIOSIILHICTD

[epconanizoBanuii, OpieHTOBAaHHUH
Ha JIOBIOCTPOKOBI BiJIHOCHHHU

CermeHTarlisi puHKY

[Iupoxa cermeHTaIlis
Ha OCHOBI JeMorpadii, mose-
JIIHKH Ta iHTepeciB

I'mnboxka cermenTaris
Ha OCHOBI crienuiky ramysi Ta
po3Mipy KoMTaHii

KitienTchkuii cepsic

CraHgapTH30BaHUM CepBic,
aBTOMATH30BaHI CHCTEMH
i ATPUMKH

[HauBinyanpHUN TAXiM, MEHE-
JLKEepH TI0 poOOTi 3 KITIEHTaMHU

IDicepeno. chopmoBano aBTopom 3a [6, 11]

OTxe, LibOBa ayAMTOpis MapkeTuHry miusi B2B
PUHKY Oyzae ckiamaTucs 3 Oi3HeC-KIIE€HTIB, KOMIIaHil
Ta Oprasizauiif; BiINOBIAHO, PILICHHS NPO MOKYIKY
4acTo NMPUHMAIOThCS T'PYNOI0 0Ci0 1 MaroTh JOBIIMI
UKy Xoxai mpuiHsTTs. s aymuropii B2C, ska
MPEACTABICHA KIHIEBHUMH CIIOKMBA4aMH, HAaBIIAKH,
Oyzne Tozi XapakTepHUM IIBUAIIE MPUAHSATTS PilllCHHS
PO TOKYTIKY Ta Ha OCHOBI 0COOUCTHUX TOTPED.

Sk Bimomo, ocHoBHa 1k B2C 0i3Hecy — cTuMy-
JIIOBATH 1HAMBIAyaTbHHHA TOTHT Ha TOBapH abo TOCITy-
rd, Toai sk B2B Ginbmie cripsmoBaHWiA HA CTBOPEHHS
BIZIHOCHH 13 MiJIPUEMCTBAMH, LI0 MOXYTh HPU3BECTH
JI0 BEJIMKHUX ONTOBUX yroA [7, 9].

OpHi€l0 3 KIIOYOBUX BIIMIHHOCTEH y IUX cTpaTe-
TIYHUX MiIX0AaX € CKIaIHICTh HPUHHSITTS PIillIeHb PO
KymiBiro. 3okpema, y B2C mapkeruHry uacrime mae
Miclle TIBHAKE Ta IMIYJbCUBHE NPHUHATTS PillIeHb
KIHIIEBUMH TTOKYMISIMH, TOAiI Sk y B2B — cmpaBa 3a-
3BUYAl BEUMarae OiJIbIII PETEIIPHOTO aHATI3y Ta BEICH-
Hs meperoBopiB. Jlo Toro >k, B2C mapkeTHHT 4acTo
3BEPTAETHCS JIO E€MOIH Ta IHAMBIAyalbHHX MOTPEO
CITO’KMBAYiB, BHKOPHUCTOBYIOUH SICKpaBy peKJIaMy i
AKICHTYIOYH yBary Ha BiUyTTsIX.

Y B2B MapkeTHHTY akleHT 3a3BH4ail 3po0JieHHI
Ha YITKUX (aKTax, peajJbHUX NaHUX 1 pauiOHAIBHHX
apryMeHTax, 10 BilloOpakac KOHKPETHY IIPOMHUCIIOBY
notpedy B JETaJbHOMY aHali3i 1y BUOOpy it oOrpyH-
TyBaHHsI MApKETHHI'OBOT CTpaTerii.
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Inma BakauBa BIAMIHHICT, LMX JOBOX MIiAXOIIB
noJsirae y TPHBalIOCTI LUKIY mpoaaxy. Tak, y B2C
0i3HECI MPOJAXi YacTO 3IIMCHIOIOTHCS MIBUAKO, UK
MPOAAXy € KOPOTIIMM, a CIIOHTAHHI MOKYIKH € 3BH-
YaifHUM SIBUILEM, OCOOJIMBO IUIS TOBApiB i3 HU3BKOIO
BapricTio. [t B2B cexropy 06i3Hecy BiacTUBWH JOB-
A UK TPOJAXy, KUK BUMAarae TIMOOKHX JOCIHi-
JDKEHbB, TIEPETOBOPIB 1 YNCICHHUX KOHTAKTiB. [Tpomaxi
4acTO MaloTh BHIY BapTiCTh 1 BUMArarmTh KiJbKa piB-
HIB 3aTBEpKEHHS, TOMY TIPOIEC MOXe 3aliMaTH Bil
KUTBKOX THDKHIB J0 KUIBKOX POKIB 4epe3 CKIAIHICTh 1
o0csru yroJ.

BinpizHsieTbCcs TaK0XX BHUKOPUCTAHHS PI3HUX Map-
KETHHIOBHMX KaHaNiB, ajpke B2C MapKeTUHT IyKe dac-
TO 3aCTOCOBYE LIMPOKHUII criekTp edexTBHUX (opma-
TiB, BKIIOYAIOYHU COI[iaJIbHI Mepexi, email MapKeTHHT,
Bizteo, OJIOTH, KOHTEHT-MApKETHHT 1 IJIATHY peKiamy,
OTJISIAM MPOJYKTIB Ta akIiiHi mpono3wumii [3].

VY cBoro wepry, B cTparerisx B2B mapkeTwHTy
OimpIIuii akieHT Oynme 3poOJIeHHMH Ha 3aCTOCYBaHHS
TPaAMIIHHUX METOMIB, TAKUX SK Oi3HEC-3yCTpidi, KOH-
¢depenmii un npsamuii Mmapketusr. [lomynspaumu Gop-
MaraMu € Oina KHUra, Keic-ctaiii, aHaJiTHYHI 3BIiTH i
cneuianizoBaHi BeOiHapH, a OCHOBHI MapKETHHIOBI
KaHAIA BKIIOYAKOTH JUIOBY COMLIAJbHY MEPEKY
LinkedIn, npodeciiini 610oru Ta OUIOBY pO3CHIKY
(direct mail).
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Oco0mMBYy yBary npu BHOOpi cTparerii MapKeTHH-
I'y TIPUIUIIOTh BpaxyBaHHIO B3a€MOJIi 3 KIIEHTaMHU B
OUX JBOX CErMEHTaxX pHHKY, crenudika Kol
OB’ s3aHa 3 MiIX0JaMH JI0 3MIHCHEHHS MPOJIaxy, Mpo-
BEJICHHSI CETMEHTAIlil pUHKY Ta HaJaHHS KJIIEHTCHKOTO
cepeicy B ymoBax B2C i B2B 6i3necy (tabu. 2).

Ha ocHoBi Ta6:1. 1-2 MOXHa KOHCTATyBaTH, IO PO-
3yMiHHs BiamiHHOCTed Mix B2C i B2B migxomammu
JI03BOJISIE KOMIIAHIsIM €(pEeKTUBHO ajanTyBaTH BIACHI
cTparerii MapKkeTHHIy 1O HOTped IiIbOBOI aymuropil
Ta MakCHMi3yBaTH €(EKTHBHICTh CBOiX MapKETHHIO-
BUX 3ycwib. [linxix, skuil BpaxoBye creludiky Kox-
Horo cermenTa puHKy (B2C a6o B2B), no3Bossie koM-
MaHiIM 30CEPEIUTHCS Ha THUX acleKTaX MapKETHHTY,
sIKI HAWOUTBINE BIAMOBIZAIOTH MOTpPEOAM 1 MOBEMiHII
iXHBOI MUTLOBOT ayAUTOPII.

BpaxyBaHHsS BKa3aHHMX BiIMIHHOCTEH TaKOX JO-
romMarae KOMIaHisiM e(eKTUBHO CILIAaHYBaTH Ta peaji-
3yBaTH BJIACHI MapKETHHTOBI KaMIlaHii, 3a0e3meuyroun
OiIpLIy pe3yJIbTAaTUBHICTH Ta YCHILIHICTH B 000X PHH-
KOBHUX CerMeHTax [2].

ITpu nmopiBHsHHI WiaXoniB y (OpMyBaHHI Mapke-
TUHIOBUX CTpaTerii aisuibHocTi Ha punkax B2C i B2B
HEOOXiTHO BHSIBJIATH TPEHIW 1 TNEPCHEKTUBH, SIKI €
KJIFOYOBHUMH JUISl IOCATHEHHS YCHIXY HiANPUEMCTBAMHU
B pO3pi3i HAMPAMIB MONATBIIOTO PO3BUTKY Oi3HECY IS
3abe3meueHHs Horo pe3ybTaTUBHOCTI.

I3 pO3BUTKOM Cy4acHMX TEXHOJIOTiH i po3pocTaH-
HAM COMialibHUX Mepexk puHOK B2C crae HaWOimbII
JNUHAMIYHAM CETMEHTOM Oi3Hecy, mo Oe3mocepenHbo
B3aEMOJIIE€ 3 MIBUAKO 3MIHIOBAaHUMH IOTpeOdaMH CIIo-
xwuBauiB [3, 10]. Cepen TONIOBHUX TPEHIIB LLOTO CET-
MEHTa PUHKY MOXHa BiJI3HAYUTH HACTYIIHE!

- BUKOPHUCTOBYIOThCS BC1 JIOCTYIHI KaHaIH 1 IJjart-
¢dopmu Ui Bimeopekiamu, ocobmmBo B YouTube,
Instagram 1 TikTok. IIporHosyerbes, mo 10 3aBep-
meHHst 2024 poky dYacTKa BileopeKiIaMu cepel YCix
IUpPOBUX KaHATIB MPOCYBaHHA 30UTBIIUTECS 10 55%
[41;

- 3aJMIIAE€TBCS  aKTyaJbHUM  iH(IIIOCHCEp-
MapKETHHT, KWK TO3BOJISE 3aly9aTH MOTEHIIHHY ay-
JIUTOPIIO Yepe3 BiIOMUX OJIOTepiB 1 JTiAepiB AYMOK;

- 3pOCTa€ 3HAYCHHS MEPCOHANI30BAHUX MIAXOMIB Y
MapKeTHHTY, sIKi 0a3yr0ThCsI Ha iHTepecax i MOBEAiHII
KOpPHUCTYBayiB;

- TIpOTrpecy€e BUKOPHCTAHHS TEXHOJIOTI MalIMHHO-
IO HaBYaHHS JUIS aHaJi3y 1 MPOTHO3YBaHHS KyIiBeJb-
HOT MOBEIHKU CIIOKHUBAYIB;

- 3pocTae yBara 10 3MiCTOBHOCTI KOHTEHTY, SIKUH
Mae OyTH I[IKaBUM 1 IIIHHUM JUJIS ayJUTOPil, a TAKOXK 10
MUTaHb KOHQIACHIIHHOCTI TaHUX PO CaMHUX KITI€HTIB;

- 3CYBA€ThCS aKIEHT YBarWm 3 PEKIaMU Ha CTBO-
PEHHSI KOPUCHOTO KOHTECHTY 4Yepe3 BUKOPUCTAHHS CTO-
PITEILTIHTY ISl EMOIIIHOTO 3B 3Ky 3 IIIbOBOIO ayIH-
TOPIETO;

- Ma€ MICIIe ONTUMI3aIlisi KOHTEHTY JJIsi MOOLTEHUX
wiaTGopM 3 METOI0 3alydeHHs yBaru KII€HTIB; 3poc-
Ta€ MOMYJISAPHICTh €KOJIOTTYHHUX IMPOIYKTIB Cepell CIo-
KHUBAYiB.

OcobnmuBa yBara TNPHUAUISETHCS BIPOBAIIKEHHIO
IHHOBAIIMHMX TEXHOJOTIH, SKi TOB’s3aHi 3 BUKOpPHC-
TaHHSM 1HCTPYMEHTIB IITYYHOTO IHTENIEKTY JUIA
aBTOMaTHM3allii Ta TepCOoHali3amii MapKETHHTOBUX
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crparerii. Crnocrepira€Tbcsi MOAANBIIMN  PO3BUTOK
cTpareriii iMepciiHOro i IHTEpaKTUBHOTO MapKETHHIY
gepe3 3allydeHHs BIpTyaJIbHOI Ta JOTIOBHEHOI peab-
HOCTi, Ip¥ YOMY Bce OUIbIIE 3pOocTae IMOMYJSPHICTh
TOJIOCOBOTO TIOMIYKY, IO BiJKPHUBAE HOBI MOJIHBOCTI
U1 onTUMi3anii KoHTeHTy Ta SEO-cTparerii.

3a3HaYMMO: TMOJANBIIHNA PO3BUTOK MOOIITHHOTO
MapKEeTUHTY, BHKOPHUCTAHHA IHCTPYMEHTIB IITYyYHOTO
IHTEJIEKTy Ta IMEpCiHHMH MapKeTHHI 3a0e3IeuyloTh
MEPCIICKTUBY JUI TPUBEPTAHHS yBard 1 B3aeMomii 3
MOTCHI[THOIO KIIIEHTYPOIO.

Ha miit ocHoBi puHok B2C mpooBikye €BOMIOLIO-
HYBaTH, OCKIUJIbKHM IPOTPECHUBHI MiAXOOH 10 BHOOpPY
MapKETUHTOBUX CTpATEriil JO3BOJISIIOTH KOMITaHIsSIM
e(peKTHBHO MPUCTOCOBYBATHCS JI0 TWHAMIYHHX YMOB i
3aJI0BOJILHATH MOTPEOH CBOIX CITOKMBAYiB y HAMOIIBIII
eexTuBHMIA c110Ci0.

Y B2B 06i3Heci cTparerii MapKeTHHTY 3a3HAIOTh
crierugiganX 3MiH. OCHOBHI TPEHIW BKIIOYAIOTH 3pO-
CTaHHs BaXKJIMBOCTI IM(POBUX TEXHOJOTIH Yy CIHIIKY-
BaHHI 3 KII€HTaMH, BIPOBADKCHHS IHHOBAI[IHHUX
CTparerii NpoCyBaHHs, NEPCOHANI30BAHUM MiaXix 1
3HAYMMICTh KOHTCHT-MapkeTHHTY [1]. JlomaTkoBo Bi-
Jleopekiiama Ta iMepciiiHi TexHosorii HaOyBalOTh Ba-
TOMOCTI JUIsl IPUBEPTAHHS yBaru i B3aEMOJIIl 3 ayAUTO-
pieto.

[TinnpuemMcTBa Ha puHKY B2B 3acTOCOBYIOTH TEX-
HOJIOTi TIepcoHaTi3aIlil JUIsi CTBOPEHHS OiIbII 1HAWBI-
JyaJli30BaHUX MapKETHHI'OBUX KaMIIaHil, CHIpsSIMOBa-
HUX Ha KOHKPETHHX KITI€HTIB a00 Tpymnu KIi€HTiB. Bo-
HU BUKOPHCTOBYIOTH JaHi MPO MOKYMI[B Ta IXHIO TO-
BEJIHKY Ui CTBOPCHHSI MEPCOHANI30BAHUX IMPOIO3HU-
il Ta MPOMOAKIiH, MO MiABHIIYE e()EKTUBHICTh Map-
KETUHIOBUX 3ycWsib. OJHOYACHO 3 IIMM BOHHU TaKOXK
BIIPOBA/KYOTh aBTOMATH30BaHI CHCTEMH YIIPABIiHHS
KOHTEHTOM Ta B3a€MOAIl 3 KII€CHTAaMH Il ONTHMI3ALil
MIPOIIECIB 1 MiABUIICHHS MTPOYKTHBHOCTI (puc. 1).

Takox 3a ocTaHHI pOKH MOOITBHI TIPUCTPOI CTAIH
HEOOXiTHUM THCTPYMEHTOM IJIsi BeleHHs Oi3Hecy, IO
CIIpUsiE PO3BUTKY MOOITBHOTO MapKeTHHTY B cdepi
B2B. Kowmmnanii akTHBHO BHUKOPHCTOBYIOTH MOO1IBHI
JIOIaTKH, PECIIOHCHBHI BeO-caTh Ta iHIIT MOOUTBHI
pIlICHHS JUIs 3aly4eHHS W OOCIyroByBaHHS CBOIX
KJI€HTIB, IO pPOOUTH MOOUIBHHH MAapKETHUHI He-
BiJI’EMHOIO CKJIaJIOBOIO TXHIX CTpATeriil MPOCYBaHHS.

HoBi numn¢posi TexHoyorii BiAKPHBAIOTH IMIMPOKI
MOXJIMBOCTI JIJIsl aBTOMATH3allii PYTUHHHUX OIEpaLlii i
MOKPAIIEHHS MOKAa3HUKIB PEKJIAMHUX KaMIlaHiil y cer-
MeHTi B2B, 0coOmuBO Jig €NeKTPOHHOI KOMEPIIii.
[HCTpyMEeHTH aHaNi3y MaHWUX TO3BOJISIOTH 1€ TOYHIIIe
HAJIAIITOBYBAaTH TAPTETHUHT, BUCTABISATH CTAaBKH, PO3-
paxoByBaTH IMOKa3HUKH OXOIUICHHS, YaCTOTH Ta KOH-
Bepcii. Y pe3ynbTaTi KOMIaHii OTPUMYIOTh MTEPCIICKTH-
BY CKOPOTHUTH BHUTpPATH Ha po3KpyTKy Ha 10-20%, mok-
PAIIMBIIA BCi KIIFOYOBI MOKA3HUKU MPOJTYKTHBHOCTI.
3aBAsKU TOMY, IO 3HAYHA YaCTHHA MOTOYHUX 3aBJaHb
i3 yIpaBIiHHS 1 KOHTPOJIO PEKIAMU BUKOHYBATUMECTh-
Cs aBTOMAaTHYHO, MOXHa C(OKyCyBaTHCs Ha THUX IIH-
TaHHIX, SKI CHOPUATUMYTh €(QEKTUBHOMY BEICHHIO
0i3HECY B IbOMY CEKTODi [6].
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Konrent- CorianbHi Mepexi Bineo y B2B- [Tepconamizaris ta
MapKETHHT MapKETUHTY aBTOMAaTU3aLis
v i \ 4
Busnanns 3HaueH- 3HaueHHS COIMe- 3pocTaHHs Buxopucranus
HSI KOHTCHT- PEX SIK KaHaTy HOMYJSPHOCTI JAHUX JUIS
MapKETUHTY KOM- 3a;ydeHHs i/1ei BiJICO B CTBOPCHHS
nanismu B2B KoMyHikamii 3 [IA IIEpPCOHATI30BAHUX
¢ ¢ I KaMITaHii
CTBOpEHHS Ta Mo- dopmaTH Bigeo:
Bukopucranss .
HIMPEHHS KOPOTKI POJIHKH, v
) COIIMEepEex IS . N
o BiJleoKeiicH
L1IJIOBOTO KOHTEHTY KOMyHiKaLii 3 IIGQ Cucy, BrposamkeHHs
¢ ayJIUTOPIEIO BeOiHapH aBTOMATH30BaHUX
3 v CHUCTEM YTIPaBIIiHHS
®opMHU KOHTEHTY: o6 TmaGomat o Ta B3a€MOJIi 3
o0ynoBa TOOKHIA 3B'I30K .
Onoruy, ) y KJII€EHTaMHU
indorpadia, c.r[eulam'3013aHHx. Ta mepeqada
BiZico, Gii KHUTH CHUTBHOT i (hopyMiB iH(popMmarii y
JOCTYIHIN hopmi

Puc. 1. OcHOBHI TeHaeHIIii Ta MiAX0AH, 1[0 BUZHAYNJIH MAPKEeTHHIOBY AisibHiCTh HA puHKY B2B y 2024 poui [3]

Kpim Toro, OuTbIIicTh miaApueEMCTB Ha puHKy B2B
[OYAJIM BUKOPHCTOBYBATH KOHTEKCTHY pPEKIaMy i BH-
3HAJM 11 SIK OJMH 13 HaWOIIbII ePEeKTUBHUX METOMIB Y
digital-mapketunry. [IporHos3u ekcnepTiB CBi4aTh: 10
kinmst 2024 poxy B cermeHti B2B 0i3Hecy koHTeKcTHA
peKiamMa ctaHe mie OUTbII HIHHUM iHCTpyMeHTOM [11].

[MpoBeneHnit HaMK aHalli3 TPEHAIB 1 MEPCIEKTUB
MapkeTHHTOBUX cTparerii mis B2C i B2B 06i3necy

BKa3ye Ha Te, Mo B 000X cerMeHTax PUHKY CIOCTEpi-
raloThCsl TIEBHI CIUIBHI PUCH, alle € W PO301KHOCTI.
3’5COBaHO: PO3LIMPEHHS Y BUKOPUCTaHHI BiJE€OKOHTE-
HTY, NEPCOHaI3allisl peKiaMi Ta KOHTEHTY, aKTHBHA
MPUCYTHICTH y COLIaJIbHUX Mepekax, MOOUTbHUN Map-
KETHHT 1 €KOJIOTIYHO OPi€HTOBAHUH MapKETHHI Hapasi
CTaJld BAXJIMBUMHU TEHACHIIAMU JUis 000X PHUHKIB
(Tabm. 3).

Tabnuys 3

CrniBcTaBjeHHs Pi3HUX ACHEKTIB 3acTOCyBaHHsA cTpaTeriii mapkeTuHry Ha B2C i B2B punkax

Tpennu / [lepcriekTuBH

B2C punku

B2B punkn

Posmmpenns BUKOpUCTaHHS

BiJICOKOHTEHTY SYKTiB i HocyT

3pocTaHHsI MOMYJISAPHOCTI BiJjeopeKia-
MH, BUKOPHUCTaHHS BiZICOOTIISIIB TPO-

BuxopuctanHs Bifeo A Mpe3eHTaIii
MPOYKTiB, OHJIAMH-IEMOHCTpAIIIH 1 HaB-
YaJIbHUX MaTepiaiB JIJIsl KITI€HTIB.

[epconanizauis pexnamu Ta
KOHTEHTY
JKHOTO KIJIIEHTA.

Hananns iHIuBi Iya1i30BaHUX TPOTIO-
3MLIH Ta peKOMEeH Al 13 ypaxyBaH-
HSIM IHTEpECiB Ta icTOpii MOKYIIOK KO-

3acTocyBaHHS ITEPCOHATI30BaHUX CTpaTe-
Tiif MapKeTHHTY AJIsl KOXKHOTO KJIIEHTa,
BpaxoBylouH crieriu(iky O6i3Hecy Ta noT-
ped.

AKTHUBHA NIPUCYTHICTb Y
colianbHUX Mepekax

BukopucranHs couianbHUX Meaia Juis
NOOYOBH CIIJIBHOTH KIIIEHTIB, KOMY-
HiKaii Ta peKIaMu MPOIyKTiB.

Bukopucranns npogeciiHux couialbHUX
Mepex, Takux sk LinkedIn, as moOynosu
OpeHly Ta CHIJIKYBaHHS 3 KII€HTAMHU.

Mo06inpHUH MapKEeTHHT

Po3pobka MOOITBHHX 3aCTOCYHKIB Ta
ONTHUMI3aLis CaiTiB I MOOUIBHHAX
MPUCTPOIB 13 METOIO MOJIETIICHHS 110-
KYIIOK Ta KOMYHIKaIlii 3 KIIliEHTaMH.

Bukopucranas MOOUTBHUX JA0JATKIB JUIS
CIPOILEHHS MPOIIECY 3aMOBJICHHS Ta KO-
MYHIKaIlii 3 KIIIEHTaMH, a TAKOXK PO3BUTOK
MOOUTEHUX BepcCili BeO-CalTiB IIst 3pyd-
HOCTi KOPUCTYBAaYiB.

Exonoriuno opieHTOBaHWH
MapKeTHHT
KaMIIaHii.

AKIICHT Ha €KOJIOTTYHHX acleKTax
MIPOIYKTIB 1 OCYT, BIPOBAKEHHS
3eJIEHUX 1HIIIaTHB Y MapKETHHTOBI

3acTocyBaHHS CTaHAAPTIB CTAIOTO PO3BU-
TKY Ta 3€JICHUX TEXHOJIOTIH y Oi3Hec-
IpoLecax Ta MApKETHHTOBUX CTPATErisiX.

JDicepeno: y3aralbHEHO aBTOPOM Ha OCHOBI [3, 8,9, 11]
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[IpoTe BUKOPHUCTAHHS CTPATEriil MAPKETUHTY MOXE
BIZIPI3HATHUCS 3aJIEXKHO BiJl XapakTepy LiILOBOI ayau-
topii. Hanpuximan, y B2C cermeHTi akieHT dacTiie
poOJIATH Ha eMOIIHHY CKIaI0BY, TOi 5K y B2B cekro-
pi — Ha 00’ €KTHBHI (aKTH 1 peabHi JaHi.

Po3ymiHHS BKa3aHHUX OCOOIMBOCTEH PO3BUTKY 0i3-
Hecy B B2C i B2B cermMeHTax mormomarae KOMITaHisIM
aTanTyBaTH MapKETHHTOBI MiAX0IU 10 OTped i BUMOT
PHHKY, B3a€EMOAIATH 3 KJIiEHTaMHM Ta 3abe3nedyBaTu
CBIiif ycITiX 32 yMOB HEBU3HAYEHOCTI.

BucHOBKM i mepcneKTHBM MOAAJBIIMX OCTi-
JKeHb Y TaHOMY HampsiMi. Pe3yibraTi 1oCiiIKeHHS
JIO3BOJISIIOTH 3pOOMTH BHCHOBOK, 1[0 B YMOBaX ChOTO-
JICHHSI PO3YMIHHS 0COOJIMBOCTEH BUOOPY MapKETHHIO-
BUX CTpaTeriii € ayxe 3HaYMMUM [UIsi JOCSITHEHHS yC-
MMXy B YMOBaX >OPCTKOI KOHKYPEHINi Ta IIBHUIKHX
TEXHOJOTIYHUX 3MiH. OCOOIUBO BaXKIMBUM € yMiHHS
amanTyBaTH MapKeTHHTOBI CTpaTerii 0 pi3HUX THUIIB
pUHKY, 30kpeMa 0 cermMeHTiB B2C ta B2B 6i3Hecy.

[NopiBHsUTEHUI aHAI3 MapKETHHTOBUX ITiJXOJIIB
BUSIBUB CIIJIbHI PUCH, Taki SIK BHUKOPUCTAHHS Bileo-
KOHTEHTY, MIEPCOHAI3allisl PeKJIaMH i AKTHBHA MPHUCYT-
HICTh Y COI[IAJIbHIUX MEPEekax, a TAKOXK ICTOTHI BiIMiH-
HOCTI, IOB’S3aHi 3 XapakTepoM LILOBOI ayauTopii,
cneuudiko0 NPUHHATTA PilIeHb PO KYIIBIIIO, BaXKIIH-
BICTIO €MOIIWHOI CKJIaJO0BOi Ta IHIIMMH acleKTaMH
B3aEMOJIII.

BpaxyBaHHSI BUSIBJICHHX BiJIMIHHOCTEH J03BOJHTH
KOMITaHisSIM Yy TIePCTIEKTHBI €()EeKTHBHO alanTyBaTH
MapKeTHHTOBI cTpaTerii 10 moTped i BHMOT CBOIX
ITbOBUX aynUTOpid, 3abe3nedyBaTH e(EeKTUBHICTH
JUSUTBHOCTI Ta YCIIIHICTH HA JIBOX THUIAx puHKIB. Llen
MiAXiJ € BU3HAYAILHUM Y 3a0€3MeYeHHI KOHKYPEHTO3-
JIATHOCT1 Oi3HECY B KOXXHOMY CETMEHTI PHMHKY, IO
NoTpedy€e NOAANBIINX HAYKOBHUX AOCIIKEHb.
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