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IHCTPYMEHTMH 3ABE3IIEYEHHS JIOAJBHOCTI KJIIEHTIB
Y EJIEKTPOHHIN KOMEPIII

Anomauia. Y cmammi po3zenaoaemucs npobnema SUKOPUCMANHA THCINPYMEHMi8 3a6e3neuents N0A1bHOCmi 00 KO-
MepYiliHuUX CIMPYKMYP Y HCOPCMKUX YMOBAX KOHKYpenyii ma mypoyrenmnocmi punky. Busagneno, wo noanvni Kiienmu
3abe3neyyioms KOMepYiiHuM cmpykmypam cmaditvhe QYHKYIOHY8aAHHA MA PayioHanbHe SUKOPUCMAHHA 2POULOBUX
kowimig. Ocobnuea pois iHCMPYMEHmMam J0ATbHOCI 8I08€0eHA 8 CUCEMAX eIeKMPOHHOT Komepyii y 38 A3KY 3 iXHIM
AKMUGHUM PO3GUMKOM MA MAKCUMATbHUM OXONNEHHAM ayOumopii inmepHem-Kopucmyeayie. Ymouneno cniibHi 03HaKu
ma pizHUYIo Midic NOHAMMAMU KAIEHMCLKOL N0ATLHOCIE U YMPUMAHHA KIIEHMI8 MA 0XAPAKMEPU308AHO OCHOBHT YUHHU-
KU hopmysants 10a16HOCHI CROJCU8ayig y chepi obizy. IIpoananizogano ckiadosi eremenmu i0aibHOCII CHONCUBAYIE
¥ cyuacuux ymogax. Iliomeepoiceno nposiony ponv npozpamu J0AILHOCHI AK IHCMPYMeHma 3a0e3ne4eHHsl N0ANbHOCIE
KIieHmi8 00 Komnawuii abo il npoOyKmie, oxapakmepusz08aHo 20J08HI NPUHYURU (OPMYBAHHS NPOSPAM NOATLHOCHI,
OOMPUMANHA AKUX 003605I0Mb CHOACUBAUAM OMpuUMysamu 8ucoou. Biosnaueno cneyughiuni pucu npozpam n0saub-
HOCMI 8 eleKMPOHHIll KoMepyii, 3a0e3neueHux GUKOPUCMAHHAM YUPPposux mexHonozil. Bukonano nopieusanHs npoepam
nosnbHocmi ¢ kamezopisix B2B i B2C 3a psadom Kpumepiie i 6usHa4eHo iX OCHOBHI IHCMpyMeHmu ma cgepu 6naus)y.
Oxapaxmepu306ano 0cobIU80CMI HAUNONYIAPHIUWUX MUNIE NPOSPAM NOANbHOCMI 6 eleKMPOHHIll KoMepYyii, 3a3HAYEHO
CcecMeHmu PUHKYy, Ha AKUX 60HU NPAYIOIOMb MAKCUMATLHO eheKmuUeHo, ma YUHHUKY, AKI opMyIoms MOXCIUGIiCIMy ix
BUKOPUCMAHHA ) 6I0N0GIOHUX ceamenmax. AKYeHmoeano yeazy Ha UMO02ax, AKUM Maioms GiON0Gioamu npozpamu Jno-
AnbHOCMI 6 eneKkmponHitl komepyii. Hasedeno ancopumm po3pobku i 6npo6addicents npocpamu J0AIbHOCMI 6 CIPYK-
mypy inmepuem-maeasuty. JJocnioxceno mexuiune i npospamue 3abesneuenns 01 po3pooKu ma GYHKYiOHy8aHHsa npo-
2Pam JOSANLHOCH, AKI BUKOPUCMOBYIOMbCA PISHUMU MUNAMU KOMEPYIUHUX cmpykmyp 6 mepedxci Inmepuem. IIposedeno
aHaniz cmauy (QYHKYIOHYBAHHS HAAGHUX NPOSPAM JNOATLHOCMI HA NPUKIAO HAUOIILWUX BIMYUSHAHUX [HMEpPHem-
pumeiinepie. [lpakmuka c8i04Umb, WO CY4ACHI NPOSPAMU JOSATLHOCI AKMUGHO PO3BUBAIOMBCA MA MOOUDIKYIOMbCA,
BUKOPUCMOBYIOYU NPU YbOMY MONCIUBOCTNE YUPPOBUX MEXHON02IN, 30KpeMa NepeHecen s IHCMPYMeHMIa 3a0e3neueHHs
JIOAIbHOCMI KNIEHMIB Y MOOLIbHI 000AMKU KOMEPYIUHUX CMPYKMYP | NIOBUWEHHs PIBHS NEPCOHANI3ayii ma NOKpaueH-
H51 3a00801€HHS KIAIEHMCOKUX 3ANUMI8 3a 00NOMO20K0 IHCMPYMEHMIE WYYHO20 IHIMeNeKN).
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INSTRUMENTS FOR ENSURING CUSTOMER LOYALTY
IN E-COMMERCE

Abstract. The article discusses the problem of using tools to ensure loyalty to commercial structures in harsh con-
ditions of competition and market turbulence. It has been found that loyal customers ensure stable functioning and ra-
tional use of funds for commercial structures. Loyalty tools play a special role in e-commerce systems due to their ac-
tive development and maximum coverage of the Internet user audience. The common features and differences between
the concepts of customer loyalty and customer retention are clarified, and the main factors influencing consumer loyal-
ty in the distribution are characterised. The components of consumer loyalty in modern conditions are analysed. The
leading role of loyalty programmes as a tool for ensuring customer loyalty to a company or its products is confirmed,
and the main principles of forming loyalty programmes are characterised, compliance with which allows consumers to
receive benefits. The specific features of loyalty programmes in e-commerce, enabled by the use of digital technologies,
are noted. A comparison of B2B and B2C loyalty programmes is carried out according to a number of criteria, and
their main tools and areas of influence are identified. The features of the most popular types of loyalty programmes in
e-commerce are described, the market segments in which they work most effectively are identified, and the factors that
determine their applicability in the relevant segments are outlined. Attention is focused on the requirements that loyalty
programmes in e-commerce must meet. An algorithm for developing and implementing a loyalty programme into the
structure of an online store is provided. The technical and software solutions for the development and operation of loy-
alty programmes used by various types of commercial structures on the Internet have been studied. An analysis of the
functioning of existing loyalty programmes has been carried out using the example of the largest domestic Internet re-
tailers. Practice shows that modern loyalty programmes are actively developing and modifying, using the capabilities of
digital technologies, in particular, transferring customer loyalty tools to mobile applications of commercial structures
and increasing the level of personalisation and improving customer satisfaction using artificial intelligence tools.

Keywords: customer loyalty, loyalty programme, e-commerce, marketplace, bonuses, offers, omnichannel, mobile
app, artificial intelligence.
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IHocTaHoBKa MpodaeMu. Y CydacHHX yMOBax BH- OnmHuM i3 HaWOUIbII aKTUBHHX CErMEHTIB TJIO-
COKOKOHKYPEHTHOTO PHUHKY BaXIIMBHM HalpsMOM 0aJbHOI EKOHOMIKH € €JeKTPOHHA KOMEpLisi: ChOTOIHI
(YHKIIOHYBaHHSI KOMEPLIHHUX CTPYKTYp € yIpaBiliH- y CBITI Hamiuyerbcsi moHan 30 MIIH KOMEpUiHHHX
HSl Ta KOHTPOJIb B3a€MOJIT 3 KiieHTamMu. DopMyBaHHs caifTiB. Y 2025 p. enexkTpoHHI KOMEpLiiHi omneparii
BIJIHOCHH KOMIIaHii 3 Kli€eHTaMH 3a0e3NeuyeThCs IUIs- cTaHOBJIATh 21% CBITOBHX pPO3IPIOHMX NPOAAXKIB 1
XOM 3allydeHHsS HOBUX KJI€HTIB, iX yTpHMaHHS Ta po- ouikyeTbcs, mo a0 2027 p. mg YacTKa IEePEeBUIIUTH
3BUTKY KJIIEHTCHKOTO Kamitary. Came JOsUTbHICTH TO- 25%. 3aranbHuii xe o0csT oHNlaH-pogaxis y 2025 p.
KYIIIB Ja€ KOMIIaHii ab0 OpeHAy MOXIJIUBICTh PO3BH- cTaHoBUTHME OyM3bko 6,86 TpmH mon. CLIA, mo me-
BaTHCS W yTPUMYBaTH TO3HWIIi Ha PUHKY, BHACIIIOK peBUIILly€e MOKA3HUK MONEPEIHBOrO poKy Ha 8,4% [2].
4Oro TOJIOBHA pONb Yy 3abesredeHHi e(eKTUBHOCTI PozmmpenHss MacmTadbiB eJIeKTPOHHOI KOMEpIii CrpH-
KOMEPIIIHHUX CTPYKTYP BIJBOIUTHCS HE 3IiHCHECHHIO YHHSE TOSBY HOBUX OYIKYBaHb Y CIIOXKHBAdYiB, SIKI
MOMEHTAJILHOT TTOKYIIKH, a MepeoBCiM MOOYIOBI J0B- LIHYIOTh NEPCOHAIBHUN MiAXiJA 1 MparHyTh eheKTHBHO
TOCTPOKOBHX MMO3UTUBHUX 3B’SA3KIB 31 CIIOKHUBAYaAMHU. il KOM(OPTHO B3aEMOIIATH 3 KOMITaHi€0 ab0 OpeHIOM

3a pesynapTaTaMHM JOCHTIDKEHHS AMAazon, mpose- yepe3 pi3Hi KaHaIu. Bee 11e 00yMOBIIOE MaKCHMAaIbHY
nernx y 2019 p., 3ayiydeHHS HOBOTO KITI€HTa KOINTYE moTrpe0y B MiABHIICHHI JIOSAIBHOCTI KITI€HTIB Ha €JIeK-
3HAYHO JIOpOXKYE, HDX YTPUMaHHS HAsSBHOTO — IIPHU- TPOHHOMY PHHKY.
6mm3HO y 5-7 pasziB. Bognouac 80% npuOyTKy KOM- AHani3 ocTaHHIX aochaifkeHb i myOmikamiil. 3a-
naHii NPUHOCATH TOCTIHHI KIi€HTH. SIK HACIIJIOK, camy (GOpMyBaHHsS JIOSIIBHOCTI y cdepi obiry mo-
LIHHICTh MOCTIMHUX KIIE€HTIB Ha0arato BHINA, HIX cmimpkyBamu Aukn3 M. [4], Typmxkusa K. [4], Knsaen-
HEaBHO 3aly4yeHuX. JIOsUTbHI KIIIEHTH JOIIOMAararoTh ko 1., Kaszuk IO. [5], MakMysuan P. [6], Haymosa O.
3HW)KYBATH OIepalniifHi BUTpaTH: BOHU HOBEPTAIOTHCS [7], Hexaenko K., ITanacko O. [8], Cxpuryn H., ®ok-
YacTime, reHepyloYd OCHOBHHUH IOTIK MPOJAXiB; BKa- coxn P., Slcrpemcrbka O. JIOSUTBHICTH KIIIEHTIB B elekK-
3YI0Th Ha MPOOJIEMH; IPOMOHYIOTh YAOCKOHAIEHHS, a TPOHHIH KoMep1ii Oya mpeaMeTOM HAyKOBOTO iHTEpe-
TaKOX CTAIOTh JHKEPEIOM MO3UTHBHOI iH(opMaIii mpo cy bemm A., Tepena [. [9], Kivamu 1., I'panat JI.,
KoMIaHito 4ym OpeHza. Tak, TpakTWKa CBiIYUTH, IO KonomssaankoBoi M. [10], ITepeBo3oBoi 1., CpiniBa-
BINPOBADKEHHS KJIIEHTOOPIEHTOBAaHOI cTparterii jaae canm C., Xarra C. [11, 12], SAnuyk T. Bognowac nepe-
3MOTY 30iTBIIUTH KiJIBKICTh MOBTOPHUX IOKYIOK Ha BaKHa OINBIIICTH JOCHITHWUKIB 3YNMHUHSAINCA Ha Xapak-
66%, TABUIIUTH 3ay4eHHs HOBUX KI€HTIB Ha 55%, TEpUCTHUKAX OKPEMHUX THIIIB JIOSUIHOCTI, OCOOJIMBO Yy
NIPUCKOPUTH BHUBEACHHS HAa PUHOK HOBUX IPOJAYKTIB 1 cdepi eIeKTpOHHOT KOMEpIIii, y TOH Yac sSK KOMIUIEKCHI
3HU3UTU PU3UKU Ha 46%, MOKpAIUTH NPOJYKTHBHICT JOCITIKEHHS 13 aKTyaJlbHUMH MPUKIIaJaMi IPaKTHYHO
Ha 75% i1 3Hu3uTH BUTpaTH HA 81% [1]. BIJICYTHI.
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ITocTanoBka 3aBaaHHsA. METOIO MOCHIIHKEHHS €
MIPOBEJIEHHSI KOMITJIEKCHOTO aHaNi3y TEOPEeTHYHUX i
MPaKTUYHUX 3acaj (YHKIIOHYBaHHS iHCTPYMEHTIB
3a0e3neueH sl JIOSUIbHOCTI KJIEHTIB y EJIEKTPOHHIH
KOoMepLii 3 ypaxyBaHHSM aKTyaJbHUX TEHJICHLIH po-
3BUTKY BITYM3HSHOTO LU(PPOBOTO CEPENOBHUIIA.

Bukaax ocHOBHOTO Martepiajgy IOCITiZKeHHS.
I'. JIi Bu3Haua€ JNOSIIBHICTD SK IO3UTUBHE CTaBJICHHS
CHOXKMBaUiB 10 AisIIbHOCTI (ipMH, TOBApIB 1 IEepcoHa-
Ty oprasizamii, ii iMimKy, ToproBoi Mmapku Tomo. Boz-
Hoyac komianis McKinsey BiZHOCHTB 10 JOSIBHHX
CIIOXHBAUYiB THX, XTO 30epirae piBeHb MOKYIOK Ha
HasgBHOMY piBHI abo migBumrye ioro. Ilo Bummit
PiBEHB JIOSIIBHOCTI, TO OiIbIIE CIIOKUBAY 1HAUPEPEHT-
HUM 0 Aiif KOHKYPEHTIB.

Ha nmpakTtuiii Sk CHHOHIMH 4aCTO BUKOPUCTOBYIOTh
MOHSATTS JIOSIIBHOCTI Ta YTPUMAaHHS KIi€HTIB, X04a MiX
HUMHU € CYTTEBI BIAMIHHOCTI, SIKI CTOCYIOTBCSI Hacam-
nepen METOJMK, IO BHKOPUCTOBYIOTHCS JUIS JOCST-
HEHHSI CTpaTeriuyHuX Lieil.

YTpuMaHHS KII€HTIB K TpoIec — ¢ TiSUTbHICTD
KOMIaHi{, IO CIpsMOBaHAa Ha 3MEHIUCHHS BiITOKY
MOKYIIIIB 1 CTBOPCHHS 3 HAMHU TPHUBAJHX 3B’SI3KiB. YT-
pUMaHHs MOKYMLIB nepenbadae 30epeKeHHS HasIBHOT
0a3u KIIi€HTIB. [HaKIIe Ka)Xydw, M yTpUMaHHIM Bap-
TO PO3yMITH HMOBIpPHICTH TOTO, IO HA KiHEIb IEBHOTO
MEpioy CIOXKHMBAYl 3aMINAIOTHCS, HE WAYYH 0 KOH-
KypeHTiB. L{s xapakrepucTuka € OUIBII palioHATLHOIO,
OCKIJIbKM ~yTpUMaHHS Iepexbavyae, M0 ITOKYIII

3UIMIIAIOTECS 3 OpeHmoM abo KOMITaHI€l depes
BWTIJHI YMOBH CIBIpalli, JOCTYIHI I[iHK Ta/abo mpu-
BaOIUBY peKiIaMy, He 3aBXKIH BiqUyBAIOYH IPH LHOMY
eMOIIIHHOro 3B’s13Ky 3 OpeHmoM. JlosulbHiCTBH ke Iie-
pendavae eMOUiHHMI 3B’A30K 13 KOMIIaHi€0, OpPEeHIOM
YM TOBApOM, SKUH MOTHUBYE 00paTH TOI e HPOIYKT i
PEKOMEHyBaTH HOTO iHIIUM CIIOKMBa4daM. YTpHUMaH-
HSl KJIEHTIB CTOCYETBCSI caMe KOMEPUIHHHMX TpaH3aK-
i, TOAl SK JIOSUIBHICTH — 3arajibHOrO JOCBIIY
B3aeMozii 3 OpeHIOM, IO BUXOIUTH JAJIEKO 32 MEXi
mokymku [13].

VY ToH e "Yac SK JOAIBHICTh, TaK 1 yTPAMaHHS Ie-
pendavaroTh TpPUBANY CIIBOPAII0 3 MPOAYKTOM YH
KOMIIaHI€l0, BOJHOYAC APYTe IMOHSTTS CTBOPIOE MOXK-
TUBOCTI U1 GOPMYBaHHS EMOIIIHAX 3B’ S3KiB KIII€HTA.
OTOX YTpUMaHHS € MEPUIMM KPOKOM 0 JIOSUIBHOCTI 1,
SK JICIO BY)XKYE TOHSTTS, BXOJUTh 1O CKJIAIy JIOSUIb-
HocTi. [licns ¢dopMyBaHHS JIOSUIBHOCTI MOXKHa CTBEp-
JDKYBaTH TIPO CTiHKe Ta CTabijbHE yTPUMAaHHS, OCKUIb-
KU HMOBIPHICTh BIATOKY JIOSJIBHUX KIIIEHTIB Habarato
Hk4a. OCHOBHI YMHHUKHA (POPMYBAHHS JIOSUTBHOCTI
npencTaBieHi Ha puc. 1.

CkiamoBi  JOSJIBHOCTI  KJIIEHTIB  OXOIUIIOIOTH
eMOLIHHNIA 3B’S30K, MOBEIIHKOBI ACIEKTH, OTPUMaHi
BHTOZM Ta BIAYYTTS LIHHOCTI Y HAJIEKHOCTI 0 OpeH-
Iy/xkommaHii (puc. 2).

- - . - 1 lo3uTHBHHIT
Criiika pemyTaiis TTo3UTHBHMI TOCBIT 9
: : PEHTHHT 3 OOKY
KOMIIaHIi CINBITpAIll : o
CTOPOHHIX KOMIIaHIN
. ITosutHBHI
[To3UTHBHI BIATYKH Pekama 3a y4acTio
. peKOMeHIalIli : .
KJII€HTIB . . HEeBIIOMHUX TIOOeH
POJHYIB 1 APY3IB
3a0esneueHHd
IIOTITHKH biaaromiina ta
KOH(IICHINHHOCTI CYCIIUIBHA JISIBHICTD Pery1pHa mosisa
y - KoMmmagil B SMI
JAHHX TIPO KOMITaHIi
CIIOJKHBAUIB

Puc. 1. OcHoBHi YynHHUKH GOPMYBAHHS JOSITILHOCTI 10 KOMIAHII Ta/a60 ii NpoAyKTY

Iicepeno: chopMoBaHO aBTOpaMu Ha OCHOBI [ 14]
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JIosMBHICTD 3 YpaxyBaHHSIM
BUTpAT 4acy

JlosibHICTB 3 ypaxyBaH-
HSIM aHai3y aJlbTepPHATHB-
HUX BapiaHTIB TOBapy 3a
KITIOYOBUMH XapaKTepu-
CTHKaMHU

|

JlosuTbHICTB 3 ypaxyBaH-
HSIM OL[IHIOBAaHHS PU3UKY

PamiosansHa JIOSIbHICTH

IneanbHa (MOBHA)

EMourriiina JI0s16HICTE

T

T

JIOSIBHICTH

T

JlosibHICTD 3 YpaxyBaHHSIM
00CTaBHH, SIKi IEPEYIOThH
MOKYTIIT

| JIosIbHICTD 3 ypaxyBaHHSM | |

0COOHMCTOrO CTaBJICHHS
(ctipuiHATTSI) 1O TOBapy/
KOMITaHii

JlosBHICTB 3 ypaxyBaHHSAM
COLIAIBHOTO BILJIBY

Puc. 2. Ckj1aoBi JJOSJILHOCTI CIIO’KHBAYiB

Iicepeno: chopmoBaHO aBTOpaMu Ha ocHOBI [11, 12]

CnoxuBad, SIKUi BUSABIISIE JOSUIBHICTD 3 ypaxyBaH-
HSM BHTpAaT 4Yacy, HacaMIlepes OLIHIOE 4ac, SKui mo-
TpiOeH Ha BHOIp 1 KyMiBJIIO TOBapiB, IO HOTO IIiKaB-
nate. Tak 3a3BUuall KymyloTh BKe BioMI i Iome-
pelnHbpo BUNPOOYBaHi TOBapH.

JlosnpHiCTs 3 ypaxyBaHHSIM aNbTEPHATHBHHUX
BapiaHTIB TOBapy 3a KIIOYOBHUMH XapaKTEPUCTUKAMU
IPYHTYETBCA Ha TOMY, IO OOpaHHMH HPOXYKT (KOM-
MaHisA) € HaWKpaIluM i3 HasSBHUX BapiaHTiB. KiouoBu-
MU XapaKTepUCTHKAMH, 33 SIKUMH CIIOKUBaY HOPIBHIOE
TOBapH, MOXYTb Oyt CHiBBiTHOIICHHS
LiHa/SKICTE/PiBEHB IMICIAIPOJAKHOTO OOCIYTOBYBaH-
HS1, TEPMiH IPUAATHOCTI TOIIO.

Takox croxuBayd Moke OYTH JIOSUIBHEM JI0 TOBapy
(pipmm) 4epe3 mepekOHaHHs B TOMY, IO, KOPHUCTYIO-
YHUCh TNEPEBIPEHUMH TOBapaMu abo 3BEPTAOYKCH JI0
BIZINOBITHOT KOMIIaHii, BiH MiHIMI3y€ PU3UK OTPUMATH
TOBap, SIKMH HE IOBHICTIO BIAINOBiJae HOro moTpe-
6amM/3amuTaM; OTPUMATH HEMOBHY YHM HEJOCTOBIpHY
iHpOpMaLil0o TPO TPOIYKT; OTPUMATH HEHAJIECKHUH
piBeHb O0OCIIyrOBYBaHHS; PHU3HMK 3HIHCHUTH Hepaiio-
HaJILHUHN BHOIp.

Ha nymky ¢axiBuiB, HaWOUIbII MIMPOKOIO 1 HEOM-
HOPIJTHOIO € JIOSITBHICTD, SKa 0a3yeThCsl Ha BpaxyBaHHI
0oOCTaBWH, 10 NEPeayIOTh MOKYII, OCKUIbKM YHH-
HUKIB, IO BIUIMBAIOTh HA YMOJOOAHHS CIOXKHBAdYiB,
nyxe Oararo. Tak, MO3UTHBHO BIUIMBAIOTh Ha (op-
MYBaHHS JIOSUTBHOCTI KOM(POPTHA OOCTaHOBKA B MiCIIIX
MIPOAaXy TOBapiB, BHCOKUI piBEHb TOPTOBEIHHOTO
obOciryroByBaHHS 1 KBaTi(hiKOBaHICTh IEPCOHATY, Ha-
SBHICTB CTICI[iaJIbHUX MPOMO3UII IS MOKYIIIB, HO-
3WTHBHA iH(pOpMAIlis Tpo ToBap (KOMIaHiio) Tomo [2].

Pazom 3 TuM, HaWOIIBII HEOAHO3HAYHOIO Ta
CKJIQJHOI0 Ul JOCHIUDKEHHS € JIOSUIBHICTH 13
ypaxyBaHHSM OCOOMCTOTO CTaBJICHHS CHOXHBada JI0
toBapy (xkommanii). Ha ii ¢opmyBanHs Haiikpaiue

234

BIUIMBAIOTH JIOBipa O KOMIIaHil Ta il ToBapiB, MO3H-
TUBHI €MOIIil ITiJ] 9ac CIIUIKYBaHHS 3 MPEICTaBHUKAMHU
KOMITaHii, OTOTOKHEHHsI KJIi€HTa cebe 3 MPOIYKTOM
(KoMMaHi€) 1 T. A.

YacTo OTOYEHHs MPSIMO 4YH OIOCEPEIKOBAHO
BIUIMBa€ Ha BUOIp CIOXKMBaYyaMW TOBApiB ILUISIXOM
ydacTi B Ipoleci KymiBJi, IT0IaHHs NpHKIIany abo mo-
pan, COLIaJbHOTO 4YH TICHXOJIOTIYHOTO THCKY, LIO
BHU3Hayae (GOPMYBaHHS JIOAJIBHOCTI 3 YypaxyBaHHSIM
COIIaJIbHOTO BIUTUBY.

Bapro 3a3HaunTH, 10 HAa TMPAKTUII Y TOKYIIIB
Iy’Ke PIAKO TPOSIBIIOTHCS BCI MIICTH CKIAJOBHX JIO-
SUTBHOCTI, OCKIJIBKH HACIpPaBIi JIOSUIBHI CIIOXKUBAdi
JEMOHCTPYIOTh JIMIIE YacTHHY SK EMOILIHHOI, TaK i
parfioHansHOI cepu. Takox HE BApTO MPOTHUCTABJISTU
1l ABi cepu JOSUIBHOCTI: JIOBrOCTPOKOBA JIOSIBHICTD
CIOXKHMBAYiB HaiyacTiiie 0a3yeThCsl Ha OOUIABOX CKIla-
JIOBUX, aJie B PI3HUX MPOTMOPIIisX.

TonoBHy pounk y 3aimydeHHi i yTpuMaHHI KII€HTIB
¢bipMu TpagumiiHO Bifirpae mporpama JOosIbHOCTI, SIKY
MOJKHa BU3HAYMTH SIK CHCTEMY BHHAropoi, L0 KOM-
TaHis IPOTIOHYE KIIIEHTaM 3a iXHIO CTaJliCTh Ta aKTHB-
HicTb. OCHOBHUMH MOMEHTaMHM ITPOTPaMH JIOSIBHOCTI
e [14]:

- CTHUMYJIIOBaHHS TOBTOPHHX TIOKYIIOK — IO
YacTile KIT€HT 3AiHCHIOE MOKYNKH, TO OiNbIe BHHA-
TOpOJ BiH OTPHMYE;

- NiJBUILICHHS CEPEJIHhOr0 4YeKa — 3aBSIKM BHHA-
ropoJiaM MOKYIII CXWJIbHI KyIIyBaTH OibIIIe;

- TIepCOHAaI3aIlis MPOMO3HIIiH — BUKOPUCTAHHS Ja-
HUX TIPO ymoxoOaHHA KII€HTa Ta 3MIMNCHEHI HUM IO-
KYIIKH JTAIOTh 3MOT'Y CTBOPIOBATH 1HIUBIAyaJIbHI aKIIii,

- B3a€EMHa €KOHOMIYHA Ta COLliaJIbHAa BUroja — IO-
KYILi OTPUMYIOTh KOPHCTb Ta BIJUYTTs 3HAUYLIOCTI H
3aJy4eHOCTI JI0 AisUIBHOCTI KoMIaHii, a Gi3Hec — 3poc-
TaHHS JOXOMAY Ta JIOSUILHICTD KIIIEHTIB.
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3a  pe3ydabTaTaMH  JOCHIDKCHHS  KOMITaHii
Devilight, roloBHUM CTHMYJIOM NpPHEIHAHHS IO MPO-
rpaM JOSUIBHOCTI Jisi Maibke 71% pecrloHIeHTiB €
MUTTEBA BUrOJa (3HUXKKA, MOAAPYHOK, OOHYC TOIIO).
KopucryBau xoue MIBUAKO MOOAUYNTH PE3YJIBTAT CBOET
yuacTi B mporpami. Ilpu mpomy 56% croxuBadiB
JIACHO 3MIHIOIOThH KYMIBEIbHY MOBEIIHKY Yepe3 YMOBU
nporpam (KyIyoTh OlbIe).

[Iporpamu JOSIIBHOCTI B ENEKTPOHHIA KOMepIil
MalOTh 3HAYHWH IOTEHINaNl 3aBIJKHA YHIKAIGHUM Xa-
pakTepucTHKaMm Iiei chepu (puc. 3).

VY mpakTumi exeKTpOHHOI KOMepIii mporpamu Jio-
SUTBHOCTI, SIKi BUKOPHUCTOBYIOTECS B PI3HUX KaTEropisx
(xmacax) mi€i cepu, MarOTh CYTTEBI BIAMIHHOCTI IIOTO
miTeld, MEeXaHIKW, YJ9acHHUKIB 1 HaBiTh OCOOJMBOCTEH
nojaHHs iHpopmarii. 3ynmuHAMOCS Jemo JeTallbHile
Ha BIJMIHHOCTSX IIpOrpaM, SIKi 3acTOCOBYIOTHCS B
HaiimacoBimux kateropisx — B2B i B2C (ta6:. 1).

Bapro 3aznauuTH, mo B2B-mporpamMu mosiibHOCTI
4acTO € pemyTaliiHUM 1HCTPYMEHTOM KOMITaHii, 110
JEMOHCTPYE 3pUTiCTh 1 HaAIWHICTD Oi3HECy, JomoMarae
BUJUJIUTHUCS Cepell KOHKYPEHTIB 1 MOXKE CTaTH BarOMUM
apryMEHTOM Ha KOPHCTh CIiBpOOiTHHLTBA. BomHouac
y kareropii B2B He icHye «cepenHbOro KIli€eHTa»,
OCKUIBKM ~ TPOMNO3HUIii, po3po0ieHi Iijg MHEBHOTO
KJII€HTa, JOIOMAaraloTh MiJBUIIUTH KOHBEPCIIO Ta
MiACUIUTH TapTHepcTBO. B2B-mporpamu edexkTuBHO
MPaLIOI0Th, KOJIM BUPINIYIOTH 3aBIAHHA KITi€HTa, HE
BIZBOJIIKAIOYH HOIr0 BiJ OCHOBHOI MISZILHOCTI, a JOIIO-
Marar4y, BOZHOYAC JAIOYH BiIYyTHY BUIOAY Ta IPYH-
TYIOYHUCH HA JIOBIPi Ta MPO30POCTI.

* 3Ha4H1 00CATH JaHUX 3a0e3MeUYI0Th BUIIHI PIBEHD

* [{utomo6oBa TOCTYIHICTD 1 MacIITabHe
TepUTOpiaTbHe OXOIUICHHS IMHPOKOI ayAHTOPIi

BHKOpHCTﬂHI—IH MaKCHMa/IBHO HepCOHafIiBOBaHHX
peﬁomeHﬂamﬁ 1 CKCK/IFOSHBHOT'O KOHTCHTY

* 3HauHa KUIbKICTh CIIOCOOIB OTpHMaHHS IpedepeHITiil

* BiacyTHICTh Q13HUHOI IHPPACTPYKTYPHU A€ 3MOTY
3HH3HTH BHTPATH Ha PO3POOKY Ta 3aCTOCYBaHHA

p
JIOCTYIIHICTh JTAaHUX eeKTHBHOCTi
N
>
MakcumanrHe OXOILTEeHHS
N
r -
EdexTnBHMIT KM€HTCHKMIT .
IIOCBIJT
.
>
I'myukicts i BEHATOPOX
N
>
HeBucoka BapTiCcTh
N

Puc. 3. OcHOBHI nepeBaru nporpam JiosiJibHOCTi B €JIEKTPOHHII KoMepii

IDicepeno: chopMoBaHO aBTOpaMHu Ha OCHOBI [9,15]

Tabauys 1

HopiBHsILHUI aHATI3 MPOrPaM JIOSIJIBHOCTI eJIEKTPOHHOI KOMepuil
y kareropisax B2B i B2C

Kpurepiit

B2C-nporpamu

B2B-nporpamu

HinpoBa ayauropis

[oxymmi — mpuBaTHI 0cO0H, KiH-
LIEBi CIIOKHUBaYi

3aKymiBeTbHUKA, KOMEPLiHHI TApTHEPH, AUC-
TpuO FOTOpH

MortwuBaris Ewmonii, kom¢oprt, po3saru ParioHanpHUIT po3paxyHOK

uxor yroam ta ii Koportkwuii; yacTi iMmyJIbCUBHI JloBruii; y3ro/pkeHHs, TeHIEpH, KOHTPAKTH; IOKY-
pe3yJsbTar TIOKYTIKH TIOK MEHIIIE, CyMHU MTOKYIIOK 3Ha4YHi

Bunaropona Kymnonu, npu3sn, 3HWKKH TOIIO KopnopaTuBHi 3HMXKH, TIEPCOHAIBHI YMOBH, TIPH-

BiJIei, MApKETHHIOBa Ta TEXHIYHA MiITPUMKa

Yacrora B3aeMoOZii 3
KIIIEHTOM

Bucoka (ko)KeH Bi3UT Ha CalT
MOJKE aKTHBYBAaTH MEXaHi3M Mpo-
I'paMH JIOSIIBHOCTI)

CepeHst ab0 HEBHCOKA, IIPOTE MINO0KA (BaXITUBI
0CO0HCTI KOHTAKTH, CYIIPOBiJ YTOIH, TEPCOHAIb-
HUH MiOXiJ 10 KIEHTA)

Inctpymentu nepco-
HaJti3amii

ANTOpUTMH, CETMEHTAIIS] pUHKY,
push-moBiromieHHs, 4aT-60TH

[epconanpuuii Mmenemkep, CRM, innuBinyansHe
HAJIAIITYBaHHS YMOB «IIiJI KIIIEHTa

Mera

[igBUICHHS YaCTOTH TOKYTIOK,
30UTBIICHHS CEPEIHBOTO YCKa,
MTOBEPHEHHS BTPA4EeHUX KIIE€HTIB

3MilHEeHHS! KOMEPUIHHNUX 3B SI3KiB, 3HIKEHHS
BIJITOKY KJIIEHTIB, 30UIbIIEHHS 00CATY 3aKyIiBEJIb,
CTBOPEHHSI OCHOBH JJIsl CHIJIBHOTO PO3BUTKY

PiBensb 3amydeHHS

CepenHiii (TooBHE, 1100 0yI10
TIPUBAOIMBO Ta BUTIIHO)

I'm6oxwuii (GopMyIOThCS JOBrOCTPOKOBI HATIHHI
MAPTHEPCHKI BiTHOCWHHM)

IDicepeno.: chopmMoBaHO aBTOpaMH Ha OCHOBI [16]
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Tabauys 2
MopiBHAJBLHUI aHATI3 TUIIB MPOrpaM JOSLUILHOCTI e1eKTPOHHOT Komepuii y B2C
. . OnrumanbHi UMHHMKY 3aCTOCYBaHHs IPOrpamMmu
Tun nporpamu XapakTepHi 0COOIHBOCTI . .
CErMEHTH PUHKY JUIsl BiIMOBIZTHOTO CErMEHTa
HakommmuyBanpHa Kiient Hakomuaye 6amu 3a Macwmapxket (FVCG, | Bucoka gactora mOKyIIoOK i BUToz1a
MIOKYIIKH Ta CIIUCYE iX Ha MoJia, TOBapH st «TYT 13apa3» MOTUBYE JI0 TIOBTOP-
3HWKKU 4¥ TOBapu. Pesynbrat: | nomy) HHX ITOKYIIOK
OijplIIe TOKYIIOK — OiTbIla
EKOHOMIst
BararopiBHeBa Koxen nactynuwuii pisens (Sil- | IIpemiym-cermeHT CTUMYJISIIS JOBOTOCTPOKOBOT
ver/ Gold/ Platinum) 3abe3me- | (Mo/a, Kpaca, TypH3M, | JOSUIBHOCTI, GaskaHHS TOCATTH
4ye Ieaaii Kpaiii npusinei cepBicHi Oi3HECH) BHUIIIOTO CTaTYCy Ta IiJBUIIYBATH
(pamHi#t qocrtyt, 6oHyC- LTV (Customer Lifetime Value —
MHOKHHKH, alTPeH I TOIIO). MOKUTTEBY LIHHICTH KITI€HTA)
MoTuBaris 11 30UTBIIEHHS
CepeHbOr0 YeKa Ta 4aCTOTH
MOKYTIOK
Kembex YacTrHa KOILITIB MOBEPTAEThCS | MapKeTIUIelcH, arpe- | 3pOCTaHHs YaCTOTH MOBTOPHHX

rpomuma abo 6onycamu. [Ipo-
CTOTa Ta BUMIPIOBAHICTh BUTO-
JI JUTS TOKYTIISE

raropH, GpiHaHCOBI
MIOCITYTH, TIPOJIaXK
SJICKTPOHIKU

3aMOBJICHb

ExcxitozuBHa nipo- | JlocTyn 10 paHHIX MPOJaXiB,

Kino, mianucui

Bucoka 4yTIuBICTh 10 10JATKOBOT

3anpolleHHs aApyra. PesynpraTt
— HHU3bKa BapTiCTh 3aTy4eHHS i
COIaJIbHAN

0aHKIBCBbKi yCTaHOBH

TTO3UITisS OE3KOIITOBHUX CEPBICIB, MiH CepBiCH, MO, ICKOP, | I[IHHOCTI: KJIIEHTH FOTOBI IJIATUTH
«member-only» JIOCTaBKa 3a IpUBIJIEl Ta eKCKIIIO3UBHICTh
Pedepanbua Kiient otpumye Burony 3a Cepgicw, 3acToCcyHKH, |JIerkicTh MOIMPEHHS TOCHIaHHS,

CTUMYJIALIS 3aJIy4€HHS HOBUX
KIIIEHTIB PO3IIMPECHHS ayAUTOPIi

IDrcepeno: chopMoBaHO aBTOpaMu Ha OCHOBI [17]

BomHodac n0suTBbHICTR KITi€HTIB y Kateropii B2C
(dopMyeTbCcs HE JMIIE 3aBASKM BHCOKOMY DIBHIO
cepBicy abo SIKICHOMY MPOAYKTY: BaXJIMBY POJIb TAKOXK
BiJlirpac MeXxaHika Jil0401 IPOrpaMu, OCKUIbKH KOXEH
(dbopMaT Mae BiacHi mepeBard Ta MiAXOAMTH MiJ Pi3HI
Mozeni (Tad. 2).

[Mix wac po3poOJieHHs MpOrpaMu JIOSJIBHOCTI B
@JIEKTPOHHIM KoMep1ii BapTo BpaxyBaTH TaKi MOMEHTH
[15]:

- BU3HAYCHHS [UTBOBOI ayauTopii Oi3Hecy Ta 1i 3a-
IIUTIB, OCKUIBKY MPOTpamMa MOXKe MpaIoBaTh epeKTHUB-
HO JIMIIIE TOI, KOJIY BiJIIOBIIa€ CTUIIO XKUTTS KIIIEHTIB
i Bupimye ixHi motpedu. Tak, U MOJIONIXHOI ayau-
TOpil JOLIIBHO NMPONOHYBaTH TeiiMidikariro i kemoex,
y TOH 9ac sIK Ui CIMEHHHMX MOKYIIIB KPaIuil pe3yib-
Tar OyzAe MiJ 4ac BUKOPUCTAHHS HAKOMWIYyBaJbHUX
3HMXKOK, & I IPEMiyM-CEerMEHTY — IePCOHAII30BaHIX
MO/IaPYHKIB, €KCKIFO3UBHUX TOiH 1 MiJBUIICHHS CTa-
Tycy;

- 3a0e3neyeHHs] «Oe3IOBHOCTI» peecTpalii Ta 3a-
MOBJICHHS: SKIIO KOPHCTYBad O(opMiIsie 3aMOBJIEHHS
Ha CalTi, BIH aBTOMAaTUYHO CTa€ YYaCHUKOM IIPOTPaMH
nosutbHOCTI. Lle mae 3Mory HOBMM KOpHCTyBadyaM OT-
puMyBaTH O60HycH a00 BUHAropo. Ly 3a Ieplry MOKYIIKY,
10 CTUMYJIIOE SIK KOHBEPCiI0, TaK 1 MOJAbIIy JOSIIb-
HiCTh. Y TOW K€ Yac JJIs JIIOKCOBUX OpeHpaiB abo 3a-
KPUTHX KIyOiB ZOCTYHI A0 MPOTrpamMH MOKe OyTH JHIIe
ITiCJIA IOKYTIKH, a He Bifpa3y MiciIsl peecTpariii;

- peryJsipHe Hara/JlyBaHHs KJIIEHTaM PO Mporpamy
JIOSUTBHOCTI Ta IOB’S3aH1 3 HEK BMIOJH, OCKIJIBKH JI0-

CIII/DKEHHS TOKa3yIOTh, II0 OJU3bKO Y4 CIIOXHBa4iB
3raJlyloTh Ipo Mporpamy came IIiji yac BUOOpPY TOBapy.
Sk Hacmizok, BapTO BUAUIMTH iH(OpMaLio npo OoHy-
cH, 0any, KemroeKk TOIo SIK y KaTajio3l TOBapiB, Tak i

nig 4ac oopmieHHs 3aMoBiieHHs. Takox mporpama

JOSUTBHOCTI Ma€e OyTH IOCTYITHOK Yy BCIX TOYKax
B3a€MOJIi 3 KIIIEHTOM: Ha CaiTi, B peKiiaMmi Ta depe3
MEHeDKepiB 13 mpomaxy. [licis mepmioi moKymku de-
pe3 MeBHHUH Yac, mo0 yTpUMaTH KI€HTa, BapTO Hara-
JaTH HOMY TIPO JOATKOBI IIPOTIO3HUIIIT;

- 3p03yMiia MeXaHiKa Ta BUTiTHI YMOBH IPOTPAMHU:
KITIEHT Ma€ YiTKO PO3YMITH, SIK 1 KOJIIM BiH OTpUMYE
3HWXKKH, O0HycH abo iHmi ii Buroan. SIKmio x yMOBH
nporpamu OynyTh CKJIaJHUMH, TTOKYIIIII IIBUIKO BTpa-

YalOTh MOTHBAIIO 1, BIAMOBIAHO, JOSJBHICTH 3HHU-

JKY€TBCS;

- BUCOKHH piBeHb cepsicy. HaBiTe Halikpama mpo-

rpama JIOSJIBHOCTI He MOKe e€()eKTHBHO IpAIIOBaTH 3a
YMOBH HeEsIKICHOTO 00ciryroByBaHHs. Came TOMy Baro-
My pOJb B EJIEKTPOHHIM KoMepIii Bimirpae mpo-
¢eciiiHicTh 1 1OOPO3NYIMBICTH MEHEIDKEPIB 1 orepa-
TUBHICTB CIIY’)KOHM MiITPUMKHU. 3aJ0BOJICHICTh KITI€HTIB
MOCITyraMy KOMIIaHil € 3aIl0pyKolo X JIOSUIBHOCTI.

AJNTOPUTM CTBOPEHHS NPOTPaMH JOSIIBHOCTI B
eJIeKTPOHHI# KOMepIIii oxapakTepru30BaHo y Tab. 3.
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Tabauys 3

IMocainoBHicTh pO3po0KH Ta BIPOBAXKEHHS POrpamMu J0SLILHOCTI
B €JIEKTPOHHIH KoMepIii

Ne Tpusamicts .
Etan 3MicT eTamy
3/1 eTamy
1 | Anani3s crparerii 2—4 TrxHI Ananiz nmorounux mMetpuk (LTV, CRR, yacrora nokynok, cepentii
0i3HEC-TIPOEKTY 4yek). BusHaueHHs wineil mporpamm JOsUTBHOCTI. JlocimimkeHHs
KOHKYpeHTIB. BUOip THIy mporpamu JIOSJIBHOCTI 3 ypaxyBaHHSIM
Jiroyoi 0i3Hec-Moeni Ta raysi. Po3paxyHok OrojkeTy nporpamu
2 | Jlu3aiin MexaHiKH 2-3 TrxHI Bu3HaueHHs1 yMOB i TEpMiHIB IPOrpaMH Ta XapaKTEPUCTHUK ii BUTOJ
Iporpamu JUISL KITIEHTIB 13 ypaxyBaHHS [IPUHIUIY €KOHOMIYHOI e(peKTHBHOCTI
JUIs Oi3HECy
3 | BuGip Texnonoriu- | 1-2 TrxHi OuiHIOBaHHSl TEXHIYHUX MOXIJIMBOCTEH IatopMm Ui 3aIycKy
HOI TIaThopMu Tporpamu JosutbHOCTI. [lepeBipka iHTerpamnii o0panoi miatdopmu 3
(mporpamHOTO 3a- mirodoro  e-commerce  mmatdopmoro  (Shopify,  Magento,
Oe3neueHHs) WooCommerce Ttomio), Iiatbkaumu cucremamy, CRM, email-
cepBicaMu
4 | Texniuna 4-12 TxHIB HamamryBansas mnardopmu, iHTErpamis 3 yciMa CHCTEMaMH, po-
IMIUTEMEHTAITis 3pooka UI/UX. TectyBanHs mporpamu
5 |3amyck 2—4 TwxHI 3amyck mporpamu aisi oomexxenoi ayauropii kmientis (10-20%),
1 KOMyHIKaIis OTpUMaHHS BIATYKIB, BUIIpaBJICHHs! HeloMiKiB. [ToBiTOMIICHHS ycixX
KaieHTiB npo mporpamy (email, push-crosimenHs, pekiama Ha
caiiTi, coumepexi). [HpopMyBaHHS KIIE€HTIB PO YMOBH MPOTpaMH
(my6mikarrist iHcTpyKIIii, Bimeoorssay, FAQ)
6 |MoniTopuHT [Mocriiino npots- | Bigcresxxennst KPI (kinbKicTh yyacHUKIB, akTHUBHICTB, 3MiHM LTV,
1 ONITHUMI3AIlist rom aii mporpamu | CRR, AOV, 4acToTH MOKYIOK, CEpeAHBOro ueka). 30ip 1 aHami3
BIZITYKIB KJII€HTIB, ONTHMI3allisl MPOrpaMy Ha IX OCHOBI KOXHi 2i3
Micsni. JIonoBHEHHs MporpaMyu HOBUMH BUTOJAMH.

Ircepeno: chopMoBaHO aBTOpaMu Ha OCHOBI [17]

IMporpamue 3a0e3neuyeHHs Uil pPO3POOKH Ta
(YHKIIOHYBaHHS TIpOrpaM JIOSUTBHOCTI JAI0Th 3MOTY
KOMITaHisIM KOHTPOJTIOBAaTH 1 OIIHIOBATH 1HINIATHBH
1010 JIOSUTLHOCTI KJIi€eHTIB. LIi iHCTpyMEeHTH 103BOJIS-
I0Th PO3Ii3HABATH MOCTIHHUX Bi/BiZyBauiB Ta MOCTIili-
HUX 1 MOTCHI[IMHUX KJIIEHTIB, CHOPHUAIOYM HaJaHHIO
BUTO]I, Nlepe10ayeHUX MporpaMamMu. Y MpaKTHlli eleK-
TPOHHOI KOMepIii MOXXYTh BHKOPHUCTOBYBATUCS SIK
rotoBi pimeHHs (SaaS-mmardgopmu (Software as a
Service, mporpamne 3a0e3le4eHHS SK IIOCIyra) —
XMapHi MOJIEeJl JOCTaBKH HPOTPaMHOTO 3a0e3MedeHHs
yepe3 [HTepHeT, 1 KOpUCTyBadi OTPUMYIOTH JOCTYII
o TIporpaMm uepe3 BeO-Opayszep abo momaTok 3a mij-
MMCKY), TaK 1 IHAUBIAyanbHI po3pobku I13.

Cepen HaifuacTille BHKOPHUCTOBYBaHHUX SaaS-
wraTopM MOKHa Ha3zBaTH Smile.io (HaimomynspHima
mwratpopma it Shopify, SKy BHKOPHCTOBYE ITOHAL
50 tuc. IHTepHET-Mara3uHiB) BapTICTIO 49-
599 non./mic., WooCommerce (199-1999 noin./mic.),
LoyaltyLion (199 nom./mic. i Bume), Yotpo (79—
169 mom./mic.), Antavo (moHam 2 THC. IOJ./MiC.),
BonusHub (omHuikanansHa mmardopma). IlozutusHi
BiAryku orpumana Loyalty Operator — miaardopma s
MaJIOr0 Ta CepeHbOro Oi3HeCY YKpaiHChKOTO cTapTary
(2-15 TuHc. rpH/Mic. 3aJeKHO BiJ KiJIBKOCTiI KIIEHTIB
[17].

3a3Buuail cy6’extn Manoro OizHecy (3 oGopoToM
mo 10 mMumH TpH/piK) BHUKOPUCTOBYIOTH Smile.io a6o
Loyalty Operator. Cepenapomy 6i3aecy (10-100 mrH/pik)
BapTo Hamatu mepesary LoyaltyLion a6o Yotpo. s
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Benukoro OizHecy (moHaxm 100 MuH/TPH pik) ONTH-
MaJbHAM BapiaHTOM TEXHOJIOTIYHOI IUIAT(POPMH CITy-
ryBaTuMe Antavo.

BopiHowac 6arato BenMKUX IHTEpPHET-pHUTEIIepiB
(3okpema Rozetka, Prom, Allo) po3po0usitoTs i BUKO-
PUCTOBYIOTh BIIACHI CHCTEMHM, IHTErpoBaHi 3 e-
commerce miardopmoro. [lepeBaramMu Takoro Bapianry
€ TIOBHHH KOHTPOJb IPOrPaMHOro 3a0e3leveHHs,
VHIKaJBbHI TEXHIYHI MOJMIIMBOCTI, iHTErpamis 3 ycima
BHYTpIIIHIMHU cucTeMaMu. [IpoTe Taki MpOEKTH MarOTh
BHCOKY BapTicTh (Bix 50 THC. M071.) 1 TepMiH PO3POOKH
(6-18 mic.), a Takok MOTpedy B MOCTiHHIH MiATPUMIIL.

HaiiMacmiTaOHIIIOI TPOrpaMor0  JIOSIIBHOCTI B
YKpaiHCBKOMY CETMEHTI eNeKTpoHHOI komepmii € RO-
zetka Bonyc, sika OXommoe 8,5 MIIH aKTHBHHX yd9ac-
uukiB (70% Bcix kmientiB Rozetka). CraHom Ha mova-
ToK 2024 p. ydyacHWKaMHU IIi€i mporpamMu Oyio 3po0ie-
HO Ha 47% Oinple 3aMOBJICHb Ha PiK, IXHIA cepeaHii
yek OyB Bume Ha 23%, a Retention rate (koedimieHT
YTPUMaHHS — 4acTKa KOPHUCTYBaUiB, SIKi ITPOJIOBXKYIOTh
KOPHUCTYBAaTHCSl NPOJYKTOM ab0 IMOCIyroo 4epes IeB-
HUH niepiof) micist poky — 82% Ha nportuBary 45% y
HeyuyacHHKIB. Butparn Rozetka Ha mporpamy nocsra-
0Th 6mu3pko 4,5-5% Big GMV (Gross Merchandise
Value/Volume — cyma Bcix TpaH3aKiiii, 30iHCHEHUX Ha
mwiatdopmi, 0e3 ypaxyBaHHS NOBEPHEHB, 3HIKOK Ta
IHIINX BWTpPAT), BOAHOYAC OKYIHICTH 3aBISKHU ITiJIBU-
menn0 LTV ta Retention rate cranosuts 320-380% 3a
3 poxu. 3aramom mporpama reaepye monax 40% Bcix
MMOBTOPHUX MOKYIOK Ha Tutatdopmi [17].
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Rozetka Bonyc mpormonye yaacuukam 3% OGoHYCiB
Bil KOXXHOT TMOKYNMKH (IO IS MapKeTIUIeHcy €
BHCOKHUM TIOKa3HUKOM) JJIsi OUTBIIOCTI KaTeropiil To-
BapiB, a 3a aKIiHHUMHU TOBAPAMH € MOXJIMBICTD OILUIATH
1o 100% nHactymHOTrO 3aMOBIIeHHSI O0oHYycamu. IIporo-
HOBaHi OOHYCHM 30LIBLIYIOTBCS YZIBIUI B AEHb HApOJ-
KEHHsI KIIIEHTa, y 5 pa3iB — 3a Neply MOKYIKY B HOBii
kateropii Ta y 10 pasiB — 3a mepea3aMOBIECHHS TeX-
Hiku. Takoxx GOHYCH MOKHA OTPHMATH 3a 3alIOBHEHHS
npodimo (100 6amniB), 32 Biaryku 3 ¢oto (50-100 Gaiis)
Ta Bigeoormsaau (200-500 G6aiiB).

Haticknmagnimoro i BoaHOYac Hale()EKTHBHIIIOW
6araTopiBHEBOIO MPOTPAMOIO JIOSIIBHOCTI B YKPaiHCH-
KOMy iHTepHeT-cermeHTi puteitmy € Makeup Lovers
Bix MAKEUP (https://makeup.com.ua/) — HaiiGiabmIo-
'O rPaBIsl HA BITYM3HSHOMY PHHKY TOBapiB AJIsl Kpacu.
Bona oxoriroe 4 piBHI 3 IPOrPECUBHUMH MTPUBLICSIMH
[18]:

1. IMoyatkoBuit — 0-2999 rpH BHUTpar 3a Mepioa
yuacTi, 3% kemiOeky Oanamu, y4acTh y 0a30BHX ak-
IisX.

2 JIrwoburens — 3000-9999 rpH, 5% kembeky, mo-
JIapyHOK Ha JCHb HapoKeHHs BapticTio A0 300 TpH,
JIOCTYH [0 3aKpHUTHX PO3NPOJaXiB 3a 24 rof. 10 cTap-
Ty.

3. Excmiept — 10000-29999 rpH, 7% kembeky, mo-
JMAPYHOK Ha JICHb HApOJUKEeHHs BapTicTio 10 500 rpH,
paHHiil gocTyn 1o po3mnpoaaxis 3a 48 rox. 1o crapry,
OC3KOIITOBHI TPOOHUKH 3 KOXKHHAM 3aMOBJICHHSM i
MepCoHaIbHI pekoMeHarii Ha ocuosi 1111

4. VIP — monan 30 THc. I'pH BUTpaT 3a MEpiof
yuacTi, 10% kemibeky, mogapyuok g0 1000 rpH, Ge3-
KOIITOBHA JOCTaBKa HA3aBXKIH, IOCTYN IO EKCKIIO-
3WBHUX OpEH/IB, 3aIPOIICHHS Ha MPe3CHTAIlil OpeHIiB
1 mepcoHaNIbHAN beauty-KOHCYIIBTaHT.

SAx Hacmimok, 23% KIEHTIB IOCATAOTH PIiBHSI
«robuTens» mpotsiroM 1 poky, 8% — «ekcrepT», a 2% —
«VIP». 67% piBHS «HOYATKOBUI» 1 <(UTFOOUTEIBY
CBIZIOMO 30UTBIIYIOTH HMOKYIKH JUIS MEPEeXody Ha BH-
i piseHb. Bomunoyac VIP-kmientu (2% Bin 3aranib-
HOI KiJIBKOCTI HOKYIIIB) reHepyioTh 31% cymapHOTO
noxony, ix Retention rate cranoButs 94% (cepenniit
MOKa3HUK Y4YacHUKIB mporpamum — 58%), a LTV
y 15,5 pasie Bummii 3a cepenHiil. 3aramom ke
MAKEUP inBectye B mporpamy 0:1mu3b6k0 6% BIacHOTO
obopoty, npu npomy ROI (Return on Investment —
Koegiyicum  NOGepHeHHs — BKIAOCHUX  IH8eCMUYIL,
cnigsioHowen s npubymKy 0o eumpam) 3a 2 0CMaHHi
poxu docse 450% [17].

[IpukmagoM ycmimHOT OMHIKaHAIBHOI MPOTpaMu
JIOATBHOCTI, SIKa OAHAKOBO €(EKTHBHO IPAIIOE€ B Me-
pexi Ta y Oinmpm HiK 120 odumaiiHOBMX MarasuHax,
Moxe Oyt Allo Bonus Club Bix HamioHaJIEHOTO Map-
KETIUIEHCY eJIEKTPOHIKH Ta mo0yToBoi TexHiku AJIJIO
(https://allo.ua/). 1i yaacuuku otpumyroTh 2% 6a3080r0
kembeky OoHycamu, 10 5% TNpH KymiBiIi OKpEeMHX
OpeHziB (32 yMOBaMH IIapTHEPCHKHUX YroJl MapKeT-
ieiicy 3 BUpoOHHKamK) Ta omary 10 50% 3aMoBieH-
Hs GoHycamu. KpiMm Toro, mpm 3padi ctaporo cmapT-
¢ona moxna orpumaru noHany 10% Horo BaprocTi
OOHycaMH, a TP KYITBJI TOBapiB y KpeauT OOHYCH
cra"oBATh 3%. Y Mexax Allo Bonus Club gie pede-
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palbpHA Tporpama: IpW 3alpOLICHHI JIpyra y4YacHUK
onepxye 500 60oHYCIB TiciIs HOTO MEPIIOi MOKYITKH Ha
CcyMy moHaJ 3 THC. TPH. Yc¢i OOHyCcH HapaXOBYIOTHCS Ta
BUTPAYarOThCSl OJHAKOBO B OHJAWHI ¥ oduaiiHi,
a KJIieHTH (HOPMYIOTh €IMHHUHA MPOQINb i3 MOKIUBICTIO
push-HoTudikamiif mpo akmii mo6IM3y 3aBISIKH iH-
CTpyMeHTaM reojokauii [19].

Ceoro wacy came B AJIJIO cranu mioHepamu
BIIPOBA/DKCHHSI OOHYCIB 3a JiI0: KJII€HTAM HapaxoBYy-
0ThCs O0oHycH 3a mignucky B Telegram (100 GamiB),
BCTaHOBJCHHSA goxatka (200 OamiB), meperin
BiZICOOTIIATY, IO a0 3MOTy c(hOpMyBaTH ayAHTOPIIO
3 1,2 MITH Tenerpam-TIiJIICHUKIB 32 PiK.

3aBnsky BHINe3a3HaueHOMY ydacHHKamMu Allo
Bonus Club ceoromHi € 5,2 miH 0oci6. 68% MOKYTIOK B
AJUJIO 3niificHIOIOTBCS 3 BUKOPUCTaHHSIM OOHYCIB,
a OMHIKaHaJbHI KIIEHTH MawoTh y 3,8 pa3iB BUILMIA
LTV [17].

IIporpamu JTOSUTBHOCTI CHOTOMHI € 00OB’SI3KOBHM
aTprOyTOM MPAKTHYHO KOKHOTO OpeHAy ab0 KOMIIaHii.
IIpote 3i 3pOCTaHHAM YHCEIBHOCTI TaKUX iHIIIATUB
3pocTae ¥ BHOArIUBICTL crioxkuBadiB. CaMe TOMY pH-
Teinepu (0coOIUBO B cdepi eIeKTPOHHOT KOMEpIIii)
MalOTh BpaxOBYBaTH 3MIiHM B 3amHTax 1 MOTpedax
KII€HTIB.

3a manumu EVO Company, ra ceoroani 67% oH-
JIAWH-TIOKYIIOK B YKpaiHi 3A1HCHIOETHCS 3 MOOUTBHHIX
HPUCTPOIB, a MOOLIBHI IOIATKK NOKa3yloTh y 3-5 pa3iB
BUILE 3aJy4yeHHS IMOPIBHAHO 31 3BUYHUMHU BeO-
Bepcisimu. Tak, kopucTyBaui gonatkiB MatoTh Ha 40%
Bumuii Retention rate i po6saTh 3a pik Ha 65% MOKY-
nok Oinbiie, Hix BeO-kiieHTH. Came ToMy HaiOiibII
YKpaiHChKi MapKeTIuIeiicH iHBECTYIOTh 3HAUHI KOIITH B
JOMATKH 3 IHTETPOBAHUMH IHCTPYMEHTaMH JIOSUTBHOCTI
[20].

Hanpuknan, Rozetka App nporonye iHTerpoBaHHiA
Rozetka Bonyc 3 push-HoTH]iKamisiMu mpo OaianHc
OaxiB 1 cremianbHi akiii, MEPCOHANI30BAHY CTPIUKY
TOBapiB Ha OCHOBI iCTOPIT MOKYIOK 1 6aiiB, creniaibHi
aKuii, ckaHep JUIsl IBUJIKOTO MOUIYKY TOBapiB, reosio-
KaliiHi npono3unii (HapaxyBaHHs OOHYCIB Ipu
BiZBiAyBaHHI TOUoK Bumaui ta AR features (¢dhynkil
JIOTTIOBHEHOT PeajbHOCTI) Ul Bi3yastiallii TOBapiB).

Y Makeup App kiieHTaM mporpamm Makeup
Lovers moctymHi BipTyanbpHa npuMipka Makisky 3 AR,
mepcoHai3oBaHi pekomeHnamii Ha 6a3i Il Ta ixHBOT
icTopii TOKYIOK, 3aB4acHi push-MOBiJOMIICHHS MO
pO3Mposaxi JuIs TOMOBUX PiBHIB, iHTerpamis 3 Apple
Wallet nuist 30epiransst 60HYCHOI KapTKH.

B Allo App MOXHa CKOpHUCTAaTUCS BCiMa BUTOJaMH
Allo Bonus Club. Kpim 11p0r0, B 10J1aTKy € KaabKyJIs-
top Trade-In (st 0OMiHy cTapoi TeXHIKM Ha HOBY) Ta
MOJKJIMBICT OpPOHIOBATH TOBApH 3 OIUIATOIO iX OOHY-
camu.

Haii6inpIm akTyaqpHHIM TPEHIOM HPOTPaM JIOSIIb-
HOCTI B eJIESKTpOHHIH komepuii y 2024-2025 pp. crana
rinepriepcoHanizanis Ha ocHosi I, xomm 3amicTb
0a30BHX BMHAropoj KIi€HTH OTPUMYIOTh MEpPCOHAJbHI
MIPOTIO3MLIT 3 ypaxyBaHHIM IXHBOI icTOpIl MOIIYKY Ta
MOKYTIOK (puc. 4).
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Product recommendations
(mepcoHamizoBaHi TOBapHi peKOMEH/IAIIiT)

Tumy IpoITo3uIIii

Dynamic pricing & offers

(IMHAMIYHI HIHOYTBOPEHHS Ta MPOMO3UIIiT)

Next Best Action (NBA)
(momanbIa HaMKpaa Jis)

Churn prediction

(mporHo3yBaHHS BiITOKY KJIi€HTIB)

Sentiment analysis
(aHami3 HaCTPOiB)

Puc. 4. Tunu rinepnepconaJizauii npono3uuiii 3 Bukopucranusam HII
B eJIEKTPOHHIll KomMepuil

Icepeno: chopMoBaHO aBTOpaMu Ha OcHOBI [17, 21]

IlepconamnizoBaHi TOBapHI pEKOMEHIAII — IIi¢
Habopu TOBapiB 1 mociyr, sKi MiAOUparOThCS Mif
OUiKyBaHHS Ta NOTPEOU KITI€HTIB HA OCHOBI AaHUX PO
ix MOBEIHKY, JnemorpagivyHux, couianbHO-
€KOHOMIYHUX 1 TCHXOJIOTIYHMX XapaKTePHCTHK, SKi
aHamizytotbess Il Ta  BHKOPHCTOBYIOTBCS — AJIS
MOJIMIIEHH pEeKOMEeHIamid. 3a JaHMMH XMapHOL
CRM-matdopmu Salesforce, minkiaroueHHs iHTeleK-
TyalbHOTO MOAYNS TPOAYKTOBHX PEKOMEHIalii
MiABHINY€E 3aTy4eHICTh BiIBiqyBauiB caity Ha 50% i
30iIpITye TIpoBeNeHUN Ha cailfTi yac y 4,4 pasu. [o-
CIIJKEeHHS TUIaThOPMH JIJIsi aBTOMATH3AIll MapKETHH-
ry Bloomreach moka3yioTh, 10 HepcoHai30BaHi pe-
KOMEH/AIl1 30UIbIIYIOTh IMOBIPHICTh IOBTOPHOI IO-
Kynku Ha 56%. Rozetka /it cTBOpeHHsT peKOMeHaalii
BUKOPHCTOBYE K0JabopaTHBHY (inbTparito (peKoMeH-
JAIifHy CHCTEMY Ha OCHOBI BIIOJ00aHB KIIEHTIB) i
HeWpoMepexi, 10 T03BOJISIE TOCATTH KOHBEPCil mepco-
HaJli30BaHMUX NMpono3uniid Ha piBHI 12-15% (y Toii wac
SIK 3arajbHUI NOKA3HKK caiTy AopiBHIOE 2-3%).

VY pasi 3acrocyBaHHS IHCTPYMEHTIB JTWHAMIYHOTO
LMIHOYTBOPEHHS 1 TPOIO3UINHA Pi3HUM KIII€HTaM IIPO-
TIOHYIOTBCS Pi3HI OOHYCH 3aJIe)KHO BiJl IXHBOI ITIHOBOI
YyTJIMBOCTI, pU3UKY BiaToKy, LTV Tormmo.

IMepconamizarnis Tumy NBA mo3Bosnsie mepenbadu-
TH, SKa TPOIO3MIS HPOTpaMu JOAIBHOCTI Oynme mo-
PEYHOIO IS TIEBHOTO KITIEHTA y BiJIMOBIAHUIA MOMEHT.
Tak, MAKEUP BukopucTOBy€ IIei IHCTPYMEHT IS
VIP-xmieHriB, anHamizyroun monax 150 mapamerpis
MOBE/[IHKU Ta IMiJOUPArOYH iealbHII MOMEHT i Ipo-
TIO3HUIIIFO.

Mogeni nporHO3yBaHHS BiATOKY BiJICHIAKOBYIOTb,
SIKI KJTIEHTH MarOTh BHCOKUH PU3UK BINTOKY (3HU3WIN
YacTOTY MOKYIOK, JOBrO HE KYIYBaJId, BUKOPHCTAIH
yci 6anm TOmIO) i MPOBOAATH 3aXOAH 3 iX YTPUMAaHHS.
JlocmimKkeHHs MOKa3yl0Th, 10 KOMIaHii, sIKi cUCTeMa-
TUYHO MPAIOIOTh HaJ YTPUMAaHHSM KII€HTIB, MOXYTh
3HM3UTHA BiATIK Ha 25-30%. Y SaaS-texnomorisx 3a-
TTHHOTIPUHWHSATAM BBaXKAETHCS IIOMICSYHHNA BiJITIK Ha
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piBai 3-5% mis B2C-cermenty i 2-4% nns B2B. B
IHTEpHEeT-Mara3uHax HOPMaJIbHUM BBa)KAa€ThCS MOKa3-
HHK Ha piBHi 5-10% Ha MicsLb.

AHalti3 HacTpOiB OXOIUTIOE aHalli3 BIATYKIB, 3Bep-
HCHb KJII€HTA B MiATPUMKY, aKTHBHOCTI B TOJATKY IS
BUSBIICHHS HE3aJI0BOJICHMX KI€HTIB 1 TPOAKTHBHE
BHpIIIEHHS MpobiemMu (HAPHKIAl, HAJaHHS JTOJATKO-
BHX OOHYCIB IK BUOaUCHHS TIepel KIIIEHTOM).

BuCHOBKM Ta NepCcHeKTHBU I0CTiIKeHb Yy Aa-
HoMy HampsiMi. CTBOpEHHs MporpamMul JIOSITBHOCTI
JUIL CHCTEM CICKTPOHHOI KOMEpIli BHUMarae KOM-
IUIEKCHOTO TMiJIXOMy, W0 Tmepeadayae rpaMoTHE Iuia-
HYBaHHS, CUCTEMHY POOOTY 3 KJI€HTaMH Ta BUCOKHUM
piBeHb 00ciyroByBaHHs. Jluiie Toxi BOHa CTaHe He
TUIBKM THCTPYMEHTOM YTPUMaHHs, ajne W JpaiiBepom
3pocTaHHs Oi3Hecy. EdQexkTuBHICTH Tporpam Josuib-
HOCTI 0a3y€ThCS HE TIIHKU Ha EKOHOMIYHIN BUTOII, ae
¥ Ha TIMOOKMX IICHXOJIOTIYHMX MEXaHi3MaXx, sIKi BILIH-
BaIOTh Ha MOBEIHKY CIIOXHBadiB. PO3yMiHHS IIUX MPHH-
IIUITIB JT03BOJISIE CTBOPIOBATH JIHCHO eeKTHBHI mporpa-
MH Ta TiJIBHIIYBaTH PiBEHb 32I0BOJICHOCTI ITOKYIIIIIB.

B igeam mporpamMa JIOSJIBHOCTI Mae OyTH
MOCTIHHOIO 1 HOCIIZOBHOIO, ajleé BOJHOYAC BOHA HE
MOJKE 3JIMIIATUCS CTATUYHONO: HAa PI3HUX eTamax po-
3BUTKY PHUTEHIy Ta HU(PPOBUX TEXHOJOTIH BOHA IO-
TpeOyBatumMe Moandikarii, mo o0OyMOBIIOBaTHME
HEOOXIJHICTh MOJANBIINX JOCIDKEHBb IIOTO HAIPSIMY
aKTHUBHOI B3a€MOJIIT 3 KIIIEHTAMHM.
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