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AI-MIATPUMKA MAPKETUHIOBOI JISAJIBHOCTI
HA B2B PUHKY

Anomayin. Y cmammi 30ilicHeHO 8cebiuHe 00CTIONCEHHS MONCIUBOCIEL 3ACMOCYBAHHS MEXHON02IU
wmyurnoeo inmenexkmy (Al) y mapxemuneositl OisibHOCMi KOMNAHIU, Wo QYHKYioHYIomb Ha punky B2B.
Aemopcokuii nioxio [pyHNyEMbCsl Ha KOMIIEKCHOMY aHAI3 CMPpame2ivHuX, aHanimudHux, KOMyHiKayit-
HUX [ onepayiuHux QyHKyii mapkemunzy, y mexcax akux Al sukonye ponv incmpymenma onmumizayii,
asmomamu3zayii ma cinepnepconanizayii Oiznec-npoyecis. Haykosa Ho8u3Ha cmammi nojiseae 8 po3pooyi
wecmuemanto2o gpetimeopky aidocenepayii 3 AI-niompumkoro, sikuti 6azyemocs Ha npunyunax PDCA-
yuxy, nioxooax Account-Based Marketing (ABM) ma Customer Journey Mapping (CJM). ¥V ¢ppetimsopxy
3aNPONOHOBAHO NOCIYHO 83AEMONO8 A3AHY NOCIIO08HICMb emanis. (1) 6HympiwHil ananiz i N1aHy8aHHs.,
(2) 308HIWHI MAPKEMUH208E Q0CTI0JCeHHs, (3) ceemenmayis nidis, (4) po3podxa KoHmenmy i hopmysarHs
NepCcoHaniz08anux KoMyHikayitl, (5) nobyooea 63acmos8 ’a3Kig i3 nomeHyitiHuMu Kiienmamu, (6) onmumi-
3ayis ma 38imuicmo. [1s KodcHo20 emany HaseoeHo incmpymenmu Al, wo 3abe3neuyroms asmomamu-
308aHy 00pPOOKY OaHUX, 2eHepayilo iHcaumis, Kiacugikayiio 1ioie, 2inepnepcoHanizayilo KOHmennmy ma
asmomamuzayiro 63aemooii uepe3 yugposi kanau. Y pobomi 3anponoH08aHO KOHYENmyaibHy MoOelb
Al-niompumxu mapxemurnzosoi disnenocmi Ha B2B punky, 0e nokazano pons Al ax sa0pa, wjo 3abe3neyye
00pOOKY OQHUX, AN2OPUMMIYHY A0AnmMayio ma opKecmpayiro mapkemuneosux @yuxyitl. Iliokpecieno,
WO MAapKemuH208a eKOCUCmeMa HOB020 NOKOJIHHA MA€E OYMU camope2yb08aHOoI0, YUKIIUHOW Mad Yym-
JIUBOIO 00 3MIH 306HIUIHBLO2O cepedosuula, a sukopucmants Al 3a6e3neuye moxciusicms it NHOCMitiHO20
B00CKOHAJIEHHS. Yepe3 2HYYKY THmezpayilo 360pOMHO20 36 A3KY ma 0aHux egekmusnocmi. Y cmammi
HA20NIOUWEHO, WO, HE36ANCAIOYU HA BUCOKY eheKMUBHICIb aNeOPUMMI6 MAUUHHOLO HABYAHHSL 6 ABMOMA-
musayii npoyecie ananizy, ceemenmayii, 2eHepayii KOHMeHmy ma KOMyHIKayii, 60HU He 30amHI 3aMIHUMU
excnepmHi sHanws cneyianicmis eanysi (SME). Y cmammi 0osedeno, wjo pons SME 6 enoxy oominyeanHst
Al He 3menutyemocs, a mpancgopmyemvcs.: 8i0 inhopmamuero2o pecypcy — 00 yHKYIl cmpameciyHozo
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ganioamopa, apximexkmopa 0osipu ma 0xcependa YHiKanbHoi ekcnepmu3su. Bnposeadoicenns wecmueman-
HO20 Al-niompumysanoco @perimeopky 00360718€ NEPemEOPUMU MAPKEMUH208Y OISLIbHICIb ) ceaMenmi
B2B Ha keposaHy, NpocHO306aHy Ma AN2OPUMMIYHO V3200HCEHY CUCTEMY, WO 30amHA 00 CaMOCMIUHOT
aoanmayii. Boonouac euodineno nepcnekmusHi HanpsimMu nOOAILUUUX OOCTIONCEHD, ceped SKUX — Gepu-
Qixayis npocHocmuyHoi nomyoschocmi Al-incmpymenmie, oyinka egexmusnocmi A/B-mecmyeanms y
KOHMEKCMI aneOPUMMINHUX 3MIHHUX, 4 MAKOXC aHaiz énausy Al Ha 00620cmpoKkoei MoOei KiEHMCbKOL
nogedinku Ha B2B punky.

Koarouosi ciioBa: Al, mapkeTHHr, Jix, migoreHepaiis, 3aiay4eHicts, B2B puHOK, nuisx nokymus,
JiHKa IpoIaxy.
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Al SUPPORT FOR MARKETING ACTIVITIES
IN THE B2B MARKET

Abstract. The article presents a comprehensive study of the potential applications of artificial
intelligence (Al) technologies in the marketing activities of companies operating in the B2B market.
The author’s approach is based on an integrated analysis of the strategic, analytical, communica-
tive, and operational functions of marketing, within which Al performs the role of an instrument for
optimization, automation, and hyper-personalization of business processes. The scientific novelty of
the article lies in the development of a six-stage Al-supported lead generation framework, which is
based on the principles of the PDCA cycle, as well as the approaches of Account-Based Marketing
(ABM) and Customer Journey Mapping (CJM). The framework proposes a logically interconnected
sequence of stages: (1) internal analysis and planning, (2) external marketing research, (3) lead seg-
mentation, (4) content development and the formation of personalized communications, (5) building
relationships with potential clients, and (6) optimization and reporting. For each stage, the article
outlines Al tools that ensure automated data processing, insight generation, lead classification, con-
tent hyper-personalization, and the automation of interactions across digital channels. The study
proposes a conceptual model of Al-supported marketing activities in the B2B market, demonstrating
the role of Al as a core system that enables data processing, algorithmic adaptation, and orchestra-
tion of marketing functions. It emphasizes that the next-generation marketing ecosystem must be
self-regulating, cyclical, and responsive to changes in the external environment, while the use of Al
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ensures its continuous improvement through flexible integration of feedback and performance data.
The article notes that despite the high effectiveness of machine learning algorithms in automating
processes of analysis, segmentation, content generation, and communication, they cannot replace the
expert knowledge of industry specialists (SMEs). It is shown that the role of SMEs in the era of Al
dominance does not diminish but rather transforms — from being a provider of information to serving
as a strategic validator, architect of trust, and source of unique expertise. The implementation of the
six-stage Al-supported framework allows marketing activities in the B2B segment to be transformed
into a manageable, predictable, and algorithmically aligned system capable of self-adaptation. At
the same time, the article identifies promising avenues for further research, including verification of
the predictive power of Al tools, evaluation of A/B testing effectiveness in the context of algorithmic
variables, and analysis of the influence of Al on long-term patterns of customer behavior in the B2B

market.

Keywords: Al, marketing, lead, lead generation, engagement, B2B market, costumer journey,

sales funnel.

JEL Classification: M31
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ITocTanoBka mpo0JjieMu. AKIICHTH 3 TIOJIEMiKH
o710 nepesar 1 pusukiB Bukopuctanus Al (I —
mTyyHuit iHTenekt, anm. Artificial Intelligence)
B OCTaHHI POKH BIIEBHEHO 3MICTUBCS B OiK IMOIIYKY
e(eKTUBHHUX CMOCO0IB IHCTPYMEHTAPII0 MAaIlHH-
HOTO HaBYaHHS Ta IXHHOTO aKTUBHOTO BHKOPHC-
TaHHs 71 OTped OizHecy. B cydacHMX puHKO-
BUX YMOBaxX KOMIaHIi pi3HOro MmacmTaly s
NPUNHATTS YNPaBIIHCBKUX PILIEHb Ta MOOYI0BH
MapKeTUHIOBUX CTpAaTeriii MmoTpeOyloTh aHalizy
BEJIMKHMX MACHBIB JJAHUX — PO TIOBE/IIHKY KOpPHUC-
TyBadJiB Ha CaiTi Ta B COLIAIILHUX Meia, Ipo B3a-
€MO/IIF0 3 KIIIEHTAMU, PO TeHACHLIT IpoJaxy, Aii
KOHKYpeHTIB To10. CydacHe 0i3HeCc-CcepeoBUIIE
BUMarae Bij kommnaniii B2B-cexTopy Bucokoi aHa-
JITUYHOI CIIPOMOXKHOCTI, OTEPAaTUBHOCTI Ta TOY-
HOCTI MApPKETHHTOBUX PillIeHb. Y IIbOMY KOHTEKCTI
Al-TexHONOTIi CTafOTh CTPATEeTiYHUM IHCTPyMEH-
TOM MIJBUILEHHS €(EeKTUBHOCTI MapKETUHIOBOT
nisutbHOCTI. BoHM 3a0€3meuyroTh HOBHM PIBEHB
00poOKM JaHWX, IPOTHO3YBAHHS MOBEAIHKH KJIi-
€HTIB, YIPABIiHHS B3a€MOJIEIO 3 MAPTHEPAMH Ta
OTITUMI3AIli] TPOIECIB MPOAAKY.

Ha cporomni icHye umMMano cepBiciB Ta
iHCTpyMeHTIB Al, siki gomomaraioTe Oi3Hecy
y BUPILIECHH] 1 TPUIHATTI ONepaliifHuX Ta cTpa-
TETIYHUX MapKETHHTOBUX pIlIeHb. AKTyasb-
HUMHU IIPU LbOMY 3aJIUIIAI0THCS TUTAHHS BUKO-
pucTaHHs MoXxnuBocTed Al-miaTpuMku as
PI3HUX MapKETHHIOBUX aKTUBHOCTEH 1 sijmore-
Hepailii 30kpema.

AHaJIi3 OCTaHHIX JOCJHiIKeHb i myOmikamii.
bararo 3akopJOHHHX 1 BITUM3HSHMX HAyKOBIIIB,
a TaKOX TMPaKTHKIB-MapKETOJIOTIB y CBOIX IIpa-
LX BUCBITIIOIOTH 3arajibHi acleKTH BUKOpPHUC-

taHHs Al B MapketuHrosiil misuibHocTi. Cepen
BITYM3HSAHUX BAapTO BUOKPEMHTH Mpalli TaKUX
¢axiBmiB, sk 3asukoBchka . [1], IBanosa 1. B.,
boposuk T. M., 3ano3na T. I, Pynenxko A. 1O. [2],
Kapnienko B. JI., IITum A. M. [3], Moskvichenkol.,
Chebanova T. [4], Jlebenenko C. O. [5], Jlira-
Henko [., bomenuyk II., Mockamok B. [6],
Crpynrap A. [7], Tapmackina T. M. [8], Yury-
psa M. O., Kympieako K. C., Ownoopiii-
gyk [. B. [9], ymino . M. [10], Apom-/mu-
tpenko JI. O. [11] Ta in. [IpoTe B O3HaueHUX
po0oTax HEIOCTaTHbO OKpecleHO crerudiky
Bukopuctanus Al-miarpumku Oi3Hecy Ha B2B
PUHKY.

IMocTtanoBka 3aBaaHHsA. OCHOBHOIO METOIO
NOCHIDKEHHS € BHUCBITJIEHHS MOXJIMBOCTEH
Al-miaTpUMKH Ha KO)KHOMY 3 €TaIliB JIiJJOTeHe-
parii Ha B2B puHKy 1u1st ontuMizariii MapKeTHH-
TOBOI JISUIBHOCTI KOMITaH1.

Buknax oOCHOBHOro marepiaay JaocJi-
JAKeHHsl. 3a eKcrnepTHHMH oliHkamu Nathan
Benaich i Air Street Capital, y 2025 p. 97%
ONMTAHUX HUMH PECIIOHICHTIB KOPHCTYBAIHCS
Al-mmiaTpumkoro s pobounx mporecis [12].

3rimHo 31 3BiTom Pipedrive «Ctan npona-
KiB Ta MapkeTunry 2024/25» 41% pecnonnaen-
TiB (IpeAcTaBHUKIB koMmaHii Ha B2B punky)
y 2024-2025 pp. axTUBHO 3BepTaIUCA [0
Al-miaTpuMKu A 3A1HCHEHHS MapKeTHHTOBOT
nismeHOCTI [13]. locmikeHHS OCTaHHIX POKIB
MOKa3yloTh, MmO Al-TeXHOJOrii NPOHUKAITH
y BCl KITIO4OBI (PyHKIIIT MapKeTHHTY: BiJ aHai-
TUKH JAHUX 1 IPOTHO3YBaHHS MOIMHUTY JI0 YIIpaB-
TiHHA B3aeMoBimHOCHHAMU 3 KiieHTamMu (CRM)
1 aBTOMaTM3amii KoMyHikaiii (puc. 1).
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|- MeHepalia Ta oNTHMI3AWIA KOHTEHTY
(Generative Al)

- AWHAMIMHI NeHIiHMA
- iAeHTHdIKaWiA HaMipie NoKYNuis
- CHHTES NaHWX Npo KNiEHTCbRY Gasy

- TEKCTOBWHA KOHTEHT
- nepcoHanisoBaHdi Email-poscunkm
- MyNLTUROPMATHICTE

rinepnepcoxanizayis Ta ABM \
(Account-Based Marketing) /

Keanigikauia nigie Ta CKopvur
{Predictive Analytics)

- Al-areHTH
- aHani3 A3BIHKIB QNS ONTHMIZaul
CKpWNTIB

- Lead Scoring AK oUiHKa
NOTEHUIHHWY KRIEHTIB
- MPOrHO3YBaHHA BIATORY KNIEHTIE

ABToOMaTH3aLIA KoMyHiKawii Ta Cepsic
(Conversational Al)

N/

/ AHaniTUKa Ta AochRig¥eHHa pUHKY
|, (Analitycs & Research)

- aHani3 KOHKYpPeHTIR
- ATPUEYLIA MAPDKETUHTY

Puc. 1. OcHoBHI HanpsAMH BUKOPUCTaHHA Al-miaTpuMKH
JJIS1 MAPKETHHTOBOI TifJIbHOCTI KOMIAHIH

Lorcepeno: agmopcwra po3podxa

Tyt Bapro 3a3HaYMTH, IO BUKOPHCTAHHSI
Al-minrpumku Ha B2C 1 B2B punkax mae cBoi
BIIMIHHOCTI, $IKI IIOB’S3aHiI 3 OCOOJHMBOCTIMH
UX BHUIB MAapKETUHTY. MapKeTOJ'IOFI/I Ha B2B
PUHKY 3aliMaloThCs MPOJAKEM 1 MPOCYBAHHSIM
MIPOAYKTIB, SIKi HE TIepeA0avaroTh IMITyIbCHBHUX
KyMiBeIb Ta €MOIHOI MPUB’SI3KH, MPUTaAMaH-
Hux KymnieiasM Ha B2C punky. B2B punok — 11e
PO 3HIKCHHSI PU3HKIB, €()EKTHBHICTh Ta MPH-
OyTok. | HAMroJOBHINIMM BUKIMKOM Ha JAHOMY
PHHKY € HasBHICTh Tak 3BaHOi «Dark Funnel» —
TEeMHOI JHAKHU MPOAAXy, sSKa BKa3ye Ha Te, IO
B2B-nokynui npoxoxsates 60-70% cBoro Kyi-
BEJILHOTO NUISAXY HEBUIAWMUMH I KOMIIAHIH.
e Ta yactuHa HUIAXy KiIi€HTa, sKa BiJIOyBa-
eThcsl onaiin abo mo3a MekaMH TPOTPaMHOTO
3a0e3nedeHHs s aTpuOyIii. BoHa Ha3uBaeThCs
«TEMHOI0», TOMY 1110 11 BaXKKO BiZICTEeKyBatu [ 14].
AKTUBHOCTI TakKuX MOTEHIINHUX KIICHTIB HE
(IKCYIOTBCS B aHAJITHIII, TOMY 3aBIaHHS MapKe-
TUHTY — OyTH MaKCUMaJIbHO NPUCYTHIM B 1HOP-
MaliiHoMy npocTopi (depe3 koHTeHT 1 PR), m106
notpanuti B «Short listy (criMcok kaHIuaaTiB)
KiieHTa. ITHOpyBaHHS 1€ aKTUBHOCTI O3HAYaE
BTPATY 3 MOIA 30PY KPUTHIHUX CUTHAIIIB 1 HaMi-
PpiB, sIKi BIUTMBAIOTH HA JIIWKY MPOJAXKIB Ta JOXII.
OCKUTBKH IUIAX TOKYTIIS CTA€ JOBIINM 1 CKJIaI-
HimuM, B2B-mapkeTuHr MmoBUHEH OyTH Iyxe

aJaNTUBHUM 1 IIyKaTH HOBI CIIOCOOU 3aTy4eHHS
KITIEHTIB.

Al-migTpuMKa BigKpHBa€e 0araro MOXKIIUBOC-
Tel A ONTHUMI3alii Ta MIBUAKOCTI CTBOPEHHS
MEPCOHATI30BAHUX ~ MApPKETUHTOBUX  IOBiJIO-
MJIEHb Ta KOHTEHTY Ha KO)KHOMY 3 €TalliB MapKe-
TUHTOBOI JiKiKku mpoaaxy Ha B2B punky, opien-
TYIOUHMCh Ha YHIKaJbHI BHOAOOAHHS, MOBEIIHKY
Ta ICTOPIIO0 B3aEMOIN KOXKHOTO KiieHTa. Takuit
MiJXiJ JO3BOJISIE 3HAYHO IMiJBUIIUTH PIiBCHb
BITI3HABAHOCTI, PIBEHb 3aJy4CHOCTI Ta CIPHSIE
YCHIIIHIA KOHBEpCli TMOTEHIIMHMX KIIEHTIB
y TIOCTIHUX.

OCHOBHOIO METOI ICHYBaHHS MapKETHH-
rOBUX JIHOK Mpojaxy € JiJoreHepaiis, ToOTO
AKTUBHUH 1 KOMIUIEKCHUH MPOIIeC MOIITYKY 0Ci0,
SKI TIOTEHITIHHO MOXYTh OyTH 3alliKaBICHUMH
y TOBapax / mociryrax KOMIMaHii, a TaKO>K KOMYHI-
Kallis 3 HUMH JIJIs1 OTPUMaHHS KOHTaKTHHUX JTAHUX
3 METOI0 PO3BUTKY B3aeMoBinHOCUH. KiHIleBwHii
eTamn JiJoreHepanii — 3HalTH MOTEHI[IHHUX KJIi-
€HTIB, SIKI 3/1aTHI CTaTW iICHYIOUUMH. SIKIIO po3-
IJSIIATH JIIZIOTEHEPaLlito 3 MPU3MH MAapKETHHTY,
TO 1ei mporec (POKyCyeThCsl Ha TOILIYKY 3alli-
KaBJICHUX TIOTCHI[IMHUX KJIIEHTIB 1 BCTAHOBJICHHI
3 HUMHU MEPBUHHOTO KOHTAKTY JAJISi OTPUMAaHHS
JaHUX 13 MOJAJBIINM CIIJIKYBaHHSM 1 KOHBEpTa-
mieto. LIngax moxkymis Ha pHHKY PO3MOYUHAETHCS
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Ha OJHOMY 3 €TalliB JIijoreHeparii, KoIu BiH
MOYMHAE [[IKABUTHCH MPOAYKLIEIO 1 IIYKATH PO
Hel iHpopMaIito B Pi3HUX KaHAIaX KOMYHIKaIlii.
Amxe Ha B2B puHKy KIli€eHTaMH € OpraHi3oBaHi
MOKYTIl, Y OLIBIIIOCTI BHMAAKIB MaKCHMAaJIbHO
KacTOMIi30BaHi, a, OTXKe, Taki, Kl MOTPeOyIOTh
MaKCHUMaJbHOI TIepcoHami3alii iHpopmariii.

[Iponec nigoreneparuii Ay komnaxiii Ha B2B
PUHKY MOJKHA YMOBHO TIO/IUTUTH Ha TIEBHI €Tary,
0 SKHX BapTO BIJIHECTH TUIAHYBaHHS TaKoOl
JISITTEHOCTI, TPOBEICHHS PETEIbHUX TOTEPEIHIX
1 CUCTEeMAaTUYHUX MAapKETUHTOBUX JIOCIHIJIKECHb,
CEerMEHTAllll0 IJIbOBOI ayAuTOpii 1 CTBOPEHHS
JUIst Hel BIATIOBITHOTO KOHTEHTY, MOOY/IOBY B3a-
€MOBIIHOCHUH 13 MOTCHIIMHUMHU MOKYIISIMU TSI
MEPETBOPEHHS iX Ha KITIE€HTIB (pHC. 2).

Ha koxHOMYy 3 1UX €TamiB MapKeTHH-
TOBOi [JISTBHOCTI MOXKHA 1 BapToO 3ajydaTH
Al-miarpumky. Ha erami anamizy i ruiaHyBaHHS
BaYXIIMBHMH € 3aBJJaHHS, OB’ 3aHi 3 pO3POOKOI0
1 BIPOBAKEHHSIM CTPATEriuHOTO W KOMILJICK-
CHOTO MIiJIXOMy JO TpOlecy TeHepamii MOTeH-
MiHHUX KTieHTiB. KITlo9oBi i eramy aHamizy
1 TUTaHyBaHHS, HAa SKHUX BapTO 30CEPEIUTHCH
Yy MapKETHHTOBIN JiSITHHOCTI:

1. inp 1 — aHamiz mMoTo4YHOI €(EKTUBHOCTI
JmiforeHepanii, SKUil BKIIIOYA€ aHaNi3 HasBHHUX
MeTpuk Ta KPI, aHai3 HassBHUX JaHUX PO KITi-
€HTIB, BU3HAUEHHS CIIA0KUX 1 CUJILHUX CTOPIH.

_ Etan 1
[ AHanms i
- NNaHysaHHA T
et & )
A A
_ Evan 6 Nt - Evan 2
onTimizags | | - S0BHIWHI
IBITHICTE / AocngHeHHs
.\\ . /
T
; Eran 5 Eran 3
. Nobygosa | CermeHTawyna
B33EMOZRAZKIB L ayauTopi
-\ . J / .
\-,,,___ﬁ_;,..-‘ / Eran 4 \
Pospobka @
KOHTEHTY |

Puc. 2. ETanu npouecy Jgigoresepauii
AJIsl KomnaHiii Ha B2B punky
IDicepeno.: asmopcoka po3pobka
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2. 1i1p 2 — BCTAaHOBJICHHSI METPUK JIJIsI TCHE-
partii 1B, IKi MOKHA BUMipIOBAaTH, BU3HAYCHHS
JIOBTO- 1 KOPOTKOCTPOKOBHX 3aBIaHb, BCTAHOB-
JICHHS] KOHTPOJIbHUX TTOKAa3HHKIB.

3.1ime 3 — po3pobka (peiiMBOpKy 3armia-
HOBAaHMX MAapKETHHIOBHX 1 PEKJIIAMHUX KaMIia-
Hii, sIKa BKJIIOYA€ CTPYKTYypHU3allil0 KaHAIIB Ta
IHCTpYMEHTIB JIiIOTeHepallii, TUIaHyBaHHs PO3-
MOJUTY pECypCiB, 3aly4eHHS KaApiB 1 BCTaHOB-
JICHHS TepMiHiB.

Y Ttabn. 1 nomaHo omHMC IHCTPYMEHTIB
Al-miarpumku, SKi 30aTHI JOTIOMaraTH y peali-
3al1ii KO’KHO1 3 TPHOX I[JIEH NEPIIOTro eTaty.

Etan 3xificHeHHs 30BHIIIHIX MapKETUHTOBUX
JIOCHIDKeHb s JrioreHepanii Ha B2B punky
nependavyae MOUTYK 1HCAWTIB IIOJ0 PUHKOBUX
TPEH/IiB, KOHKYPEHTIB Ta MOTECHLIWHUX Ii/iB
Juis GopMyBaHHS cTpaTeriit kommnanii. s ioro
3MiACHEHHS TIOTPIOHE 3a0e3MeYCHHS] BUKOHAHHS
TaKUX IIJICH:

I.IIime 1 — mpoBeneHHsI aHami3y PHUHKY,
30ip MaHWUX TpPO Tajy3eBi TPEeHIM Ta IUHA-
MIKy PHUHKY, BUSIBJICHHS HOBHUX MOXJIMBOCTEH
1 3arpo3, ¢opMmyBaHHs 0a3u JaHMX MPO PHUH-
KOBI 1HCAWUTH.

2. Hinb 2 — KapTyBaHHA KOHKYPEHTHOTO JIaH/I-
madTy, IKUi iependadae aHami3 cTpareriii KoH-
KypEeHTIB, MOHITOPUHT MPOTYKTOBUX IPOTO3H-
1[ill KOHKYPEHTIB, aHa13 KJIIEHTIB KOHKYPEHTIB.

3.Line 3 — 30ip comianbHO-AEMoOrpadiy-
HUX JaHUX KII€HTIB, 1AeHTU(IKAIIS TOTCHIIN-
HUX JIi/1iB, CTBOPEHHS NEePCOHAIBHUX MPOd1iliB
JIiB.

Y Ttabm. 2 TmNOmaHO OMUC IHCTPYMEHTIB
Al-miaTpuMKH, 1O 37aTHI COPUITH peasizamii
KOXHO1 3 TPhOX LTI Jpyroro eramy JiJoreHe-
pariii.

Tpertiit eran npouecy nigoreHepaiii Ha B2B
PUHKY TIOKIMKAaHUH CErMEHTYBaTH IIJIbOBY
ayJIuTOPIIO, 31MCHIOBATH KaTeTOpU3aIliio MOTEH-
MIHHKUX JIIB HAa YiTKI CETMEHTH 1 mepeadadae
($hOoKyCyBaHHS Ha TaKUX ITISX:

1. ine 1 — BU3HAUEHHS KPUTEPIIB CETMEHTa-
1ii, po3poOka (peiiMBOpKY cermeHraiii i Bai-
Jarist 3MiHHUX CEeTMEHTaLlii 3a I0TIOMOT0I0 PUH-
KOBHX 1HCAHTIB.

2.1inp 2 — akryamizaiis JaHUX MpO JIiJIB,
30ip AeTanbHOI 1HGOpPMAIIIl IO KOXKHOMY 3 HUX,
BUKOPUCTAHHS JIEKUIBKOX JOKEeped Ui OTpH-
MaHHA 1HopMallii, peryiasipHe OHOBJEHHS Ta
MiATPUMKA JaHUX IS CETMEHTAIII].

3. Linp 3 — kareropusaiiisi Ta mpiopUTe3alis
JiB, TPU3HAYEHHS KOXXHOTO 3 JIIIB J0 Hai-
OUIBII BiAMIOBITHOIO CErMEHTA.



Hionpuemnuymeo i mopziena. Ne 47, 2025

Tabmuns 1

Al-minTpumka aHaJi3y i IVIaHYBaHHS JIiloreHepauii A1 koMnaHiii Ha B2B punky

isb etamy

aHaJi3y i IncTpyment {&I-m)npanI, ®oxyc Al-nigrpumicu Pe3y.m,T.aT nas B2B
IUIAHYBaAHHS JIHK 0i3Hecy

JizoreHepanii

O0po0biisie BenMKi MacHBU

;ﬁf)zp)Ma EiI'l' OBaHol OTpHrMaHHS TOTOBOTO
1. CunTes CoNote pmamt ,. | cmmucky miii (Action Items)

. (TpanckpuOartii iHTEpB 10, X N

JTAaHUX (https://www.conote.ai/) Ta pO3yMiHHS OOJeH KiTieHTa

HOTATKH 3yCTpivei) i
00Mpae 3 HUX TOJIOBHI
TEMU Ta IHCANTH.

0e3 TO/IMH PyYHOT'O aHaI3Yy.

2. benumapkinr
e(heKTUBHOCTI

Comparables.ai
(https://www.comparables.ai/)

ABTOMaTH4HO 30Hpac
JlaHl PO KOHKYPEHTIB
a00 PUHOK 1 MOPIBHIOE iX
3 IOKa3HUKaMH KOMIIaHii,
CTBOPIOE Bizyai3ailito
JTAHUX.

BusnaueHHs peanbHO1
TO3MLIIT KOMITaHii Ha

PHHKY, TOPIBHSHHS

3 KOHKYpEHTaMH,
BUCBITJICHHS CJTA0KHX
CTOpIH (HaNpUKIa,
TIOPIBHSHHA BAPTOCTI Jija y
TIOPIBHSIHHI 3 IHIIUMH).

3. I'enepariis

C1BOpIOE Bi3yallbHI

CTPYKTYPH, CXEMHU
TMPOILIECIB, AiarpaMu

[IBunka Bizyamizaris
CKJIQJTHUX CTpaterii
(HarpuKIaa, KapTu NUBIXY

¢bpeliMBOpKiB Miro (https://miro.com/) (UML, Mind Maps) kiierra — CJM), mo
Ha OCHOBI TEKCTOBOTO JIO3BOJII€ KOMAH/II IITBHIIIIE
3aInTY. CHHXPOHI3YBaTHCSI.
IDicepeno: asmopcoka po3pooxa
Tabmurs 2

Al-miaTpuMKa eTanmy MAPKEeTHHIOBHUX 30BHILIIHIX JOCTIIKEeHb Yy Npoueci Jigoresepamii
AJIsl KomIaHiii Ha B2B punky

Linb eTamy
o IncTpyment Dokyc PesyabTar
30BHIlIIHIX . . . .
. Al-mixTpUMKH, JTIHK Al-miaTpumMkn s B2B 6iznecy
JAOCJTiZKeHb
306ip Ta aHami3 Homnomarae roBoputu
. S 1HaHCOBUX 3BITIB MOBOIO KEpiBHUIITBA
1. Anais FinListics ;b OizHec-1IiIeH (C-level) l2)6r I;I{TOB FOUn
PUHKY (https://finlistics.com/) " L » 00IPY 4
MOTCHIIIWHUX KITIEHTIB | MPOMO3HIIiI0 (HiHAHCOBUMH
Ta PUHKY. nokaszHukamu ta ROL
CTBOpIOE BIPTyaIIbHUX
KITIieHTIB (ndpoBi S
(1 (I}p MuTTeBa Baigaiisg rinores3
. KIJIOHWY), SIK1 :
2. Al- SyntheticUsers . . Ta €KOHOMIs Yacy Ha
: BIJIMIOBIIAIOTH . \ :
MIEPCOHU (https://www.syntheticusers.com/) MIOTITYKY Ta iHTepB IOBaHHI
Ha MUTaHHS PO o
peanbuux KiaieHTIB (SME).
MPOAYKT, MpoOIeMH Ta
BIIOZOOAHHS.
ABTOMaTHuHE [IBuaka imeHTHDIKAIIIS
BUTSTYBaHHS comiapHO-AeMorpadigHuX
3. Be0O- Kadoa HECTPYKTYPOBAHUX JTAaHUX Ta MOHITOPUHT
ckperninr | (https://www.kadoa.com/) JaHUX (TEKCT BaKaHCIH, | aKTUBHOCTI KOHKYPEHTIB
CIHMCKH, KOHTAKTH) 3 | (HANPUKIA[, IUIAHU
THCSY BeO-CalTiB. HanMy).

Lorcepeno: asmopcvra po3pobka
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VY Tabn. 3 nogaHo AeTai3aliio IHCTPYMEHTIB
Al-miaTpuMKy, SKi MOXKYTh 3a0€3MEUnTH pealti-
3aI1if0 KOKHOT 3 TPHOX LI TPETHOTO eTaIty.

Ha erarmi po3po6xu 1 CTBOpEHHSI BIJIIOB1IHOTO
KOHTEHTY 1 BIIPOBA/DKCHHS IEPCOHATI30BAHOT
KOHTEHT-CUCTEMH i1 CTBOPEHHS MOB1IOMJICHB,
aJanToBaHMX TiJ moTpebu kiieHTiB Ha B2B
PHUHKY, BOXJIUBUM € (DOKYC Ha TAaKUX LILIAX:

1. Hinb 1 — cTBOpEeHHSI KOHTEHTY 3 BpaxyBaH-
HaM 1wpixy kmenta (Customer Journey), pos-
poOKka amanTUBHUX MIA0JIOHIB KOHTCHTY 1 aHai3
OpeHMHTY KOMITaHii J1ijia (U1 aaanTallii CTHITIO).

2. Iinp 2 — 3anpoBaJKeHHsI CTpaTeriit mepco-
Haji3amiil 1 BUKOPUCTAHHS MOBEIIHKOBUX JTaHUX
JiJ1iB, TPYIYBaHHS 3MIHHUX MEPCOHANI3aIi s
KO>KHOTO CErMEHTA JIiIiB, BaJIiJallis 1[UX JaHUX.

3. inp 3 — onTuMizaliist KOHTEHTY Ui PI3HUX
TOYOK B3aeMOIil 3 IMOTEHIIWHUMH KIIIEHTAMU
yepes aganTarlito GopmMary KOHTEHTY IS pi3HUX
KaHaJiB KOMyHiKaIlii.

VY Tabn. 4 HaBeneHO AeTali3alilo IHCTPYMEH-
TiB Al-MiATPpUMKHN y CTBOpEHHI MEpPCOHANI30Ba-
HOTO KOHTEHTY /it B2B-criokuBadis.

Ha erani cTBOpeHHs 1 moOyqoBH aBTOMAaTH-
30BaHOTO TIPOLIECY B3aEMO3B’S3KIB 13 TOTEH-
UIHHUMU JIiJaMd BapTO CKOHIIEHTPYBAaTUCS Ha
MOCATHEHHI TAaKUX IIiJIEH:

1. Linb 1 —po3podka mpoiiecy B3aEMO3B’SI3KiB,
CTBOPEHHS KapTH BCIX TOYOK B3a€EMOIIi 3 JIiJamMH,
BH3HAYCHHS YACOBHX PAMOK Ta TOYOK KOHTAKTY
(touch points).

2.Uinp 2 — HajamTyBaHHS MEPCOHANI30-
BaHUX IIOBIJIOMJICHb 32 JIOTIOMOTOIO aJarTHB-
HUX HIA0JIOHIB 1 CTBOPEHHSI aBTOMAaTHU30BaHOTO
IpoIIecy.

3. inb 3 — mocuieHHs 3aIy4eHHs 1 B3aEMOJIIi
3 MOTEHIIMHUMH KJII€EHTAMH, BiJICTEKEHHS MPO-
LeCy 3ajydeHHs, KOOpAMHALS IepcoHami3alii
Ta y3ro/KEHHS MapKETHHIOBUX /11l 13 KOMaH/I010
MPOJIAXIB.

[Iporiec moOyoBM B3a€MO3B’SI3KIB 13 TTOTEH-
MIHHUMH KJIIEHTAMU € KIFOYOBUM Y JIMII JIiJ10-
reHepailii, OCKUIbKH J03BOJIIE (PEHMBOPKY
MpaloBaTh caMe 3 THMHU TOYKaMH JOTHKY 3 KJIi-
€HTaMHU, K1 IPUHOCATH HAaHOUIbIITY Map>KUHAIIb-
HicTb. Lleil mporec MoXke MaTu pi3Hy CTPYKTYPY,
npoTe HOro Bizyasizallisi T03BOJISIE YiTKO MPOCTe-
JKUTH 1 IUIAX MOKYILS, 1 MOXKJIMBI 1HpOpMaIliiiHi
Oap’epu Ha HBOMY. JlOo mpuKIamy, IOIIHHO
HABECTU OMH 13 BapiaHTIB aBTOMAaTH30BAHOTO
nporecy moOylnoBH B3a€EMO3B’SI3KIB 13 JigamMu
3 (pokycyBaHHSIM Ha KOHTEHTI 1 MOBIIOMJICHHAX
y comianpHiil Mepexi LinkedIn (puc. 3).

Koxen moTuk B3aemomii 3 JJIOM y IbOMY
mpoiieci Mae cBoto MeTy. B 1 Tourii 1oTuKy Bax-
JUBO JOCATTH 3allydyeHHs JiJa 10 Mepersiay
aKTUBHOCTI TIpo(iIF0 KoMIaHii. 2 JOTHK PO3-
IISIIAETHCA SIK 1€ OJMH «XOJIOAHUIY JTOTHUK IS
MiJBUIICHHS PiBHA 0013HAHOCTI, 0€3 MPsSIMOTro
KOHTaKkTy. TapreroBaHa pekiaMa B 3 JIOTHUKY
OpIEHTYETHCS HA JIia, SIKUM MPOSIBUB MEPBHHHY
aKTUBHICTb. 4 JOTHK — II€ MepIle npsiMe, Tirnep-

Tabmums 3

Al-miaTpuMKa eramy cerMeHTAuil JidiB y nmpoueci Jigoresepanii 1y komnaxii Ha B2B punky

116 eTan
CI(IBFMeHTaII)ifl' Incrpyment
. . Al-nmigTpumMKm, JiHK
JigiB

Dokyc
Al-nigTpumMku

Pesynbrar
s B2B 6iznecy

HubSpot

1. CRM-anani3 (https://www.hubspot.com)

Amnanizye nani y CRM,
BKJIIOUAIOYU TPAHCKPHIIIIIO
JI3BIHKIB Ta 1CTOPIFO
B3a€EMOJIIH.

BusiBisie 3akoHOMIpHOCTI
YCHIIIHUX MTPOAXKIB Ta
JIOTIOMara€e BCTAaHOBUTH
KOPEKTHI KpHUTepil
CKOPHHTY JIiIB (XTO €
«TapsiauM» JIJIOM).

2. IToBemiHKOBI
KOTOPTH

Heap
(https://www.heap.io/)

ABTOMaTHYHO 3HAXOJHUTH
TpyI# KOPUCTYBadiB 31
CXOXKOIO MTOBEIIHKOIO Ha
caiiTi abo B MPOIYKTi.

Jlormomarae onTuMi3yBaTH
HIISX KOPUCTyBaya
(Customer Journey) Ta
BU3HAYUTH, SIKi J1ii By Th
JI0 KOHBepCii.

3. Knacrepuuit
aHasi3

Optimove
(https://www.optimove.com)

Al-anropurmu
aBTOMAaTUYIHO TPYIYIOTh
JIIIB Ta KJIE€HTIB Ha YiTKI,
B3a€MOBHKJIFOYHI CETMEHTHU
3a Oararbma 3MIHHUMH.

3ale3neuye BUCOKOTOUHY
Al-cermenrartito (L{inb
3), 110 € OCHOBOIO JIJIst
rineprepcoHati30BaHuX
kamnanii (ABM).

owcepeno: asmopcvka po3pobka
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Tabmuus 4
Al-minTpuMKka eranmy po3po0KH KOHTEHTY Ui KoMIaHii Ha B2B punky
i, erany Incrpyment Poxkyc PesyabTar
po3podku . . . .
ixin Al-migTpuMKH, JiHK Al-miaTpumMKkn s B2B 6iznecy

1. ITepconamni-
3alisl KOHTEHTY
B peaIbHOMY
qaci

OptiMonk
(https://www.optimonk.com/ai/)

Apnanraiiist KOHTEHTY Ha
BeO-caliTi (CTUIMBArOYi BiKHA,
OaHepH) Ha OCHOBI IOTOYHOI
MOBEIIHKA KOPUCTYBaua,
Jokepena Tpadiky 9u ictopii
TEPETIIsIB.

301bIIeHHS
KOHBepCii Ha CailTi,
OCKUIBKH JIiJ 0aYUTh
HaOLIbII pesIeBaHTHY
MIPOTTO3UILI0 Y
MOTPIOHMI MOMEHT.

2. I'imepmiepco-
HaJi3amis

Hyperise
(https://hyperise.com)

BOynoByBanHs
MIEPCOHATI30BaHUX
eneMeHTIB (iM’s JTija,
JIOTOTHII HOr0 KOMIIaHil,
CKPIHIIIOTH HOTO CanTy)
IpsIMO B 300pakeHHs, B1JEO
a0o JICHIIHT .

Pi3zke miagBuneHHs
PIBHS 3aITydeHHS
(engagement) Ta
noBipu y cold
outreach Ta email-
KaMTMaHisX.

3. Onrrumizaris
KOHTCHTY

Heybase
(https://www.heybase.i0/)

ABTOMaTHYHE CTBOPECHHS
IHIUBITyaTbHUX,
aJlanTOBaHUX TPe3eHTAIlIN
Ta KOMEPLIHHUX
MIPOTIO3UIIIH, SIKi
BiJIMOB1/1al0Th KOHKPETHUM
iHCalTaM 1mpo Jija.

[TinTpumka ceins-
KOMaH/I! — TIpU
IIbOMY OTPUMYIOThCS
TOTOBI, TapreTOBaHi
Marepiai, o
MIPHUCKOPIOE
YKJIaJIeHHS YTOJIH.

Licepeno: aemopcoka pospooka

1

TOYKa OOTUKY

Mepernapg
npodimo
LinkedIn

2
TOYKa JOTUKY

Bnogo6aHHA
aonucy

TO4YKa OOTUKY

MoBigoMneHHA B
Linkedin

4 6
TOYKa [OTUKY

MoBiJOMNEHHA

TapretoBaHa
peknama

3
TOYKa AOTUKY

LlinboBa
CTOpiHKa

5
TOYKa AOTUKY

MNepcoHanizoBaHe

KoHeepcin
nipa

Puc. 3. Ilpukiag aBTOMaTH30BAHOTIO MIPOLECY eTaIry NO0YyI0BH B3a€MO3B’A3KiB
i3 moTeHUiifHMMHU KJIiEHTaMHu B conianbHii Mepexi LinkedIn
A komnasii Ha B2B punky

Lorcepeno: agmopcvka po3podxa
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NIEPCOHAJII30BaHE MTOBIIOMIICHHS, SIKE MOXKEe Oy TH
cTBOpeHe 3a jpomnomororo Al. 5 gotuk nepen-
Oavae mepexif Jia Ha TMepCOHATI30BaHUI JIeH-
JIIHT, CTBOPEHUI Ha OCHOB1 XapaKTEpUCTHK HOTO
cerMeHnTa. 6 1oTHUK — noBigomiieHHs B LinkedlIn,
SIKIIIO JIiJT HE CKOHBEPTYBABCS HA JICHAIHTY.

Jns 3abe3meyeHHsS JOCATHEHHS IiJICH
eTamy noOyJI0oBU B3a€MO3B’S3KiB 13 MOTCHITIH-
HUMU KIIEHTAMU KOMIIaHIsI MOXE BUKOPHUCTO-
BYyBaTH HACTYIHI IHCTpYyMeHTH Al-miaTpumMku
(Tabu. 5).

3aKTIOYHMI eTarl JIiJoreHepalii — ONTHMI-
3aiist 1 3BITHICTb, JI03BOJIIE ABTOMAaTHU3yBaTH
CTpaterii 1 TaKTUKHW TeHepallii JiJiB Ha OCHOBI
JaHUX TPO €(PEeKTUBHICTh AJISI MaKCHMaJbHOTO
30UTBIICHHS PE3YJBbTaTIB Ta KOHIEHTPYETHCS Ha
IOCSATHEHHI TaKUX IIIJIEH:

I.I{imp 1 — mpoBa/pKeHHS aHATITUYHHUX
IHCTPYMEHTIB, IHTErpallisi 3 HasSBHUMU CHUCTE-
MaMmu.

2. 1inp 2 — aBroMaTru3allis MPOIECIB 3BIT-
HOCTI, CTBOPEHHS CIEIiali30BaHUX AanmOopiB
1 HaJIaIITYBaHHS CUCTEM CIOBIIICHb.

3.ine 3 — mnocriiiHuil nepersin  edek-
TUBHOCTI, TUIAHYBAaHHS PETYIAPHUX OIJISIIIB
Ta aHalli3 KIIOYOBUX METPUK «CMapKETHHTY
(smarketing — moenHaHHA MpoAaxiB 1 Mapke-
TUHTY).

JIOCATHEHHIO IHUX LiJIeH MOXe CIIPUSTH BUKO-
pUCTaHHS TMOJAaHUX y Talm. 6 I1HCTPYMEHTIB
Al-miaTpuMKH.

[IpencraBnenuii mecrtueranauii GperiMBOPK
SIBJISIE COOOIO IITICHY, eMITIPUYHO OOTPYHTOBaHY
METOJIOJIOT1IO JJIT ONTUMI3aIlii poIIeCiB reHepa-
uii miaiB (Lead Generation) y cermenTi Business-
to-Business (B2B). KirouoBa BiAMIHHICTB ITi€T
MOJIENI B TPaJMIIMHUX JIHIWHAX TT1IXO/IB
nojisirae y BrnpoBakeHH1 Al sik Hackpi3HOT Tex-
HOJIOT11, 10 3abe3medye aganTHUBHICTh, TiIep-
MepPCOHAITIZAIlII0 Ta MacITabOBaHICTh Ha BCIX
piBHAX B3aeMofii. dpeiiMBOpK (GYHKLIOHYE SIK
3aKpHUTa CHUCTEMa TOCTIMHOTO BIOCKOHAIICHHS,
ne GiHampHUMA eTan onTUMi3allii 6e3mocepeHbo
Mij1ae KOPEKIil MOYaTKOBI JiarHOCTHYHI Tapa-
MeTpu. B Tabmn. 7 mpencraBiieHO y3arajJbHEHY
CTPYKTYpPY (hperiMBOpKY.

Mertonosnorist iHTerpye nmpuHUunu Account-
Based Marketing (ABM), ¢okycytouucr Ha
[[IHHOCTI BUCOKOSIKICHUX JIIiJiB, Ta KEPyEThCA
kounerniieto Customer Journey Mapping (CIM).
Etanu QpeliMBOpKYy He € 130JIbOBAaHUMH: BOHU
dbopMyr0Th Oe3nepepBHUN ITUKJI, 110 BIATIOBIAAE
moneni Plan-Do-Check-Act (PDCA) y cdepi
1 poBoro MmapkeTunry [15].

[TpoananizoBanuii (ppeiiMBOpPK € J1€MOH-
CTpali€l0 TOro, 1mo cydacHuil B2B-mapkeruHr
NEepelIioB BiJ IHTYITUBHHX Ta pPEaKTUBHUX
Il 10 HayKOBO OOIDPYHTOBaHOi, MPOAKTUBHOI
Ta anropuTMiyHOi cTparerii. Bukopucranss
Al-iHCTpYMEHTIB Ha KO)KHOMY €TaIll JIiIoreHepa-
il He MPOCTO MPHUCKOPIOE MpolLiec, a 3abe3neuye
CHCTEMHY IIepeBary uepes:

Tabmuus 5
Al-minTpumka erany no0y10BH B3a€EMO3B’SI3KiB i3 Jigamu 1Jis1 komnaHii Ha B2B punky
Hinb eTanmy
noodynoBu IncTpyment . Pesyabrar nus B2B
YA S TPy . ®oxyc Al-miaTpuMKn yJabTat i
B3ae€MO3B’si3KiB |  Al-minTpumku, JiHK 0izHecy
3 JligamMu
ABTOMaTH3aris 3abe3mnedye MOCiI0BHY,
1. PozymHi MYJIBTHKaHATBHUX aBTOMATH30BaH
aBTOMZTHSOBaHi Salesrobot HgCHiHOBHOCTeﬁ - JOCTaBK ¢
, (https://www.salesrobot.co/) . . Y.
3B’SI3KU nepersiy npodinis, Jaliku, |MEepPCOHANII30BAHOTO

CUHXPOHI3AIIis JTiH.

KOHTEHTY JIO JIiJIiB.

2. KpearuBHuii
aHai3

Loom
(https://www.loom.com/ai)

AHai3 e()eKTUBHOCTI
Bi3yaJIbHHUX Ta
BiJlcoMaTepiaiiB s
MOJANIBIIO] OIITUMI3AIl].

Jlormomarae 3po3yMiTH,
ki BizyanbHi follow-up
Marepiajai BUKIUKAIOTh
HaNO1JIbLIe 3aJIyYeHHS Y
PI3HUX CETMEHTaX.

CTBOpeHHs Ta IHTerpais

. MIEPCOHATI30BAHUX engagement
3. epconaniso- | Loom BiII[)COHOBiI[OMJ'IeHL ga 1%0(% ,uHHazlia
BaHi follow-ups |(https://www.loom.com/ai) pAK
(HarpyKIIaI, Ul TOAJIBIINX | IEPCOHATI30BAHUX
JUH TTicTst mpe3eHTallii). follow-ups.

ITocunenus B3aemomii

owcepeno: asmopcvka po3pobka
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Tabmuis 6
Al-minTpumka eranmy onTuMisauii i 3BiTHOCTI 119 KoMnaHiil Ha B2B punky
UIb eTan
i erany. Incrpyment . PesyabTar njus B2B
onrTumizamii i . . ®okyc Al-miaTpumMKu .
. . Al-miaTpumKkH, JiHK OisHecy
3BiTHOCTI
ABTOMaTHyHe
1.36ip T2 M AKJIFOYEHHS IO BCIX 3abe3mneueHHs € TUHOT
oé’e gaHHH Supermetrics mkepen naanx (Facebook |mpaBmuBoi KapTHHH
I[aHI/II[X (https://supermetrics.com/) | Ads, Google Analytics, e(heKTUBHOCTI 17151 BCiel

LinkedIn Ads) i
IIEHTpaJi3allisl METPHUK.

xoMauau (L{inb 1).

1. Tpanchopmartis
Ta aHaJl3 JaHUX

Supermetrics
(https://supermetrics.com/)

ABTOMaTH3aris 3BITHOCTI,
CTBOpPEHHS KAaCTOMHHX
IIOJIIB Ta [IBUJIKE
noOymyBaHHsI 3BITiB 32
1a0JI0HaAMM.

Buxonanus Limi 2
(ABTOMaTH3aIIISA
3BITHOCTI), IIIO JTO3BOJISIE
KoMaH I (poKycyBaTHCS
Ha 1HCaWTax, a He Ha
300pi 1aHHX.

1. Axryamizaris
3BITHOCTI

Supermetrics
(https://supermetrics.com/)

Excnopt Ta inTerpartist
AQHAJITHYHKUX JTAHUX Y
Bl-inctpymentu (Power
BI, Google Sheets) nust
MIPOrHOCTUYHOI aHAJII TUKH.

3abe3nevyeHHs
Oe3nepepBHOTO
BJIOCKOHAJICHHSI CTpaTerii
Ta BYaCHa KOPEKIIis
kamnanii (Lus 3).

orcepeno: asmopcvra po3pobka

Tabmurst 7
Y3iaraabHenuii B2B-mapkeTunrosuii ¢ppeiiMBopk Jinorenepauii 3 Al-nmixrpumkoro
Hpuxaagu
Ne| Eran giliku Kurouosi widi Hanpsim Al-ninTpuMkKu | iHCTpyMeHTIB
Al-miaTpumkn
. . Cunres gaHux
S Po3yminHS €(eKTUBHOCTI, JQHHX, CoNote,
Bayrtpimnii . .. |OeHUMapKiHT .
1 . BCTAHOBJICHHS BUMIPIOBaHUX ITUICH, . . |Comparables.ai,
aHaIi3 e(heKTUBHOCTI, TeHepartis :
po3po0Ka CTPYKTYpH KaMIaHii . . Miro
(bpeiiMBOpPKiB
SoBHILLHi AHaJi3 pUHKY, KapTyBaHHS LlenTpanizoBanuii B2B FinListics,
2 nocnimkenns | KCHKYPEHTHOrO nanamadTy, 30ip  |anamis, Al-mepconu, Be0- | SyntheticUsers,
COIIAIbHO-IEMOTpadiYHUX JaHUX | CKPEUITIHT Kadoa

3 CermMedraris

BusnaueHHs KpUTEpiiB,
BIIPOBA/KEHHS 300py JaHMX,

CRM-ananis, moBeIiHKOB1
KOTOPTH KOPUCTYBaUiB,

HubSpot, Heap,

MOCTIHHNUN Tieperisiy epeKTUBHOCTI

KaCTOMHHUX Jarmoop/iB

171iB KaTeropusallis Ta nplopuTe3aiis . . Optimove
s areropusatl p1op H KJIACTepHUH aHaJl3 p
JijiB
ITepconamizaris B
CTBOpEHHS IOTOKY KOHTEHTY, : .
. peanpHOMY 4aci, OptiMonk,
Po3pobxka BIIPOBAJKEHHS CTpaTerii . o :
4 . N rireprepcoHa3anis, Hyperise,
KOHTEHTY nepcoHai3alii, onTUMizarist . .
. . TepCOHATI30BaH1 Heybase
KOHTEHTY JJIsl KUTbKOX KaHaJIiB .
MaTepiaiu Juis MPOAAXKY
Po3ymH1 aBTOMaTH30BaH1
[ToGynoBa Po3pobxka nporiecy, HanamTyBaHHS oY . Salesrobot,
. . . 3B’SI3KU, KPEaTUBHUI
5 |B3a€MO3B’S3KiB | IEPCOHAII30BAHUX TIOBIIOMJICHD, . . . |Loom, Apollo/
. ... | aHAJTI3, IepCOHaTI30BaHi
3 migamMu MOCHJICHHS 3aTy4YeHHS Ta B3a€EMOIi1 Outreach
follow-ups
BrnipoBakenHs nepeaoBux Supermetrics
L poBail 1A TICPC/IOBH ABTOMAaTH30BaHA P ’
OnTuMmizanis Ta | aHaJITUYHUX IHCTPYMEHTIB, . Google
6| . . . . . |aHaJITHKA, CTBOPEHHS .
3BITHICTb aBTOMATHU3ALl1s IIPOLECIB 3BITHOCTI, Analytics 4

(Al-moaymi)

owcepeno: asmopcvra po3pobka
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— MOCTiiiHE YCYHEHHS HETOYHOCTEH Ta JItOJ-
CBKOTO (pakTOpa y MpUIHATTI pillICHb;

— MacmTaboBaHy rinepriepcoHai3alito,
HEMOXKITUBY TIPH pyYHOMY BUKOHAHHI,

— eMITipuYHE 0OTPYHTYBaHHS KOKHOI TAaKTHY-
HOT 11ii Yyepe3 IHTerpOBaHy 3BITHICTb.

Takum ymHOM, (pEVMBOPK € HEOOX1IHOIO
CTPYKTYpHOIO OCHOBOIO aiisi B2B-opranizariiii,
SIK1 IParHyTh AOCATTH CTIHKOTO, IPOTHO30BAaHOTO
3pOCTaHHs B yMOBax LM(POBOi TpaHChopMaIlii.
Bin oxormuttoe mporiecu Biag BHYTPIITHBOTO aHa-
J3y 70 ONTHMI3aIlii Ta 3BITHOCTI, SIBJISIE COOOO
IIPaKTUYHE BTUICHHS KOHLENTyaJlbHOI MoOpeni
Al-miaTpuMKu MapKeTHHIOBOI MisUTBHOCTI Ha
B2B punky (puc. 4). Lls Monenb miaTBepaxKye,
IO yCIITHA MapKETHHIOBa CTpATEerisi B cydac-
HUX YMOBAaX € HE IOCJIJOBHICTIO 130J1bOBAaHUX
Iii, a 3aMKHEHOI0, alalTUBHOI E€KOCHUCTEMOIO,
ne Al-aaropuTMu BUCTYNAIOTh SIAPOM, K€ CIIO-
Jy4ae BXiJIHI pecypcu / KOMIIETeHIIi 3 Mapke-
TUHTOBUMH (PYHKIISIMU / IPOLIECAMH.

AHami3 mpeacTaBiIeHOro PpeMBOpPKY depes
MPU3MYy KOHIICTITYaJIbHOI MOJENi YITKO JIOBO-
JUTh, 0 €(EeKTUBHA MAapKETUHIOBA JISIbHICTD
Ha B2B punky TpanchopmyeTbcs B caMOpery-

'W}P\
Jusn

EN
=7

Bxignl pecypen | ot pocypon/ |
HOMOETEHLI

PeaynuTaTh /
NOKAIHMKH

Y/

t—] ,e’."
mmnnpm;:t: I|I
-—

\ Al-
v MigTPHMKA
MapKeTHHIY
Ha B2B

. MH
\ ,H‘P"‘.l"

T0BaHy, Al-Opi€HTOBaHy €KOCHCTEMY. YCIixX
BU3HAYAETHCS HE JIMIIE TAKTUYHUMH iIHCTPYMEH-
TaMy, a i apXiTeKTypolo, sika 3abe3nedye Oesre-
pEepBHY IHTErpalliio JaHuX, aJrOPUTMIYHY ajarl-
TaIlil0 Ta IUTLOBY TPAaHC(HOPMAIIitO KIIEHTCHKOTO
nocsiny. s mozxens Hamae HamiiiHy, HAyKOBO
0OTpyHTOBaHY OCHOBY JJISI JOCSATHEHHS CTIHKOTO
KOHKYPEHTHOTO 3pOCTaHHSI.

[Ipore, He3BakalOum Ha CYTTEBI IEepeBaru
BUKOpHCTAaHHS Al-miaTpuMKu U pi3HOMAHIT-
HUX Ooneparliii MapKeTHHIOBOI AisTbHOCTI, 320e3-
nedeHHs Al-anropurMamu  MaciTaboBaHOCTI,
HIBUAKOCTI 0OpOOKM JaHUX Ta TineprepcoHarti-
3ar1ii, BOHU HE MOXYTh 3aMIHUTH TIMOOKI Ta EKC-
nepTHi 3HaHHA (axiBIliB, 30kpema SME. B eroxy
Al, ne KOHTEHT TeHepyeTbCs aJITOPUTMIYHO,
SME (TexHiYHMI TUPEKTOP, TOJIOBHUN 1HXKEHED,
Product Manager) crae KIIO4OBUM JKEPEIOM
YHIKQJIbHOCTI Ta TOCTOBIPHOCTI JaHUX.

IIpn npoMy BBakaeMo, IO POJIb Ta 3aTpe-
oyBanictb SME mopsig 31 CTpIMKHM PO3BUTKOM
Al-TexHosoriii €BOMNIOLIIOHYBaTUME BiJ MIPO-
CTOro HajaBada iHQOpMalii 10 CTPATErivyHOro
Bajiiaropa Ta apxirekropa noBipu. Al Gepe Ha
cebe pyTHHHI 3aBIaHHS OOpPOOKH, CerMeHTaIii

( CnpwisentTa paHky (3ensing]): asans
CHrHANIE, TREHIB, NOTRES WAICHTE,
waHK YL

)

G

MapxeTHsronl
dryHrui /

npoLecH

3IDPQ"I'HI|H /

30 AT0K |

u-mumn \

Puc. 4. KonnenryaabHa Mozeab AI-miATpMMKH MapKeTHHIOBOI AisibHOCTI HAa B2B punky
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Ta aBroMatu3aiii, no3soisitoun SME 30cepen-
UTHCS Ha PO3BUTKY KOMIIETEHIH Ta 3abe3re-
YeHHI MIMOMHU €KCIIEPTH3H, 110 € €MHUM Heall-
TOPUTMIYHUM KOHKYPEHTHUM aKTHBOM B YMOBAax
rinepnepconamizamii. Ile cuHepriyna Mopens,
JIe YCIIIX JTOCSTAEThCA Yepe3 e(PeKTHBHY B3aEMO-
Ii10 aHATITHYHHUX anropuTMiB (Al) Ta momchkux
kommneteHIii (SME).

BucHoBkH i mepcneKTHBM  MOAAJIb-
UX JOCHIIKeHb Yy JaHOMY Hanpsivmi. AHa-
mi3  ¢perimBopky reHepamii  B2B-miapie 13

Al-ATPUMKOIO y KOHTEKCTI KOHIIENTYyajlbHOT
Moneni Al-ATPUMKH MapKETHHTOBOI1 JTisTb-
HocTi Ha B2B punky no3Bomsie chopmynroBaTu
HU3KY KIJIIOYOBUX BHCHOBKIB I110/10 TpaHCchopMma-
1ii cy4yacHOI MapKETHUHIOBOT METO/IOJIOT].

[IpencraBnena wmozens 3acBiguye ¢yHOa-
MEHTAJIbHUI TepexiJ BiJ TPaauIifHOTO TiHiN-
HOTO MapKETHHTOBOTO TMPOIECY 10 3aMKHEHOI,
muKIiYHol cuctemu. Eram omrumizamii Ta 3BIT-
HOCTI HE € KIHIIEBOIO TOYKOIO, a MEXaHi3MOM
3BOPOTHOTO 3B 53Ky 1 ajzanTamii. 3i0paHi naHi
npo epexruBHicTh (ROI, KoedimieHT KOHBepCii)
BHUKOPUCTOBYIOTBCS NIl KOPUTYBAHHS aJTOPHUT-
MiB Ta Tepenisiay NapamMeTpiB BHYTPILIHHOTO
ananizy (Eran 1) mactynHoro nukiy. Lle 3a6e3-
revy€e eKCIOHEHIIIITHE 3pOCTaHHs €()eKTUBHOCTI
gepe3 MOCTiHE CaMOBIOCKOHAIICHHS CHCTEMH.

AHamni30BaHUM bpeiiMBOpK BIJIKpUBA€E
LIMPOKE MOJIe I eMITIPUYHUX Ta METOI0JIOT1Y-
HUX JIOCTIHDKCHb, CIIPSIMOBAHUX HA TOTIIMOICHHS
po3ymiHHs Ta ontuMmizamiro Al-miarpumku
B B2B-cepenosuii.

HesBaxaroun Ha e(eKTUBHICTH 3ampONOHOBa-

Hoi  Al-minTtpumkm, 30epira€TbCs  MporajavHa
y  Bepudikaiii OPOrHOCTUYHOI  IOTYKHOCTI
AI-IHCTpyMeHTIB. Binkputum 3aJIMILIAECTHCS

MUTaHHS BaKJIMBOCTI BUKopucTaHHi A/B Tecty-
BaHHS JJIs1 130JIS11111 BIUTUBY 3MIHHHUX, CTBOpEeHHX Al
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